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How to 
Modernize 
Old Homes 


Showing 
the Nation’s 
Farmers 





Basic Unit: Model of an old farm home 





, : | etnondied the ninth annual meeting of the American Farm ‘Bureau Federation and the 
yan CA /| second National Farm Bureau Agricultural Exposition, held in Chicago this week. Rec- 
= ognizing this great gathering of farm men and women as a splendid opportunity for 
demonstrating the practicability of remodeling old farm homes’‘into modern dwellings in line 
with the advancing standards and ideals of farmers of the better type, the National Lumber 
Manufacturers Association prepared a display which for ingenuity of construction and attention- 
compelling power stands in a class by itself. Although the time between the conception of this 
"1 idea and the opening of the farm bureau meeting was very short, by quick [Turn to page 50] 





























Above model with the four removable units in place. See description on page 50. 


The “Farm Home Beautiful”: 
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A A Point That Builds 
Some lumber manufacturers, as their tim- Sales for Dealers 
ber supply is disappearing, have manifested The nail groove in Bigelow Brand > 
interest in Central America. | Maple Flooring is a sales building ee 
point for dealers. It saves the car- aa 
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Basswood provides a neater floor. 
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: caf Bigelow Brand Maple Flooring. 
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... Jimmie Weatherbest” Says: | = 


“There is only one way to stain shingles and M 
produce WEATHERBEST quality. The bundles 
must be opened and the shingles dipped by 
hand. That insures uniform coverage and 
full penetration of stain. This WEATHER- 
BEST process also insures thorough inspection 
at time of repacking when all imperfect 
shingles are thrown out and replaced with 
good shingles.” 


WISCONSIN ° 


HARDWOODS 
HEMLOCK 


yt, tw a ante anes SS Yet the price of WEATHERBEST Stained Shin- 
immediate shipment. Also Maple and gles is so little more than for inferior brands 
Birch Flooring. Good manufacture, YY yyy, that it means little or no higher price to the 
honest grades. Get our quotations. Wj ultimate consumer. 


100,000 ft. 1” No. | Com. & Btr. Kiln Dried Birch. 
. 1” Select and Better Birch. 

” Ne. | Common Birch. 
. 2 Commen Birch. 
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Our National Advertising in carefully-se- 
q.. ®. 1 & Bt. Klin Dried Basswood. j lected magazines helps you sell the best peo- 
ro at eat Geter Grows Ash. ple in your community. 


. 13/16x2%4” Second Grade Maple Fig. 
. 13/16x2%4” Third Grade Mapie Fig. 
V4" First Grade Birch Fig. 
Second Grade Birch Fig. 
”" First Grade Birch Fig., 2-5 
ft. 13/16x2%4" Second Grade Birch Fig., 
ft. %xt2" First Grade Birch Fig. 


2” No. | Basswood Lath. 
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WEATHERBEST STAINED SHINGLE CO., Inc. 


1512 Main St., North Tonawanda, N. Y. 
Western Plant—St. Paul, Minn. 
Distributing Warehouses in Leading Centers 
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Better Building Means More Building 


F A PERSON DRIVES much through farming districts he 
will see an occasional building such as a corn crib with 
heavy props against it to keep it from falling down. The 

same quality of material and the same quantity or a very little 
more could have been put together in such a way that the building 
would have given twice the years of service. 

The explanation usually turns on the fact that the owner built 
it himself and knew little about framing a building for strength. 

An observer will find machine sheds with the entrance in one 
end. When the building is filled with machinery, anything stored 
at the rear can not be got out without first removing all the other 
machines. The practical result is machinery left out in the open. 


Stables are seen with narrow and steep approaches on which 
horses hurt themselves in wet or icy weather. Barns are built with 
so little space and ventilation under the floors that dry rot quickly 
destroys joists and sills. Horses and hogs are housed in the same 
building; and the dust raised by the swine not infrequently ruins 
the horses. 

One conclusion to be drawn from these observations is that the 
dealer’s interest should extend beyond the sale of his building 
materials. His sales are not satisfactory unless the buyer is rea- 
sonably satisfied; and it needs no special cleverness to guess that 
the owners of those defective buildings are not satisfied and are 
not encouraged by their experience to extend their building in- 
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vestment. Farmers are getting all sorts of usable information 
from their own organizations and from agricultural experiment 
stations. Surely it is not unreasonable for them to expect practical 
building information from their lumber dealers. 

It is sometimes objected that attempting to give such advice 
makes the farmer suspect the dealer merely of wanting to sell 
more lumber and that quite regardless of the buyer’s real inter- 
ests. It may be answered that such a suspicion need not be cre- 


—— ts 


ated. If he does not give the advice, a lumberman risks the danger 
that the buildings will not be satisfactory. It may not be logical, 
but it is natural for the owner of a faulty building to blame its 
defects upon the stuff of which it is made. In any event it seems 
logical to expect that farmers will be more ready to build when 
they find they are getting more satisfactory buildings. A dealer 


can not afford to overlook the fact that his customer judges by 
completed results. 





Federal Departments Will Use Short Lengths 


NNOUNCEMENT that the War Department has included a 
large percentage of short lengths in asking for bids for box 
and crating lumber and the assurance of the Indian bureau 

of the Department of Interior that it will make a special effort also 
to use short lengths are significant steps toward closer utilization 
of wood. The War Department is a large user of lumber, and now 
that it has established the policy of using short lengths, it is to be 
expected that the matter will receive more and more consideration 
from officials when making out their requisitions, until every lum- 
ber requirement includes a maximum of short lengths. The Indian 
bureau is not only a considerable user of lumber but the Indians 
over whom the bureau exercises supervision are owners of ex- 
tensive areas of timber, much of which is white pine. 

At the same time that departments of the government and large 
corporations generally are consumers of lumber in immense quan- 
tities, there are difficulties involved in supplying their lumber 
needs, chiefly owing to their policy of fixing their own specifica- 
tions. Some of these specifications have been retained long after 
conditions of supply and considerations of economy dictated change. 
There is however, valid excuse for the reluctance to change 
specifications sometimes exhibited by these large users. Wood is 
not always the material most largely used in their operations and 
throughout their organizations the persons responsible for the 
detail of specifications are not readily made aware of the actual 
conditions controlling production and supply. 

Profitable use of short lengths has been a problem with the 
lumber industry for many years and the progress that has been 
made in their utilization has been won only through persistent 
educational effort. Much work of this kind remains to be done 
and it is work that lumbermen in every branch of the industry 
should do, because it is the industry’s job and it has got to be 
done. The time has come when a larger percentage of the tree 
must be converted into useful products and when the users of 


lumber must recognize the limitations that Nature places upon 
their lumber specifications. It is probably true that there never 
has been a time when a larger percentage of short lengths could 
not have been used than actually were used. 

Buyers of lumber as well as buyers of other commodities are apt 
to be skeptical when urged to use short lengths while long lengths 
can still be obtained. It looks to them as if the lumberman were 
trying to “put something over’ on them. Sometimes distributers 
of lumber have held the view that in advocating the handling of 
short lengths the producers were trying to make a profit at some- 
body else’s expense. But whatever may have been the situation 
in the past, lumbermen in all branches of the industry now have a 
common interest in promoting the greater use of short lengths. It 
may be that under some circumstances adjustments with respect 
to quantity and price will be needed, but there is no way of avoid- 
ing the necessity of using more short lengths. Ways must be 
found to use them ultimately in the proportion that they occur in 
the process of manufacture. 


Inasmuch as example speaks louder than precept, the action of 
the Department of War and the Indian bureau ought to help 
greatly in convincing other lumber users both large and small that 
they can utilize profitably their proper proportion of short lengths. 
The fact is that when all the lumber users of the country have 
assumed their proper share of the duty of solving the short lengths 
problem it will no longer be a problem at all. Not only have some 
of the larger industries increased their use of short lengths, but 
numerous retail distributers have achieved notable success in sell- 
ing short lengths where others have been deterred from trying to 
sell them by the fear that they could not be sold. It is to be hoped 
that with the examples already cited before them lumbermen who 
hitherto have not tried to sell short lengths will start the new year 


right by pushing their sale wherever they see a possible oppor- 
tunity. 





Home Building Helped by Modern Trends 


T IS QUITE the usual thing to decry the automobile, the 
radio, and particularly, the purchase of those luxuries on 
the instalment plan, as factors that have tended to lessen 

interest in the home and to decrease the number of new homes 
built annually. This charge is a grave one, for if well founded 
the consequences can hardly be other than detrimental to the 
nation and the individuals of which it is composed. For, trite 
though the saying may be, it hardly will be gainsaid that the 
home is at the foundation of national well-being, prosperity and 
even, in the last analysis, of our security from dangers internal 
and external. For the ordinary man, his home is the nation in 
miniature. It focuses, for him, most of the benefits that accrue 
from his citizenship. The reign of law and order, the protection 
of personal and property rights, equitable distribution of the 
tax burden, educational advantages, and all the other blessings 
of good government, mean little to the average man apart from 
his own person, his own family, and his own home. 

But while granting all this, the question well may be raised 
whether these modern trends have not in some directions fostered 
home ownership, while possibly hindering it in some others. It 
is obvious that the same dollar that goes into payment for an 
automobile or a radio can not be invested in a home. To that 
extent the heavy buying of these luxury goods may have curtailed 
home building, although it is by no means certain that the afore- 
said dollar would have been invested in a home even though the 
automobile and the radio had never been invented. Extravagance 


and misuse of money are follies that’do not belong solely to the 
present era. 

The fairminded person attempting to weigh the subject will 
be forced to admit that the modern trends referred to have, in 
some of their aspects, been allies rather than foes of home build- 
ing and home ownership. The automobile, by affording quick, 
cheap and convenient transportation has been directly responsible 
for the building of countless thousands of suburban homes. It 
is beyond question that without this means of transportation the 
proportion of families forced to live in rented quarters would be 
infinitely greater. 


The radio at least has to its credit that it keeps some of the 
family at home some of the time. To that extent it fills the niche 
in the home life once held by the family group of readers around 
the evening lamp. While we may deplore the waning of that 
custom it is fortunate that something so genuinely entertaining 
and instructive as the radio program at its best has come to 
take its place. And, while listening to the radio the householder’s 
gaze and thoughts may roam through the rooms of his home; 
needed repairs and improvements may obtrude themselves upon 
his mind, and resolutions may be made to repair, remodel and 
renovate. Probably the intimate contact with the interior of 
his home fostered by the radio has insensibly led many house- 
holders to resolutions that have found fruition in repairs and 
improvements, if not, in some instances, in new and better homes. 

And even the instalment method of payment has to its credit 
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that it has shown thousands of people of limited incomes that it 
is possible for them to have some things that cost considerable 
money if they want them sufficiently to devote a fixed proportion 
of their incomes to acquiring them. Moreover, it has taught them 
to meet fixed obligations—not with promises, but with the actual 
Thousands of buyers have learned the power 
of even comparatively small sums regularly applied to the attain- 


cash on fixed dates. 


ment of some desired end. 


It remains only for those interested in promoting the building 
and equipping of new homes to divert a part of this newly organ- 





Increase in Lumber Movement 
[Special telegram to American LumBerMan] 


Wasuincton, D. C., Dec. 8.—The feature of 
the national lumber movement for the week 
ended Dec. 3, as shown by telegraphic reports 
from 456 of the leading lumber mills of the 
country, says the National Lumber Manufac- 
turers’ Association, was a gain in production, 
shipments and new business, as compared with 
the immediately preceding week. In that week 
36 more mills reported, which points to the 
conclusion that orders for. the current week 
were larger and that shipments and production 
were much larger. In comparison with the 
same period a year ago, there were, it is evi- 
dent, heavy increases in all three factors. 

The softwood side of the industry shows 
some increase in production and new business, 
and extraordinarily heavy increase in shipments 
this week, when compared with reports for the 
week earlier, when nine more mills reported. 
Compared with the corresponding period a 
year ago, there were notable increases in all 
three items. The hardwood industry, it ap- 
pears, lags somewhat behind last week, in new 
business, and is backward in all phases, com- 
pared with the corresponding period a year ago. 
However, the disparity in the number of mills 
reporting makes comparison difficult. 

The unfilled orders of 223 southern pine and 
West Coast mills at the end of last week 
amounted to 536,431,033 feet, as against 560,- 
670,232 feet for 224 mills the previous week. 
The 109 identical southern pine mills in the 
group showed unfilled orders of 201,723,971 
feet last week; as against 210,380,152 feet for 
the week before. For the 114 West Coast mills 
the unfilled orders were 334,707,062 feet, as 
against 350,290,080 feet for 115 mills a week 
earlier. 

Altogether the 334 comparable reporting 
softwood mills had shipments 94 percent, and 
orders 84 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 99 and 86; and for the West Coast 
mills, 92 and 81. Of the reporting mills, the 
334 with an established normal production for 
the week of 229,723,856 feet, gave actual pro- 
duction 100 percent, shipments 94 percent and 
orders 84 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year, 
follow: Production—229,266,396 feet, against 
219,493,065 feet the week before, and 210,707,- 
435 feet last year. Shipments—216,388,318 feet 
against 184,933,666 feet the week before, and 
189,832,788 feet last year. Orders—193,117,397- 
feet, against 190,140,288 feet the week before, 
and 172,994,684 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—17,604,000 feet, against 18,- 
900,000 feet the week before, and 21,052,000 
feet last year. Shipments — 16,912,000 feet, 
against 18,871,000 feet the week before, and 
21,682,000 feet last year. Orders—14,339,000 
feet, against 18,014,000 feet the week before, 
and 20,148,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 


really 


periodical payments. 


chaser. 


ized buying power into ‘the channel of home ownership, which 
can be done by making the possession of a home seem—as it 
is—more desirable than the possession of any of the 
other things for which buyers willingly assume the burden of 
Attention, too, must be given to providing 
more adequate means for the financing of home buying on a basis 
of periodical payments adjusted to the financial ability of the pur- 
Efforts to these ends undoubtedly will produce better 
results than mere denunciation of instalment buying of pleasure 
commodities as uneconomic. 





other mills. Consequently, the former are not 
now represented in any of the foregoing fig- 
ures nor in the regional tabulation below. 
Twenty-one of these mills, representing 66 per- 
cent of the cut of the California pine region, 
gave their production for the week as 20,142,- 
000 feet; shipments, 19,341,000 feet, and new 
business, 17,241,000 feet. Last week’s report 
from 19 mills, representing 63 percent of the 
cut, was: Production, 15,038,000 feet; ship- 
ments, 15,435,000 feet, and new business, 14,- 
685,000 feet. 


The West Coast Lumbermen’s Association _ 


wires that new business for the 114 mills re- 
norting for the week ended Dec. 3 was 19 per- 
cent below production, and shipments were 8 
percent below production. Of all new business 
taken during the week, 51 percent was for 
future water delivery, amounting to 48,765,847 
feet, of which 31,451,439 feet was for domestic 
cargo delivery, and 17,314,408 feet export. New 
business by rail amounted_to 41,125,918 feet, or 
43 percent of the week’s new business. Fifty- 
seven percent of the week’s shipments moved 
by water, amounting to 61,504,580 feet, of 
which 38,207,458 feet moved coastwise and in- 
tercoastal, and 23,297,122 feet export. Rail 
shipments totaled 40,497,706 feet, or 37 percent 
of the week’s shipments, and local deliveries, 
6,093,103 feet. Unshipped domestic cargo 
orders totaled 101,501,175 feet; foreign, 126,- 
589,601 feet, and rail trade, 106,616,286 feet. 

The volume of employment in the Pacific 
Northwest has further decreased during the 
last week, according to the 4L employment 
service. At least half a dozen large western 
pine sawmills have been closed down, and night 
shifts have been laid off at others. Douglas 
fir logging and lumber manufacturing has seen 
little change this week. Most camps and mills 
are operating but there is an oversupply of 
labor in all districts along the West Coast from 
British Columbia to the California line. 

The Western Pine Manufacturers’ Associa- 
tion, with two fewer mills reporting, shows a 
noticeable decrease in production and sub- 
stantial increases in shipments and new busi- 
ness. 

The California Redwood Association reports 
a slight decrease in production, a notable in- 
crease in shipments and approximately 100 
percent increase in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports production and new business about 
the same and a good gain in shipments. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with two fewer mills reporting, shows 
nominal decreases in production and shipments 
and a big decrease in orders. 

Reports from 20 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association (two fewer than reported 
for the week earlier) show a slight increase in 
production, shipments about the same and new 
business somewhat below that reported for the 
preceding week. 

[The barometer of the Southern Pine As- 
sociation appears on page 54.—Enp1ror.] 


[Special telegram to Amertcan LumBERMAN] 
Norrotk, Va., Dec. 8—For the week ended 
Dec. 3, twenty-five mills reporting to the North 





Carolina Pine Association, and having a normal 
production of 7,986,000 feet, manufactured 5,- 
862,447 feet, shipped 6,374,860 feet, and booked 
orders for 7,165,850 feet. 


[Special telegram to AMERICAN LuMBERMAN) 

Mempuis, TENN., Dec. 7—The Hardwood 
Manufacturers’ Institute preliminary report for 
the week ended Dec. 3 covers operations of 
102 units. Each unit represents a normal daily 
capacity of 28,000 feet, so that total normal 
production of these units during the six days 
of the week is 17,136,000 feet. Their actual 
output was 14,322,000 feet; shipments, 13,642,- 
000 feet, and orders booked, 12,520,000. 


Death of Noted Pittsburgh Lumberman 


[Special telegram to AmeERIcAN LuMmBERMAN] 

PittsBurRGH, Pa., Dec. 8.— Fred Raymond 
Babcock, secretary and treasurer of the Bab- 
cock Lumber Co., of this city, died at 1 o’clock 
this afternoon following an operation. Mr. 
Babcock was one of the most widely known 
lumbermen in the country and was prominent 
in various association activities. He is a mem- 
ber of a notable lumbering family of Pitts- 
burgh, who are all prominent figures in the 
lumber world. 


Reports of Retail Yard Sales 


Reports of about five hundred yards in the 
ninth Federal Reserve district—Montana, the 
Dakotas, Minnesota and northwestern Wiscon- 
sin—showed that October sales of lumber, meas- 
ured in board feet, were 2 percent larger than 
those for October of last year, but 7 percent 
less than sales in September of this year. 

Reports of 187 retail yards in the tenth Fed- 
eral Reserve district—Nebraska, Kansas, Wyo- 
ming, Colorado and northern New Mexico— 
showed that October sales of lumber, measured 
in board feet, were 18.5 percent less than those 
for October of last year, but 8.2 percent larger 
than September sales this year. October sales 
of all materials, measured in dollars, were 10.2 
percent less than those for October of last year, 
but 9 percent larger than sales in September 
of this year. Stocks of lumber at the end of 
the month were 6.5 percent larger than those 
held on the same date last year, and 2.9 per- 
cent smaller than the stocks at the end of Sep- 
tember this year. 

Sales of 240 yards in the seventh Federal 
Reserve district—Iowa, southern Wisconsin, 
Michigan, Illinois and Indiana—were 7.6 per- 
cent less this October than in October of last 
year, but 5.6 percent larger than September 
sales this year. Stocks generally are smaller 
than at the end of October last year, or at the 
end of September this year. 


At a recent meeting by the Indiana Coal 
Producers Association a plan for_ planting 
trees on waste lands of these companies was 
presented by F. Wilcox, acting Indiana 
State forester. It consists of having each 
operator plant five acres of land for every 
unit of stripping machinery now in operation. 
The program. would require the planting of 
300,000 spruce trees, provided from the state 
forest nursery. 
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White Cedar Boat Boards 


Can you inform me where I might procure 
some clear white cedar lumber suitable for boat 
purposes? I would prefer to buy this in the 
New York or Boston market but this is not 
essential and as I see no advertising of such 
lumber in the latest edition of the AMERICAN 
LUMBERMAN I am writing for such information 
as you may be able to furnish.—INnquiry No. 
2,057. 


[This inquiry comes from a New York lum- 
berman. In response the names of two con- 
cerns that are thought to be able to supply this 
material have been supplied. The name of the 
inquirer will be furnished on request.—EpirTor. ] 
Query and Comment 


Makers of White Pine Frames 


We are operating a wholesale distributing 
warehouse for the benefit of the retail lumber 
dealers, also do unloading and store lumber for 
any of the manufacturers or dealers. We are 
writing to see if you can give us the names and 
addresses of some of the larger manufacturers 
of white pine sash, doors, etc. We prefer the 
knockdown sash in order to get weight in the 
car.— INQUIRY 2,060. 


[This inquiry comes from an eastern con- 
cern. In response the names of several manu- 
facturers of white pine frames have been given. 
The name of the inquirer will be provided on 
request.—Epitor.] 


Sawdust and Similar Insulators 


We notice your article upon sawdust and other 
insulation in the Nov. 26 issue and note that 
you have quoted Table No. 2 from bureau of 
standard’s Circular No. 227. We believe you 
would have served the purpose of your inquirer 
and other interested lumbermen better if you 
had quoted a part of Table No. 1, that part deal- 
ing with “loose materials.” 

If you will note, Thermofill, which is a loose 
gypsum product, is shown with a conductivity 
of .52 to .60; whereas, sawdust and shavings 
are shown with conductivity of .41 to .42. It 
would be, of course, impracticable to show the 
loose materials in the form used in Table No. 2, 
which is “based on the thickness of commer- 
cial sheet materials as sold.” 

For many years our firm sold sawdust and 
shavings in considerable quantities to ice houses 
for use, not only in packing ice, but for refilling 
the settlement in the double walls of their build- 
ings. We have this year supplied a construction 
company for insulated gypsum roof construction 
18 tons of sawdust and shavings for a Consistory 
Temple roof and about 12 tons for a Catholic 
school roof.—INQurIrRY No. 2,047-A. 


[The foregoing comment, having reference 
to inquiry No. 2,047, is made by the president 
of a mid-West retail lumber concern. The part 
of Table No. 1 to which reference is made, fol- 
lows: 

Thermal Conductivity of Materials 
LOOSE MATERIALS 


D*® K® 
Rock Wool—Fibrous material, made 6.0 0.26 
from rock. Also made in sheet form, 10.0 0.27 
felted and confined with wire net- 14.0 0.28 
is oth wdtin aon ddd année Wein eld'va se 18.0 0.29 
Glass Wool—Pyrex glass, curled.... 4.0 0.29 
10.0 0.29 
Sil-O-Cel—Powdered diatomaceous 

I, ale hg ah aah PP aE te 10.6 0.31 
Regranulated Cork—Fine particles... 9.4 0.30 
bout 3-16 inch particles......... 8.1 0.31 
Thermofil—Gypsum in powdered form Hg: by 4 
4. 0.60 
Mamet Varioms 2. cc ccccccccccce 12.0 0.41 
I i'n wi ‘aa le tate Geukig bo. wet’ Seon oe 
Shavings—Various, from planer..... 8.8 0.41 

Charcoal—From maple, beech and 
SE ar ee oe 13.2 0.36 
DE deh si clscwectsdbnasahe Ce o%< 15.2 0.37 
RR es ee ee 19.2 0.39 


*D—Weight in pounds per cubic foot. 

*K—Thermal conductivity in b. t. u. per hour, 
square foot, and temperature gradient of 1°F. 
per inch thickness. The lower the conductiv- 
ity; the greater the insulating values. 

In the AMERICAN LUMBERMAN of March 5, 
1927, in this department, appeared an. inquiry 
regarding the insulating properties of sawdust 


in which were given figures regarding other 
forms of insulation, including sawdust and 
planer shavings. As stated by the present cor- 
respondent, the table here printed showing 
the conductivity of bulk materials affords a 
more definite comparison with sawdust and 
shavings than do the tables already printed.— 
Eprror. | 


Wood Used in Making Toothpicks 

We are just in receipt of a foreign inquiry 
for logs suitable for the manufacture of tooth- 
picks, and while the small sample submitted 
appears to be beech or birch, we would be glad 
to have you advise us at your early convenience 
what wood or woods are generally used for 
toothpicks. 

We are requested to send two sample logs 
so that they can be worked up to observe how 
satisfactory the finished article is, and if satis- 
factory a regular order will follow.—INQuIRY 
No. 2,058. 


[This inquiry comes from a Pacific Coast 
wholesale lumber concern. According to the 
best information available fully two-thirds of 
the toothpicks manufactured in the United 
States are cut from white pine, about one-fifth 
from sugar pine and a little more than one- 
twentieth from basswood and smaller quanti- 
ties from birch and other woods. As this is a 
foreign inquiry, however, it is possible that 
more of the hardwoods are used for toothpick 
manufacture in other countries.—Eprror.] 





Picture Frame Moldings and Clamp; 


Will you kindly give us the names and ag. 
dresses of a number of concerns making and gel]. 
ing picture frame moldings? Also we should like 
to have the names of concerns from whom we 
may purchase a picture frame machine, that isa 
miter-box made for the purpose of making pic. 
ture frames. The hardware firms of course cata. 
log all kinds of miter-boxes of steel etc., yet I faij 
to find one suitable for making picture frames, 
A miter-box to make a frame with must have 
clamps to hold the two pieces of molding while 
they are being nailed or fastened together at the 
corners.—INQUIRY No. 2,062. 


[This inquiry comes from the yard manager 
of a Missouri lumber concern. The name of a 
company manufacturing a picture frame miter- 
box and clamps has been given to him as well 
the names of a number of concerns manufac- 
turing picture molding. The name of the in- 
quirer will be furnished on request——Eprror.] 





Tupelo Molding in Car Lots 


Kindly give us the names and addresses of 
concerns manufacturing tupelo molding and 
able to supply it in car lots.—Inquiry No. 
2,063. 

[This inquiry comes from a Chicago whole- 
sale lumber concern. It is published for the 
attention of manufacturers able to supply 
tupelo molding in quantities. The name of the 





inquirer will be given on request.—EbiTor. |] 
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C. F. Nason delivered at the | 
new block of Nelson, Matee & | 
Co., Grand Rapids, Mich. a} 
square stick of pine timber 80 
feet long, as straight as a bee 
line, and sound. It is to be 
used as a flag staff. It is not 
often such a stick can be ob- 
tained. It was 12x12 at the 
butt and 8x8 at the top, and 
came from Howard City, Mich 

* 8 #8 

Nine large lumber camps are 
already established on the 
Manistee River, Michigan, and 
others are in contemplation. 

* 8 & 

Isaac Staples, of Stillwater, 
Minn., has already sent 100 men 
into the woods as an advance 
guard, ‘to make preparations for 
the winter’s logging business. 
Another crew will leave for 
Smoke River soon for a similar 
purpose. Mr. Staples cut over 
33,000,000 feet last winter and 
this season is preparing to cut 
50,000,000 feet. 

* 8 *& 

A correspondent makes the 
point that the forests of Texas 
are abundantly able to furnish 
all the lumber required by a 
large population. He says: 
“This pine wilderness, vast and 
almost uninhabited, extends far 
into Louisiana on the east and 
Arkansas on the north. On th: 
west it stops short between 
Sherman and Texarkana, when 
cultivated farms of corn, cot- 
ton and wheat ensue. ‘Take it 








all in all, I imagine this part 
of the United States to be as 
wild and inhospitable a region 


_as it is great in its natural fea- 


tures.” 
* 8 # 

Several side dams have been 
built and other improvements 
made in Rapid river, Maine, 
this season, which will facilitate 
the driving of logs from Molly- 
chunkemunk to Umpakog next 
season. 

* 8 *@ 

Viles Bros., with one pair of 
horses, have put into Jim Pond, 
Dead river, Me., 250,000 feet of 
logs and driven them down to 
where they will be sure to go to 
market next year. They are 
putting in at the rate of 50,000 
a week. 

* 8 ® 

At Shawano, Wis., the log- 
ging season has opened and 
promises to be an unusually 
busy one. 

* 8 ® 

A stack of lumber nearly 100 
feet high fell in a lumber yard 
at Fond du Lac, Wis., the 
other day, and buried under it 
five workmen, without killing 
any of them, though all were 
badly injured. 

* 8 & 

Nine dollars per thousanc 
has been offered and refused 
for logs delivered at the mouth 
of the Chippewa, that being $1 
to $1.50 per M. better than 
last year at this time. 





The British Columbia coal 
and lumber trades seem to be 
in flourishing condition, judg- 
ing from a report in Victoria 
papers of shipments at mines 
and mills, and of continuous 
work by day and by night. 

* 8 #® 

Stephen Averill, of Northfield, 
Maine, is preparing for his 
sixty-third year’s logging opera- 
tion. 

* 8 @ 


Harrison Burchard, who has 
been down the Mississippi 
River with a lot of lumber for 
sale, returned the latter part of 
last week to Black River Falls, 
Wis., and reports that he ob- 
tained from $10.65 to $11.00 per 
1,000 feet for common lumber. 
This is a better price than two 
or three months ago, and is 
encouraging for lumbermen. 


s* 8 


It is said that some of the 
lumbermen on the upper St. 
Croix will do an extensive busi- 
ness cutting butternut logs this 
winter. 

* 8 & 

It is estimated by good 
judges that 200,000,000 feet of 
logs will be put in on the Up- 
per Mississippi this winter. 

s ¢-e 

More logs will be cut on 
Black River, Wis., this winter 
than last. Preparations for 
logging on the Chippewa are 
not very extensive. 
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Southern Pine Sales Small But Inquiry Increasing 


Volume of southern pine business showed a falling off in 
the week ended Dec. 2, while there was a gain in the out- 
put. Shipments continued large, so there was a further re- 
duction in unfilled order files,.but there is still a good quan- 
tity of unshipped business on the books. Prices are con- 
sidered to have reached bedrock. They are at a low and 


‘unsatisfactory level, and recent efforts to obtain further 


concessions have been quite unsuccessful, as many orders 
on which prices were shaded have been turned down by 
the mills. Retail yards generally are holding off until after 
inventories, but recently have been sent out a good many 
inquiries, and it is believed that before long they will be 
placing orders for stock. The current price level is too low 
to permit much competition from small mills. 


Demand for Shortleaf Shows Little Improvement 


Production of North Carolina pine is still a good deal 
curtailed. Business continues rather inactive, and ship- 
ments have been in excess of bookings, so that mill order 
files remain low. Stocks can not be excessive, as shipments 
for the year to date have been fully equal to the output. 
Though prices are low, they are weak and unsettled, but it 
is not at all likely there will be further reductions. Some 
buyers have been sorting up stocks a little on the present 
price basis, and it is believed that volume of business will 
increase as inventories are completed. 

Good weather in Georgia roofer producing territory has 
kept the small mills active, so that prices for 6-inch have 
made no gain from the low basis of $17.50. Returns are 
very unsatisfactory to the larger plants, and some of them 
are inclined to reduce their output still further. 

Cypress Mills Expecting Improved Retail Demand 

The southern cypress mills are said to be booking a vol- 
ume about equal to their production, which continues some- 
what curtailed. Business in Florida remains dull, and this 
market is missed. The producers are making strong efforts 
to regain their hold in the eastern markets, and are offering 
attractive prices on well seasoned stocks. Recently the fac- 
tory consumers have been better buyers than the retail 
yards, but it is hoped that there will be an expansion in 
yard trade soon after inventory time. 

Some Items of California Redwood in Short Supply 

The redwood mills to date this year have shipped eight 
percent more than they have produced, and some items 
have recently been in short supply. Production has there- 
fore been increased, and is above normal. However, total 
demand is slackening off considerably, and there are inti- 
mations of general curtailment. Southern California trade 
is quite disappointing, but business in the northern part of 
the State has been holding up better. Eastern demand is 
rather good for this season. Prospects in the overseas mar- 
kets are said to be encouraging. It is believed that yards in 
California and also in the East will be more largely in the 
market as soon as inventoring is completed. Shipments 
recently have been in excess of new business, and order 
files are much below normal. Prices are unchanged. 

Fir Mills Curtailing; Large Inquiries in Market 

All the fir markets continue seasonably slow, orders dur- 
ing the week ended Dec. 3 being 19 percent below output. 
Prices have reached a point below which the mills can not 
permit them to go, with logs firm and scarce, and curtailed 
woods operations in prospect. Barometer figures indicate 
that 98 percent of the’cut for the year to date has been 
sold and shipped, while stock-carrying mills report a de- 
cline of 3 percent in holdings during this period. As many 


Lumber Statistics Appear on Pages 54 and 55; 


mills are slowing down operations, there is every probabil- 


ity of an early strengthening in the position of the market. 
Reliable reports indicate that line-yard and other large 
buyers sense that there should be an early turn toward 
strength, and have been asking figures on blocks of fifty 
to seventy-five cars. Some blocks are said to have been 
placed at current prices, but mills say they have refused to 
book others except at slight advances. Some buyers be- 
lieve the mills can not afford to shut down and are staying 
out of the market. Undoubtedly there will be a large 
volume of business to place when the situation clears. 


Trade in Northern Pine Is Fair for the Season 


Production of northern pine is‘now greatly reduced with 
the coming of cold weather. Shipments and orders have 
about equaled the cut during the last few weeks, but de- 
mand is becoming seasonably smaller, as sales of retail 
yards in the Northwest are now low. There appears to be 
a fair industrial trade in that territory, however. Yards are 
counting on a good spring volume, and it is expected that 
they will soon begin sorting up their stocks. -In the East, 
business is inactive, but yard stocks are broken and assort- 
ments are being ordered in by rail. Prices are being 
firmly held. Log input may not be as large as it was 
expected to be, because mild weather has delayed the start- 
ing of woods operations. 7 


Southern Hardwood Prospects Considered Brighter . 


Southern hardwood producers are taking a slightly more 
optimistic view of the market, despite the fact that current 
business is slow, while production is rather active. It is 
becoming more apparent that the larger consumers have 
very low stocks. Most of them have been ordering in small 
lots for immediate delivery. Large buyers, however, have 
been sending out good sized lists of wants to the mills for 
prices, with the intention of booking orders for delivery 
after the first of the year. The best prospects are for trade 
with the automobile industry, as announcement of the new 
Ford is permitting prospective purchasers to reach a deci- 
sion on a car, and it is believed will soon bring out competi- 
tive models that will stimulate the industry. The furniture 
plants are not taking much beyond immediate require- 
ments, and will probably not be heavily in the market until 
after their shows. Building trades demand is dull, neither 
flooring nor trim makers taking worth while amounts. Con- 
gestion in foreign markets has greatly reduced bookings for 
overseas shipment, but there are a good many unfilled 
orders on mill books. Prices continue rather weak, and 
yield occasionally under pressure, but manufacturers are 
hopeful that the market turning point has been reached. 


Northern Hardwoods Slow But Inquiry Promising 


Business in northern hardwoods is seasonably light. 
Practically all the large consuming groups are in the mar- 
ket for day to day needs, but none of them wish to add to 
their stocks before inventory time. Some business has be- 
gun to come from the automobile industry since announce- 
ment of the new Ford, but so far the amount is small. In- 
terior trim plants have been taking some rough for jobs on 
large city structures on which work continues, and maple 
flooring factories are taking small quantities. The furni- 
ture industry is still doing a little buying, but large pur- 
chases will be postponed until after midwinter shows. None 
of the large consumers are willing to add to stocks until 
after inventory, but wholesalers report a very promising 
inquiry, with indications that present price basis is satis- 
factory, and that there will be a good gain in the movement 
shortly after the first of the year. 


Market Prices and Reports on Pages 85 to 92 
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National Trade Extension Campaign Progresses 


Reports Show Effectiveness of Educational W ork—New Industrial Fields Being 
Surveyed—Recent Additions to Technical Staff 


Wasuincton, D. C., Dec. 6.—“An Analysis 
of the Advertising Claims of Steel Sash,” the 
second of a series of booklets prepared by the 
trade extension department of the National 
Lumber Manufacturers’ Association for the 
benefit of subscribers and their salesmen, “went 
over big” at the annual meeting of the Mill- 
work Institute of California, held recently at 
Oakland, according to Earl E. Bowe, of the 
western division. Mr. Bowe reports: “I was 
approached by one millwork man who said 
it was very timely, as he needed the informa- 
tion contained in it to get two jobs away from 
the steel sash people. It is evident that these 
salesmen’s letters mean 


1. Wood floors do not become bent and 
dented from dropping the buckets and are 
therefore more easily and quickly emptied, 
with less hand shoveling required to clear the 
floors. 

2. In freezing weather the wet sand, gravel 
and coal freezes to sheet steel and has to be 
thawed out with steam or broken loose by 
hand with pick axes, causing serious delay 
and extra expense compared with wood cars. 
The frozen material is easily loosened from 
the wood cars by dropping the loaded bucket 
on the load at intervals. 


3. Wood cars are easily and quickly re- 
paired in case of damage to floor, sides or 





dollars and cents to the j 


= 


trade.” 

Lumber was _ repre- 
sented by Albert Her- 
mann, of the Western 
Pine Manufacturers’ 
Association, at a meet- 
ing of the engineering 
department of the Ore- 
gon Agricultural Col- 
lege held at Portland to 
discuss farm refrigera- 
tion. Arrangements to 
have Mr. Hermann 
present to speak of the 
merits of wood were 
made by S. F. Fulla- 
way, of the Portland 
district office of the Na- 
tional Lumber Manu- 
facturers’ Association. 

Incidentally, C. B. 





Green, industrial spe- 
cialist of the central di- 
vision office, Chicago, 


is just now investigat- 
ing the relative merits 
of wood and metal re- 
frigerators. Mr. Green 
is making a survey of 
the refrigerator situa- 
tion in Indianapolis, 
Bloomington and 
Frankfort, Ind. 

R. W. Smith, of the 
western division office, 
reports that the mem- 
bers of the Sacramento 

















Valley Lumbermen’s 
Club, whom he ad- 
dressed at the Novem- 
ber monthly meeting, 
are all interested in the 
trade extension cam- 
paign. Mr. Smith dis- 
tributed the salesman’s 
portfolio and has since 
sent other trade exten- 
sion literature to lumbermen of that district. 

A representative of the central division will 
talk to the students of the forestry school of 
the University of Michigan, Dec. 14, on trade 
extension. 

Wood Gondola Cars vs. Steel 


Three good reasons why wood is better than 
steel for gondola cars are given by R. 
Butcher, yard manager of the Consumers’ Co., 
of Chicago. Mr. Butcher, who oversees the 
unloading of from 50 to 100 cars of sand, 
gravel and coal daily, was recently interviewed 
by D. R. Brewster, of the central division. The 
company’s cars are unloaded with movable 
steam cranes and clam shell buckets. The 
buckets weigh two tons empty and are very 
severe on the cars, unloading a car in 10 to 
20 minutes. Mr. Butcher advocates wood cars 
for the following reasons: 


A striking example of effective codperation by retailers in the Na- 

tional trade extension campaign is afforded by this window display 

recently arranged by the Wood Homes Bureau, Cleveland, Ohio, the 

membership of which embraces ror retail yards in northeastern Ohio. 

The display features the “Story of Wood” and the slogan contest 

conducted by the National Lumber Manufacturers’ Association as the 
opening gun of the trade extension campaign 


ends. Sheet steel corrodes badly and is apt 
to be in such serious eondition from hidden 
corrosion that the weight of the bucket will 
break out whole sections of floor or sides, 
making the car useless until it can be over- 
hauled in a steel shop at large expense. 


Trade Extension Staff Additions 


Wasuinecton, D. C., Dec. 5.—M. B. Sprigg, 
of Weston, W. Va., a lumberman of many 
years’ experience in all phases of lumber manu- 
facture and distribution, has been added to 
the staff of the eastern division of the Na- 
tional Lumber Manufacturers’ Association, 
headquarters New York City. Mr. Sprigg 
organized and has been president and prin- 
cipal owner of the M. B. Sprigg Lumber Co., 
of Weston, and was associated in the organ- 
ization of a retail lumber company at Clarks- 


burg and a hardwood flooring company jp 
Weston. 


During the World War .Mr. Sprigg was 
actively identified with the development of the 
coal fields in central West Virginia, where 
he assisted in the’construction of several hun- 
dred miners’ homes and small town municipal 
buildings. He has been both president and 
a director of the West Virginia Lumber & 
Builders Supply Dealers’ Association and a 
director of the National Retail Lumber Deal- 
ers’ Association. 


Mr. Sprigg will serve the trade extension 
campaign in an advisory capacity to distrib- 
uters engaged in lumber wholesaling and re- 
tailing throughout the eastern division. 

Other additions to the staff of Arthur T. 
Upson, manager of the eastern division, are: 


Greorce E. FRreNcH, recently of the Forest 
Products Laboratory, who will serve as an in- 
dustrial use engineer. Mr. French has been 
intimately connected with field investigations 
and research dealing with problems in lumber 
manufacture and utilization at the laboratory. 
His most recent assignment was to make studies 
concerning the dryness of lumber at represen- 
tative softwood mills in the South, the Pacific 
Northwest, the Inland Empire and California. 
This work was done in codperation with the 
sub-committee on shipping weights and dryness 
of lumber of the Central Committee on Lumber 
Standards, and was extended to include dry- 
ness of lumber in use, changes therein, and 
methods of measurement. At Madison he also 
worked upon the milling and use of small di- 
mension stock. Mr. French is a graduate of the 
New York State College of Forestry, class of 
1920. Following graduation, he entered the 
employ of the Murray Body Corporation in De- 
troit, where for several years he was engaged 
in studies relating to the usability of various 
grades, species and forms of lumber for auto- 
mobile bodies. He was later employed in the 
retail lumber industry. 


H. L. Bravo, of Toledo, Ohio, vice president 
of the Toledo Lumbermen’s Club and well known 
lumberman of the Buckeye State. Mr. Bravo 
will work among lumber distributers and users, 
giving advice on proper purchase specifications 
and uses, and putting them in touch with sources 
of supply of good lumber of uniform standard- 
ized grades and sizes. After graduating from 
Amherst in 1911, Mr. Bravo completed post 
graduate work in forestry at the University of 
Michigan. Then for two years he engaged in 
sawmill operation in the Lake States and served 
the following two years as retail lumber yard 
foreman in Toledo. More recently he has been 
employed in lumber merchandising in the re- 
tail yards and industries, working from Toledo. 
In his selling experience Mr. Bravo has handled 
most of the domestic hardwoods, southern yel- 
low pine, Douglas fir, the western pines and at 
times he has sold shingles and hardwood dimen- 
sion lumber. He is a director of the Union As- 
sociation of Lumber & Sash & Door Salesmen. 


J. R. Rapp, of Ocean City, N. J., a forest prod- 
ucts engineer. Mr. Rapp will engage in the as- 
sociation’s trade extension work, devoting the 
larger part of his time to advisory service to 
contractors, builders and architects. For the 
last five years Mr. Rapp has been employed by 
the Joseph S. Champion Co., of Ocean City, as 
general manager of the company’s retail lumber 
yard. Since his graduation from the Pennsyl- 
vania State College of Forestry, in 1915, Mr. 
Rapp has been engaged constantly in the lum- 
ber industry. For three years he was with the 
W. M. Ritter Lumber Co., successively in the 
capacities of yard laborer, tallyman, grader, pur- 
chasing agent and assistant to the mill super- 
intendent. During the late war Mr. Rapp in- 
spected lumber at mills throughout the South 
for the Government, and also made inspections 
of dry kilns at airplane factories in the north- 
eastern States. After the World War he was 
employed in making surveys and appraisals of 
land and timber holdings for Wheeler & Dusen- 
bury and in the cost accounting of their mill 
and woods operations. 
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Joins as Agricultural Engineer 


Bruce Russell, specialist in farm buildings, 
will join the staff of the central division of 
the National Lumber Manufacturers’ Associa- 
tion in Chicago Jan. 1, as an agricultural engi- 
neer. Mr. Russell, since his graduation from 
Iowa State College in 1925, has been employed | 
by the Clay Equipment Corporation as a special- 
ist in farm buildings. As a graduate student at 
the Iowa State Agricultural College at Ames, 
Mr. Russell was the holder of a fellowship 
given by the National Association of Hollow 
Tile Manufacturers. 


District Office for South 


[Special telegram to AmeEricAN LuMBERMAN] 


Wasuincton, D. C., Dec. 7—One of the 
next steps in National lumber trade extension 
organization will be the establishment of a dis- 
trict office in the South. Indications now are 
that the first branch in the southern States will 
be located at Dallas, Tex. Later a district 


_ office will be opened in the Southeast, probably 


at Birmingham or Atlanta. Still other branches 
are in prospect in the South. 





100,000 Slogans 


have been received at National headquarters 
in the $15,000 contest to find the best slogans 
for the lumber trade extension campaign. As 
the contest draws to a close the incoming mails 
are literally cluttered with slogans. One in- 
dividual has sent in 130 different slogans in the 
hope of getting in under the wire for a part of 
the prize money. Another has produced 122. 
Monday’s week-end accumulation of mail 
brought 14,000 slogans, indicating the volume 
has jumped from 4,000 daily to about 7,000. 





Cincinnatians Hear of Extension 


CinctnnaTI, Oun10, Dec. 6.—At the regular 
monthly meeting of the Cincinnati Lumber- 
men’s Club held here at the Alms Hotel on Dec. 
5, eighty-seven of the ninety-five members were 
present to hear W. F. Shaw, manager of the 
central division of the National Lumber Manu- 
facturers’ Association, with headquarters at 
Chicago, tell about the trade extension work 
of the association. Roy Thompson, of the 
Thompson Hardwood Co., president of the 
club, presided. 

Mr. Shaw told of the work of the trade ex- 
tension bureau in protecting wood from false 
propaganda of the steel and concrete and other 
industries which are boosting wood substitutes ; 
that new uses and markets for lumber are 
being sought and secured. He said that Bert 
Westover, a Chicago engineer and an expert 
in the framing of building code ordinances, 
could come to Cincinnati on very short notice 
and remain here as long as necessary to pro- 
tect the wood industries in the drafting of the 
ordinances. 

President Thompson, of the club, appointed a 
committee composed of Henry Winkler and 
Ross C. Kuhlman to work with the building 
code committee in the Cincinnati city council to 
see that full protection is given to lumber. Mr. 
Shaw, who had recently been in St. Louis, told 
of a number of instances where wooden build- 
ings and wooden shingles on both wooden and 
brick buildings had stood the stress of the 
recent tornado and remained intact, whereas 
slate and composition and tile roof coverings 
had been stripped off the roofs by the thou- 
sands. He said that the same thing had hap- 
pened at Miami during the Florida hurricane. 

Mr. Shaw said, further, that the National 
Lumber Trade Extension Bureau stood ready 
to provide experts to lumbermen to advise them 
of their rights in building inspections and the 
specifications of buildings where attempts were 


made by wood substitute propagandists to 
prevent the use of wood. He mentioned cam- 
paigns made to forestall the use of metal 
furniture and steel window sash in buildings. 
He said the protection of wood would have to 
be a continuous battle as the wood substitute 
champions were active on every hand and doing 
their utmost to convince builders and home 
owners of the superiority of wood substitutes 
over wood in general building work. 
Indicative of the fact that Cincinnati lum- 
bermen—wholesalers, commission men and re- 
tailers—are realizing the necessity for codper- 
ating and getting together on this extension 
program is that most all the membership of 
the club was present to hear Mr. Shaw. They 
undoubtedly realize that only by close codper- 
ation can each and every one of them secure 
greater business, with consequent benefits. 
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Fibre Company to Extend Plant 


LaureEL, Miss., Dec. 6.—A party of fourteen 
industrial leaders, interested in several of 
Laurel’s manufacturing enterprises, visited this 
city on Sunday and Monday of this week, in- 
specting the plants of the Mason Fibre Co., 
the Wausau-Southern Lumber Co., and the 
Marathon Lumber Co., in which enterprises 
most of them are officers or directors. The 
party comprised C. C. Yawkey, Ben Alexander, 
J. S. Alexander, George Foster, S. B. Bissell 
and Brown Katzenbach, of Wausau, Wis.; 
John Ross and M. P. McCullough. of Scho- 
field, Wis.; D. C. Everest, of Rothschild, 
Wis.; C. H. Worcester and John Thickens, of 
Chicago; Henry Lovejoy, of Janesville, Wis.. 
and M. K. Bissell and Clement Bissell, of 
Escanaba, Mich. 

One of the matters in which the party was 
especially: interested was the recent decision to 
double the capacity of the Mason Fibre Co. 
plant. The plans, so far as they have been 
completed, were discussed with William H. 


Mason, vice president and general manager of 
the company. ‘It was stated that another plant, 
as large as the present one, will be constructed. 

The conferences were held in the beautiful 
new offices of the Mason Fibre Co. 


To Keep Fire Losses in Check 


New Orveans, La., Dec. 6.—Losses from 
forest fires in the sections under the protection 
of the Louisiana division of forestry will be 
kept in check so as not to exceed 2 percent 
of the total area during the present year unless 
something intervenes to upset the plans of the 
protective service. The division now has 
3,925,000 acres of forest under intensive forest 
fire prevention which is a sharp increase over 
the 3,074,753 acres supervised in the fiscal year 
ending July 1. During the last fiscal year 3.2 
percent, or a total of 96,857 acres were burned. 
One thousand one hundred and forty-eight for- 
est fires were extinguished by the agents of the 
division during the same period, according to 
W. R. Hine, its chief. 

It is estimated that losses from fire in coun- 
try surrounding the protected areas totaled 18.3 
percent as compared to the much smaller loss 
where protection was afforded. Since the close 


. of the last fiscal year, there have been a large 


number of fires (with attending dry weather) 
but the loss has been held to approximately .5 
percent. 

During the present year, 24 percent of the 
pine lands of Louisiana will be under the pro- 
tection. The work is being done through the 
codperation of the Louisiana division of for- 
estry, the United States Forest Service and in- 
dividual land owners. Contributions from the 
last named amount to a fee of 2 cents an acre 
for the area protected. During the last fiscal 
year $128,520 was expended in this work, being 
contributed as follows: State funds, $51,- 
662.29; Federal funds, $32,607.00; land owners’ 
contributions, $44,250.71. 





GENERAL 


Business in Brief | 


Save for the increased purchases on account of the holidays, little expansion in trade is 
expected at the end of the year, when inventories and a general checking up are in order. 
Nevertheless, somewhat colder weather im some sections has stimulated 
belated buying of winter goods and there are signs of substantial better- 
ments not related to the season. The total number of commercial failures 





for the latest week reported by Dun’s was 450, compared with 463 for the corresponding week 
of 1926. Revenue freight loadings for the week ended Nov. 26 were 840,803 cars, compared 
with 968,103 cars for the week ended Nov. 19. 


In general the price situation remains close to the level of recent weeks, variations where 

they have occurred being mimor. Harvard University’s wholesale commodity price index for 

Nov. 30 showed a decline of 0.2 from 1445 for Nov. 23, and Dun’s Review 

PRICES shows for the latest week 21 advances in commodity prices compared with 

34 declines. The call money rate, under stress of dividend disbursements, 

rose during the week to 4% percent, the highest rate since mid-October. This rate momen- 
tarily checked stock transactions, but reaction soon set in and record trading resulted. 


There are indications of definite improvement in the steel industry, increases being recorded 

in the total of orders, with a slight expansion in the output of mills. Putting on the market 

of the Ford car, announcement of a new Dodge car and reports of changes 

STEEL in model by other large manufacturers to meet changed competition indi- 

cate early resumption of automobile production on a scale closely approach- 

ing normal of recent years. Supplementing the imfluences exerted by the recent changes of 

policy in car manufacture are the optimistic forecasts regarding the general situation and the 
industrial outlook made by car manufacturers and other leaders m industry and fi 





Over a large part of the United States the temperature has not yet reached a point at 

which there is a scramble for fuel. Soft coal production for the week ended Nov. 26, as esti- 

mated by the United States bureau of mines and including lignite and coal 

FUELS coked at the mimes, was 8,838,000 net tons, being 1,160,000 tons below the 

week before, the reduction being accounted for, doubtless in part at least, 

by the holiday in the later week. The daily average output of crude oil as estimated by the 

American Petroleum Institute for the week ended Dec. 3 was 2,480,750 barrels, compared with 
2,498,350 barrels for the week ended Nov. 26. 
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The Tr Ces That A Story of Willing 


Volunteered 


Did you ever stop to think that 
just as you are very well ac- 
quainted with the boys and girls 
with whom you are growing up, 
so the big trees that grow up to- 
gether in the forests must know 
each other very well, too—that 
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‘Talking to each other’ 


they must be fond of each other? 
And don’t you suppose that if 
you understood their language, 
you'd hear them talking to each 
other frequently just as sisters and 
brothers, neighbors and friends 
do? You know they all sprang 
from one dear mother, Mother 
Earth. 

Just think of their living to- 
gether 100, 200, 300 years, and 
more, and never moving from the 
place where they sprang up. 
They must all enjoy growing up 
high and straight and having the 
winds and breezes tell their secrets 
to their leaves, and then having 
the leaves in turn tell all they 
know to their innermost hearts. 

One time in one of the old and 
beautiful forests there was a 
group of sturdy trees that grew 
side by side, year by year, each 
to a height of 125 feet, until one 
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day their branches sang out on 
the wind in a chorus that they 
were 300 years old. 

Oh, how they wanted to dance 
around to celebrate the age which 
they had reached, standing so 
long in one place. 

“If we only could 
jump and run for just a 
second,’ said Number 
One.”’ 

“Yes, yes, yes!"” the 
others cried out. “If 
only we could!” 

“But then,” ‘said 
Number Two, “maybe 
when we got back to 
our places we wouldn’t 
be quite so firmly set in 
the ground again, and 
the next madly rushing 
wind might topple us 
over when it comes by.” 

“After all,” said 
Number Three, “‘while 
it has indeed taken real 
patience to stand here all 
these years, think how 
well we know each oth- 
er, and think how many 
storms we have resisted 
together. I guess it’s 
all right that we have 
never been able to move about. 
But I do wonder what it would 
be like to stretch our legs.” 

“We all enjoy having the 
birds with us,” said Number 


Four, “and if we were to get 
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“We enjoy having the birds 
with us” 


Sacrifice to Brighten 
the Lives of Children 


away just a little distance, maybe 
they wouldn’t be able to find us 
any more. And how dreadful 
that would be. Their singing 
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These men were surveyors 


is one of our greatest blessings.” 

“And it would be bad to fool 
the squirrels,” laughingly said 
Number Five. 

And so they conversed with 
one another until once more the 
thought came up as to what it 
would be like to stretch their long 
legs. But not one of them could 
even begin to do it. All agreed, 
however, that even if they could, 
they wouldn’t want to separate. 
They'd all want to stay together. 

So they passed the day and 
evening of their three hundredth 
birthday. None of them had ever 
heard or seen a human being in 
all these 300 years. Just think 
of it. And although they could 
not stretch their legs or move 
about, they all told the night 


. Fe, 
winds how much they en- \\\ 


joyed being alive and that 
this was their happiest birth- 
day. 

Then early the next 
morning, just as they were 
beginning their three hun- 
dred and first year, they were 
startled by strange sounds. Men 
were there. And how funny 
they seemed to the trees at first. 
The more the trees watched the 
men the more it became evident 
to them that they were there 


on some serious business. The 
fact that they carried sharp axes 
gave the trees no little concem, 
and they became extremely nery- 
ous when, a little later, they 
heard a “chip, chip, chip” 
closeby and saw some more men 
with chains and stakes and lit. 
tle instruments that looked like 
small telescopes. 

After a while the trees learned 
that these last men were sur- 
veyors and that they were chart- 
ing out a path for a railroad 
through the woods. A _ few 
days later came some graders 
and they made a fine level place 
for the rails and ties to lie on. 

Day after day the “‘chip, 
chip, chip’’ went on, followed 
by the grinding sound of saw- 
ing and later by a_ heavy 
‘“‘boom” —the crashing of a 
brother or sister tree to earth 
not far off. 

Then one morning the trees 
awoke to behold a monstrous, 
noisy machine with smoke belch- 
ing out of it. Behind it was 
a string of long flat cars, which 
the trees soon learned were to 




















“TI don’t want to be cut down” 


carry the logs cut from the 
fallen trees to the mill. 

And as the Crash! Bang! 
Crash! of neighboring trees con- 
tinued, our little group of trees 
saw car after car.of logs go by, 
bound for the big mill. 
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Just what took place at the 


mill was still pretty much of a 
mystery to them, and the more 





“I want to be made into high 
chairs” 


they thought about it, the more 
they wondered about it. 


At last, after a sleepless night 
of worry and discussion, our lit- 
tle group of trees decided it was 
time for action. They must find 
out what their fate was—and 
no sooner had they come to this 
harried decision than a group 
of workmen with saws and axes 
appeared at their feet. They 
noted that one man seemed to 
be in authority and after a hur- 
ried, whispered conference they 
decided to speak out to him and 
beg of him to tell them what 
was to happen to them. 


They all spoke at once in 
trembling voices and were in- 
deed surprised to find this man 
of authority a most kindly man 
who listened interestedly to their 
questions. And he explained to 
them that it was the order of 
things that they be cut down, 
hauled to the mill and there 


sawn into lumber for man’s use. 


“But I don’t want to be cut 
down,” said Number One. 


“Neither do I,” said Num- 
ber Two. 





“I want to be made into cradles” 


““And I don’t want to ride 
on that terrible train,” said 


Number Three. 


The man of authority calmed 
their fears, telling them that in 
being cut down and made into 
lumber there was a great op- 
portunity for them to be of serv- 
ice to mankind. And he pic- 
tured the thousands and thou- 
sands of little children who need 
warm, comfortable home, beds 
to sleep in and all the various 
comforts of life. 


And these trees saw things 
in a new light. Here was a 
great chance for them to be of 
real service. And when the 
man of authority explained to 
them that if they would tell him 
just what they wanted to be, 
he would do all in his power to 














“Rocking horses is my choice” 


carry out their wishes, they glad- 
ly consented to be cut down 
and eagerly volunteered * what 
they wanted to be. 


“I want to be made into 
babies’ high chairs,” said Num- 
ber One, “so that I can hear 
childrens’ voices during their 
happiest years.” 


“And I want to be made 
into babies’ cradles,” said Num- 
ber Two. “Then I can help 
babies’ mothers a great deal, as 
well as give many babies much 
pleasure.” 


“Rocking horses, is my 


choice,” said Number Three. 
Another wanted to be made 


into front doors so that it could 
let visitors in. And another 
wanted to be made into back 


- doors so that it could let food 


and other necessary things in 
conveniently. 


“T want to be kitchen cup- 
boards,” laughed another fel- 


low, “‘so that 1 can hold jelly 
and spices the rest of my days. 


“Make me into easy chairs,” 
said another, “so that old peo- 
ple can sit down and take it 
easy after years of hard work.” 


“T want to be bookcases 
where books of poems and 
stories are kept,’’ said the next 
tree. “A little bird told me 
one time that if I could ever 
choose what I could be to be 
sure to be a bookcase where 
beautiful poems and stories are 
kept. And the little bird said 
that even though it might die I 
could always hear about it in 


a Ag 


“Please make me into a 
ship,” said the next tree. “A 
wind one time many years ago 
told me all about the sea, and 
ever since I have aways wanted 


to sail upon it.” 


“I have been rained on so 
much that I want to be a roof 
to keep rains off people’s heads,” 
said another one. 


“I want to be beds in which 
children can sleep and dream. 
I have dreamed so much to my- 
self in the woods, and I have 
had so many happy dreams that 
maybe if I am a bed children 
will have the same dreams. “Be 
kind to children,’ the winds 
often told me as they passed 
by.” 


The man of authority shed a 
few little tears when he heard 





‘Where books of poems and 
stories are kept” 


this tree tell his wish. But he 
quickly brushed them aside and 
heard the remainder of the 
wishes. 

Then when the last tree had 
spoken they bowed very low in 








“Please make me into a ship” 


great joy that they had a chance 
to offer themselves for the joys 
of mankind, and each gladly 
submitted to the saw and the 
ax. The workmen took them 
to the mill and sawed them up 
and took pains to see that each 
was made into the thing it wished 


to be. 
Happy, happy volunteer trees. 


Wichita Dealers Analyze 


- Lumber Facts 
WicuiTa, Kan., Dec. 5.— 


Three score or more of lumber 
retailers and salesmen met at the 
Broadview Hotel, here, last Sat- 
urday evening, in a conference on 
trade problems arranged by R. 
C. Titus and C. J. Blanchard, 
of the West Coast Lumber 
Bureau, through the codperation 
of Walter Stippich, of the 
Vaughan Lumber Co., and Wil- 
liam Davis, of the Long-Bell 
Lumber Co. The session was 
preceded by a dinner. 


Mr. Blanchard pictured the 
great evolution that has occurred 
in the retail lumber business dur- 
ing the last several years, portray- 
ing the modern dealer as an ag- 
gressive business man and a 
public servant in the true sense 
of the word, equipped with a 
well planned, well stocked yard, 
modern offices, plan and estimat- 
ing services, and full of up-to 
the-minute merchandising ideas. 


Mr. Titus confined his remarks 
largely to the technicalities of the 
business, illustrating these with 
the aid of numerous charts, pic- 
tures and statistical compilations. 
He entered into a consideration 
of lumber consumption and sup- 
ply, uses of wood, fire resistance 
and like subjects. 
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New Blood Means New Ideas for Business 


Lumberman Sees T hat Entrance of College-Trained Son Into Concern 
Presents Opportunities for Getting Out of Ruts 


“I’m going to use this winter in educating 
my newest yard man,” remarked a dealer 
who runs the leading yard in a county 
seat town. “It’ll be a big job, but it’s got to 
be done.” He grinned across the desk at a 
big fellow in overalls who had come in to 
get a delivery slip and who grinned back 
and winked at us. It was the dealer’s son. 
He was graduated from the State university 
last summer; an honor man and something 
of an athlete. 

“Jack’s learning the business,” the dealer 
added, when the boy had gone out. “He’s 
been working in the 
yard since his gradua- 
tion and does pretty 
well. I find that this 
business of teaching 
an understudy is 
pretty good for me, 
too. Usually I tell a 
hew man what to do, 
or have the foreman 
do it, and that’s an 
end of it. But I found 
myself telling Jack 
why we do things 
thus and so, and I 
found that I didn’t 
have much reason for 
some of our processes 
except that we hap- 
pened to be doing 
them that way. 

“A lot of little things 
have come up; no one 
so terribly important 
in itself, but each an 
indication that there 
are little slack places 
that could be tightened 
up. For instance, our 
delivery equipment has 
sort of developed along 
the line of the least re- 
sistance. We used to 
use nothing but horses, 
but the last few years we've gotten a couple 
of trucks. First I got a small one just to add 
a touch of speed when deliveries got a little 
thick and contractors began-hollering. Later 
on I got another of middle size. My idea has 
always been to use the trucks as much as I 
could and to fill out with the teams. We’ve 
never analyzed our cost figures for hauling 
very closely, though I’ve known the total cost 
of the delivery department as a whole. Jack 
got hold of some figures about the average 
cost of trucks per mile and per hour that 
rather startled me. I hadn’t realized, for 
instance, how much a machine cost me when 
it was standing still. When they came in 
we loaded them up and sent them out, and 
I rather thought that was as good as could 
be done. But with a machine costing me a 
dollar an hour or more while it was standing 


still and being loaded one stick at a time, I 
began to see that I wasn’t getting as much 
as I should out of my investment. Jack fixed 
up a couple of old wagons so that one horse 
could haul each of them around. He got 
some second-hand crank rollers and some 
pieces of gaspipe and began assembling the 
truck loads and cranking them onto the 
trucks. As the men got good at this I found 
that the trucks were hauling a good deal 
more stuff; and last week I sold one of the 
teams. I don’t believe we’ve got the system 
as efficient as it could be, yet. We’re consid- 


VERYTHING 


YOU NEED 
TO BUILD 


Whether you are planning a complete 


new home or just alterations and repairs, 
we can supply you with the best materi- 
als to do the job. We have plenty of plan 


books to show you. 


Telephone 000 





The dealer who goes through the AMERICAN LUMBERMAN regularly, as the one described 
in this article, can always find suggestions for advertising his business. 
prepared by the AMERICAN LUMBERMAN, is offered for the free and unrestricted use of 


lumber retailers 


ering putting in a hoist to transfer loads. 
That’s going to involve some rearranging of 
the yard. 


Rearrangement of Yard Stock 


“We don’t carry so much stock as we used 
to, due to the improvement of railroad trans- 
portation, and Jack suggested rearranging 
the stock in duplicate bins so that new stock 
goes into empty bins. We now sell all the old 
out before starting on the new, and we do it 
without having to pull the old out. Now 
that’s an old idea, and I’ve known about 
it for years without ever taking the trouble 
to use it. But with Jack learning the busi- 
ness and asking about such things I’ve been 
taking some harder looks at my yard ar- 
rangement. 

“I begin to think I want to do more adver- 


Let us help you. 


SMITH & SON 


BLANKTOWN 


tising than I did. But when a lumber re. 
tailer takes a good look at advertising he 
sees something that can easily decoy him 
into foolish and unproductive expenditures. 
The fact that he’s never advertised much 
doesn’t mean that his customers are not be- 
ing snowed under with publicity. When I 
was a young fellow a farmer got a weekly 
paper and the occasional letters his relatives 
wrote him. I wish you could see the mail 
that goes into the average rural mail box 
now! There was a time when a form letter, 
fixed up to look like a personal letter, im- 
pressed a farmer; but 
that was some time 
back. In these days a 
farmer gets floods of 
these ‘personal’ letters, 
telling him about 
everything from bibles 
to radios and from fer- 
tilizer to chautauquas. 
He gets a daily paper 
and a flock of maga- 
zines of one kind or 
another. Many of these 
magazines are little 
more than cheap ad- 
vertising vehicles. 
He’s on the mailing 
lists of various house 
organs, all seeking to 
sell him something. 
When a retailer tries 
to elbow his way into 
this crowd and to get 
attention he has to 
know his stuff. 

“Well, this is what 
I’m doing and what 
I’m going to do. First, 
I’m going through the 
AMERICAN LUMBERMAN 
every week, cutting 
out the news and sug- 
gestions about retail 
advertising. I’ve found 
that this has a double advantage. I see and 
read a good many articles I’d otherwise miss, 
and this gives me information about the 
lumber business that’s both interesting and 
useful, and of course I find a lot of material 
bearing directly on advertising. The book- 
keeper has the regular job of putting these 
things into a loose-leaf scrap book. Second, 
I’m going to do something I’ve had dimly in 
mind for some time. Jack needs to know 
this yard, of course, but he needs to get a 
wider view of the business and to see how 
it’s done in other places. I’ve arranged with 
a friend of mine in a city ten times as big 
as this to give Jack a job in his office this 
winter. 

“We don’t have a lot of winter trade. But 
Johnson contrives to sell quite a bit of stuff 
during the cold months. He has to depend 


The ad above, 
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even more than I do on advertising, and of 
course he has his office much better or at 
least more closely organized than I’ve ever 
found necessary. Jack’s job, from my point 
of view, is to learn the how and the why of 
this organization. His special interest is go- 
ing to be advertising. He’ll come home over 
the week ends, and we’ll talk these things 
out. I can see that I’m going to take some new 
looks at our ways; either to defend them as 
particularly suited to our town and’ custom- 
ers or to see in what ways they can be im- 
proved. I'll probably be the conservative 
member of the educational combination, with 
a flock of practical ideas about the needs of 
this particular neighborhood; and Jack will 
be the radical, with new ideas about possi- 
bilities for extending trade. We’re a good 
natured pair, and I believe that we can work 
up some new wrinkles that will pull the 
old business out of the ruts. 


Value of Retail Conventions 


“We plan to go to a couple of conventions, 
all loaded and primed with these things. I’ve 


Dealer Tells The 


A dealer in an industrial town got to talk- 
ing about the wide assortment that makes 
up the modern lumber yard’s stock. 

“IT don’t think I’m any different from the 
average run of lumbermen,” he said, “in 
taking on sidelines and pushing novelties. 
Our town has been growing pretty fast, due 
to the expansion of our local factories, and 
the newcomers have been ready to consider 
and buy the new wrinkles in building detail 
and building equipment. Because of this it 
is possible that I’ve expanded into sidelines 
a little more readily than some of the boys 
with established and conservative trade have 
done. I believe in sidelines, both because 
they can usually be fitted in without adding 
yard or office help and because if selected 
with common sense they fill up weak spots 
in building service. 

“But there’s a limit to such things. Maybe 
it’s located at the place where common sense 
begins to wobble. Six months ago I began to 
get that uneasy feeling that things are not 
quite right; the feeling that makes a lone 
woman think there’s a burglar in the house. 
I'd heard noises, so to speak, like diminish- 
ing profits and too much capital tied up in 
slow moving stock. 

“The thing for the lady to do, of course, 
is to take her nerve and a poker in hand 
and look under the bed; and the thing for a 
lumberman to do is to take stock of his busi- 
ness. I did the latter and found a few in- 
structive facts. 

“First I found that I had too much money 
invested in sidelines to make them pay. My 
percentage of gross profits on sidelines was 
considerably lower than my gross profits on 
lumber. I was surprised over this, for the 
margin of mark-up on most of these novel- 
ties is pretty wide, and I had thought these 
things were bringing me in a good little 
piece of velvet. In fact I couldn’t under- 
stand it at all. Every new thing when first 
taken on had showed an attractive turnover; 
and when that happens a man just naturally 
looks for something else to add to the chorus. 
And when the next chirruped of profits just 
as cheerfully I felt like Little Jack Horner 
and thought what.a smart boy am I. And 
yet the total was disappointing. 


found that when a man goes to a convention 
with nothing in particular on his mind he 
doesn’t find much that sounds useful. But if 
he has some definite puzzles to which he 
wants answers he nearly always picks up a 
sackful of useful tricks. Did you ever notice 
when you had to write a paper or make a 
speech that you’re everlastingly running into 
usable stuff in what you read or in the talks 
you have with friends? A local grange asked 
me to make a speech about country schools 
and education last spring, and during the 
two or three weeks between the time I was 
asked and the time I made the speech it 
seemed to me the newspapers and magazines 
were full of that subject. I got some of my 
best stuff out of the AMERICAN LUMBERMAN. 
Well, I’ve found it that way with advertis- 
ing. I got to thinking the American LuMm- 
BERMAN was making a special run on retail 
advertising; but I dragged out some old files 
and found that it always had printed a world 
of material on that subject. A man doesn’t 
see these things unless he’s looking for them. 

“So Jack and I have this conspiracy 


“A little recollection and some figuring be- 
gan to give mea clew. My novelty sidelines, 
and some that could hardly be called novel- 
ties, had their best run when first advertised. 
For some of them there were only a few 
possible buyers, and all of them began to 
slow down in sales as soon as my attention 
got diverted to a still newer line. They 





sed HE time I’m saving from my hit 

or miss promotion of every rag 
tag line I now use in selling lumber. 
Formerly when I rode around town I was 
always looking for a place where I could 
sell some of my patented dinguses. When 
I talked with customers in or out of the 
yard I had these dinguses in mind and 
tried to prepare the way to sell them. 
Now I look for prospects for new houses 
or for repairs. Maybe it’s too early to 
decide, but I believe this change of front 
has strengthened my business. Sales vol- 
ume has pulled up, and there’s more 
money in the bank.”—Conclusions of a 
lumberman after investigating his sales 
of sidelines. 





moved only when actively and continuously 
promoted. Let me forget about them or even 
become partly diverted to something else, 
and the sales began dropping off. Then I 
didn’t know how to stock them, and in 
nearly every case I bought too much. The 
novelty salesmen probably have found that 
their first sales are their best ones, and by 
methods that I should have recognized but 
didn’t they unloaded a big shipment when I 
should have stopped with a few samples. 
So while my early sales were pretty good, 
they soon began to peter out. 

“Another thing that didn’t please me very 
well was the discovery that I was expending 
more than half the time I give to sales pro- 
motion to these sidelines. After all, I told 


worked out for the winter. He’ll get some 
experience that’ll be useful to him in a gen- 
eral way, and with the publicity angle espe- 
cially to the front I expect him to pick up 
ideas of extraordinary value. This idea of 
sending him to another yard isn’t exactly 
original with me. A couple of my friends 
tried it out several years ago. One had a 
yard in a little town, and the other had a 
yard in a city of 50,000. The city man was 
planning to open a branch in a village, his 
first expansion of that kind, and he expected 
to put his yard foreman in charge. So in a 
slack season the two yards exchanged fore- 
men. The prospective branch manager got 
the ‘feel’ of a country yard, learned practical 
sales methods and management; and the 
small-yard foreman learned about yard or- 
ganization. Neither one could do much at 
the start acting as foreman in the other yard, 
and that meant extra work for both owners; 
but both said they were well satisfied with 
the experiment. This gave me my idea. I’m 
just as proud of it as though I’d thought of 
it, myself.” 


Realm What He Thinks of Sidelines 


myself, these things just get in on the fringes 
of my business. I’d better find out what 
kind of a merchant I am and see if I’m 
dividing my time correctly. 

“Some more figuring showed that 68 per- 
cent of my sales is lumber. I’d have guessed 
it less than that; chiefly because I was think- 
ing about and working with these other 
things. You may think it queer for me to 
make that statement, when I’ve just con- 
fessed to having let specialty sales drop off 
by neglecting them. It means simply that 
I was giving my time to the newest specialty 
in stock. I estimated, after I’d made these 
calculations, that if I gave all my specialties 
time enough to keep them going at maximum 
speed I wouldn’t have any time left to use 
in promoting lumber sales. 

“This didn’t look quite right to me. If 68 
percent of my sales consisted of lumber, and 
if lumber brought me a bigger gross profit 
than specialties, it would seem only sane for 
me to give at least 68 percent of my sales 
promotion effort to this big item. 

“Well, that’s what I’m doing. I went over 
my list of sidelines like a hard-boiled school- 
marm, Some of them I found so nearly ex- 
tinct, so far as active sales were concerned, 
that closing them out wasn’t much of an 
effort. Some of the remaining stock I sold 
to dealers in neighboring towns who liked 
these lines better than I did. Some of it I 
gave away quietly. The rest of the items I 
went over with a pair of pruning shears, 
cutting stock to the minimum that would 
supply the sales which experience led me to 
believe I could make. All that are left fit in 
with lumber to make a real building service. 
I haven’t shut the door in the faces of all 
new lines, but I consider very carefully *be- 
fore taking them on; and if they don’t prom- 
ise to help me sell lumber I’m pretty apt 
not to take them. 

“The curious part of the whole business 
is the fact that the lumber sales have carried 
the sidelines along. In the old days the nov- 
eities sold mighty little lumber. My latest 
figures show that the percentage of lumber 
to sidelines remains about the same. The 
gross total 
creased.” 
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News and Business Ideas for Retailers 


Lot Owners Are Good “Prospects” 


For the purpose of aiding lumber retailers 
in planning their newspaper advertising, and 
in expending their appropriations for space to 
the best advantage, it is the intention of the 
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LOT OWNERS 
IMPROVE YOUR VACANT PROPERTY 


Construction money is now available. 
Will gladly assist you. 
We have numerous plans to select from. 


“Satisfying You Satisfics Us” 














Murray Hill Car to 2861 College St. at Cherry 


L..J. KLOTZ, Pres. Phone 7-21 
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AMERICAN LUMBERMAN from time to time to 
reproduce in this department, necessarily re- 
duced in size, typical advertisements that em- 


phasize, or in advertising parlance, “play up,” 
definite sales arguments based upon well de- 
fined objectives. 

This journal is no believer in the “shotgun” 
type of advertising or, in other words, of load- 
ing up an advertisement with a conglomerate 
mass of items, just as the old-fashioned duck 
hunter used to load up his muzzleloading shot- 
gun with a big dose of mixed shot and bang 
away into the flock, without taking any special 
aim, with the hope of bringing down a bird 
or two. That sort of shooting got some game, 
it is true, but nothing like the results obtained 
by the modern hunter with his “repeater,” 
shells carefully loaded to bunch rather than to 
scatter the shot; and accurate, individual aim. 

It is hoped that these examples of advertise- 
ments that drive straight toward a single objec- 
tive may prove helpful, by way of suggestion, 
to other dealers in planning their advertising 
campaigns. For example, in a recent issue of 
this journal, a page was devoted to printing 
examples of retailers’ advertisements that 
stressed the single theme of “good lumber” as 
the best of home building materials. Another 
effective line of approach is suggested by the 
advertisements reproduced on this page. 

Certainly there are no more promising pros- 
pects for the sale of homes than those persons 
who have already taken a definite step toward 
home ownership by the purchasing of building 
lots. Of course ownership of a lot sometimes 
may represent a purchase for investment or 
speculation, rather than with the idea of build- 
ing a home thereon, yet it is undeniable that 





ation of the main office.” 





This Week’s Timely Tip 
Handling Credits and Collections 


Methods that have proved successful are described by A. Cleav- 
land, treasurer the Fuller Goodman Company, Oshkosh, Wis., in 
response to request of the American Lumberman, as follows: 

“As we operate thirty branches, we maintain a collection depart- 
ment. Lists of past-due accounts are made out frequently by that 
department, copies of which are mailed to the yard managers. 
These lists give the name, age of the account and the amount. 
When the yard managers send in their trial balances at the end 
of the month, they are obliged to return the past-due lists, at the 
same time reporting on each account. 
look after collections more closely than they would otherwise do. 

“Letters from the general office to certain accounts seem to 
bring better results than when written from the yard. Care is 
exercised that the letters be firm, yet reasonable and courteous. 

“Close attention is given to the matter of filing liens, taking 
mortgages and other forms of security. If a yard manager is unable 
to collect an account, he reports it to the general office and it is 
then turned over to one of the general office collectors. We place 
very few accounts with attorneys for collection, as we find that we 
can usually collect them ourselves, unless they are execution-proof, 
in which case the attorney can only take judgment. Our percentage 
of losses has been very small over a series of years. 

“The first step, of course, in good collection is to have an under- 
standing regarding the payment at the time of the sale, and from 
that time on it is only a simple question of giving collection the 
attention it deserves; that is, following the accounts up with per- 
sonal calls, monthly statements, letters if necessary and codper- 


Watch for Next Week’s “Tip” 


In that way many of them 
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the majority of owners of vacant residence 
lots have bought them with the hope of event- 
ually building homes thereon. Therefore, it 
is a question of whether, when that time comes, 
the lot owner will build his home of lumber, 


Wil You Build? 


When you have paid for thé lot the 
first stride has been made toward the 
goal— 

THEN LET US SUPPLY 

PLANS----- 

Quality Materials 
Financial Service 

All backed by over forty years of un- 
questionable reputation. 








Telephone or Write Our Service Department 


The Kelsey & Freeman Lumber Co. 
Makers of High Grade Woodwork 
Phone FOrcst 0231: 


1225 Indiana Avenue 





or of some material not handled by the average 
lumber yard; and also of whether he will buy 
the material from you or from one of your 
competitors. 

Those questions will to a large extent be 
answered by the impression, or the lack of it, 
that has been made upon the lot owner’s mind 
prior to the time when he is ready to begin 
actual building operations, and such advertise- 
ments as those here reproduced are effective in 
creating that impression, as well as in attract- 
ing the business of those who may have 
reached the stage of actually placing orders 
and beginning the construction of the homes 
for which they have long planned. 


Reports Banner Year’s Business 


HarrispurGc, Pa., Dec. 5.—Officials of the 
Harrisburg Lumber Co., declare that the year 
now drawing to a close probably will be the 
best in the company’s history, contracts and 
deliveries up to Nov. 1 being 20 to 25 percent 
ahead of last year, and new business still 
going strong. Not in years has the firm ex- 
perienced such a strong demand for lumber 
for new homes, as well as for heavy industrial 
work. This, with the seasonal demand for 
storm enclosures, doorways, enclosed porches, 
and providing material for sun-rooms, has 
kept the entire force very busy, notwithstand- 
ing that today the company has considerably 
more employees than a year ago, and the 
mill is working ten hours a day. 


New Retail Firm Is Launched 


Sr. Louris, Mo., Dec. 5.—C. J. Reinecke has 
resigned as a director of the Wiles-Chipman 
Lumber Co., and has organized the C. J. 
Reinecke Lumber Co., which has purchased 
the yard of the Tudor Lumber Co. at 801 
North Broadway, where Mr. Reinecke began 
his career in the retail lumber trade 22 years 
ago. The Tudor Lumber Co. was sold to Mr. 
Reinecke by W. W. Bradley of the National 
Lumber Co., who purchased the plant from the 
O’Neil Lumber Co. about five years ago. 

The C. J. Reinecke Lumber Co. is incor- 
porated for $10,000. C. J. Reinecke is president 
and treasurer; E, Reinecke, vice-president, R. 
Schultz, who had been a salesman for Wiles- 
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Chipman Lumber Co. for five years, is secre- 
tary of the company, and these three are direc- 
tors. It is expected later to add a small plan- 
ing mill to the yard’s equipment. 

_ Mr. Reinecke was with the O’Neil Lumber 
Co. for about a year, then was with the 
Boeckeler Lumber Co. first as collector and 
office assistant and later as salesman for a 
total of 15 years and his next connection was 
with the Wiles-Chipman Lumber Co., where 
he served six years as salesman, being elected 
a director about two years ago. 


Boy-Built House Draws Many Visitors 


Axron, Onto, Dec. 6.—By actual count 5,- 
381 persons inspected Akron’s first Boy-Built 
Home during the period it was open to- the 
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First Boy-Built house at Akron, Ohio, opened 
to public Nov. 19 to 27 


public Nov. 19 to 27, inclusive. From the 
official opening to the closing of the home 
the public was greatly interested in the work 
of the boys, as exemplified in this structure, 
as well as in the general proposition of home 
ownership and better homes. This enterprise 
was begun last May under the joint auspices 
of the local board of education and the Build- 
ers’ Exchange. The purpose, as stated to the 
AMERICAN LUMBERMAN by R. H. Waterhouse, 
assistant superintendent of the Akron public 
schools, was “to provide practical training for 
young mechanics in the building trades.” 

{A story covering the origin and progress 
of this enterprise, with photograph showing 
the house under construction, appeared on 
front cover and page 69 of the Oct. 29 issue 
of the AMERICAN LUMBERMAN.—EDITOR. ] 

The house was thrown open to the public in 
order to show what the boys have accom- 
plished, and also to promote the “own your 
home” idea. The property has been placed for 
sale in the hands of members of the local real 
estate board, and the profits, if any, will be 
used to cover the advertising and publicity 
expenses. 








Another view of the Boy-Built home at Akron, 

Ohio, showing the boy builders and at extreme 

left E. C. Auten, instructor in carpentry in 
the Akron Public Schools 


The lumber for the house was furnished by 
the F. H. Weeks Lumber Co. The framing 
and sheathing lumber were of southern pine, 
and the lap siding of select cypress, which in 
conjunction with the gray-stained cedar shin- 
gles used on upper part of the exterior walls 
make a very pleasing combination. The floors 
throughout were of oak. 


A Model California Retail Plant 


Mountain View, CauirF., Dec. 3.—A lum- 
ber store which attracts the attention and ad- 
miration of passers-by, especially those who 
happen to be identified with the lumber busi- 
ness, is that of the D. & S. Lumber Co., lo- 
cated just outside the city limits of Mountain 
View. Because of being on the main highway, 
special attention was paid, in designing the 
building and its surroundings, to making a 
good appearance, and the results have been 
most successful. 

The aim, according to E. H. Dean, of the 
company, was to get away from the old lum- 
ber-yard type of structure. The office, store 
and warehouse building, seen in the foreground 
in accompanying illus- 


Opens New Building Store 


Burrato, N. Y., Dec. 7—A new type of 
store, for Buffalo, was opened at 505 Delaware 
avenue last week by the Elmwood Lumber & 
Shingle Co., which for several years has had 
a retail yard at 1939 Elmwood avenue. The 
store is for the display and demonstration of 
building materials. It is a place where those 
interested in building may come with their 
architects or contractors to talk over the fine 
points of building materials. Plan -books and 
literature descriptive of the products exhibited 
are on file.and among the materials shown are 
woodwork, shingles, wallboard, hardwood floor- 
ing. etc., in fact, practically all the materials 
going into a home. 


On either side of the main display room are 
two types of exterior, one of shingle and the 
other of clapboard. The pleasing effect of 
variegated colored wood shingles is shown on 
one roof, while on the other asphalt shingles 
are used. Several types of front doors are 
displayed. Interior trim is used in various 
types, the displays including stairwork, built- 





tration, shelters these 
departments all under 
one roof. In the rear, 
and at right angles to 
the office, is the lum- 
ber and mill building. 
The warehouse is so 
arranged that trucks 
back in the center, the 
floor being raised to 
the level of truck bed 
so cement, lime etc. 
may be trucked any- 
where without lifting. 

The lumber building 
is constructed with a 
round roof, so as to al- 
low height as close to 
the wall as_ possible, 
which permits the end 
stacking of lumber 20 
feet long to within eight feet of the wall, 
whereas with a different type of roof a much 
higher wall would have been necessary to se- 
cure the same amount of storage for end- 
piled lumber. The mill, while small, is up- 
to-date in every respect, and equipped with 
motor driven machines. 

Because of being outside of the city limits 
it is necessary to give special attention to the 
matter of fire prevention, and also to be pre- 
pared to combat a fire should one start. This 
has been done to the satisfaction of the un- 
derwriters, the plant being equipped with the 
latest type of fire apparatus, including a chem- 
ical engine and fire extinguishers. 

The D. & S. Lumber Co. was organized in 
1926 by E. H. Dean and M. L. Smith, the lat- 
ter gentleman being a retired dentist, while 
Mr. Dean has had a long experience in the 
lumber business, having come to Santa Clara 
county about ten years ago to take charge of 
the retail yard of the Adams Lumber Co. at 
Los Gatos. A year later that company ac- 
quired the business of the Mountain View 
Lumber Co., and placed Mr. Dean in charge. 
After two years the Adams Lumber Co. was 
taken over by the Sterling Lumber Co., and 
Mr. Dean built a new plant for that concern 
at Mountain View. During his connection 
with the Sterling Lumber Co. he met Mr. 
Smith, with the result of the formation of 
the present D. & S. Lumber Co. 

A suitable tract comprising nine acres of 
land on the main highway near Mountain 
View was purchased, with a view to building 
a model yard, all buildings being carefully 
planned so as to give the best results as well 
as to make a pleasing appearance individually 
and as a whole. The plant now covers four 
acres, leaving five acres in reserve for future 
expansion. The company expects further to 
improve the appearance of the establishment 
with lawn and shrubs. Mr. Dean says that 
he has had no cause for complaint regarding 
business for the last year and with a steadily 
increasing trade the future looks bright. 
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Modern in design and arrangement, the retail plant of the D. & S. 
Lumber Co., Mountain View, Calif., attracts much favorable attention 


in bookcases, fireplaces, doors, molding, base- 
board and types of wall finishing. Home ac- 
cessories include breakfast nooks, built-in iron- 
ing boards, corner cupboards, telephone cabi- 
nets and medicine cases. 


The location of the store; which is on the 
best-known residence and high-class thorough- 
fare of the city, will no doubt draw a large 
number of persons interested in home building. 
The facilities afforded for the selection of just 
the materials and design that make the most 
appeal to the individual taste will make the 
store a helpful place to many. 

Concerning this innovation, Thomas W. 
Mitchell, general manager of the store, said: 


“In planning Buffalo’s first builders’ display 
we tried to make it of such a nature that it 
would completely fill a long-felt need in the 
city of Buffalo. We believe that it will be of 
immense value to the prospective home owner, 
as well as to those thinking of remodeling their 
present homes. We can now eliminate the un- 
certainty as to how the job will look when it 
is completed, by showing anyone interested the 
finished effect that can be had from the prod- 
ucts and materials from which they must 
make their choice. 


“We do not want this to be considered a 
store in the ordinary sense of the word, as a 
place where you go only when you are think- 
ing of buying. We want everyone to feel that 
he is perfectly welcome to look over our dis- 
plays at any time or to use our plan books and 
services as he sees fit, even though he may 
have no immediate intention of building. In 
other words, our prime interest is to make this 
a home-builders’ bureau, relegating the sale of 
building materials to a position of secondary 
importance.” 

A liberal amount of advertising in the local 
press and by radio will inform intending build- 
ers a& to the advantages to be derived by pay- 
ing a visit to this new display and demonstra- 
tion store. 
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Showing Nation’s Farmers How to Remodel Old Homes 


(Continued From Front Page] 


planning, supplemented by expert labor and 
supervision, this wonderful exhibit was rushed 
to completion in time to be given its “premiere” 
in Chicago this week. It is announcing good 
news for the lumber trade to state that the 
complete exhibit will be seen at the principal 
retail lumbermen’s conventions this winter, as 
well as at meetings of contractors and build- 
ers, “own your home” expositions etc. The 
initial showing at Chicago this week, where the 
display was viewed with the greatest interest 
by the throngs of visitors who passed through 
the big agricultural exposition, justifies the 
prediction that this truly educational exhibit 
will be effectual in converting lumber dealers, 
contractors and home owners to the remodel- 
ine idea. 

The unique feature of this display, which 
riveted the attention of all beholders, is the 
four detachable units, which when removed 
show the bare, bleak-looking sixty-year-old 
farm house as it was before remodeling, and, 
when restored to their positions, show the 
structure completely 
modernized and _ re- 
juvenated. These fea- 
tures are explained in 
detail in the “demon- 
stration talk” quoted 
further along in this 
article. 

While the remod- 
eled farm- house was 
the chief attraction 
of the fine exhibit 
made by the National 
Lumber Manufactur- 
ers’ Association,’ a 
number of other in- 
teresting features are 
worthy of mention. 
The remodeled farm 
house—w hich was 
mounted on a circu- 
lar turntable, easily 
revolved by _ slight 
effort of the hand so 
as to bring any part 
of the structure to 
the front for close in- 
spection—was flanked 
on one side by a 
model showing the 
framework of a 
house, supplied by the 
Southern Pine Asso- 
ciation, illustrating the 
fifteen points of good 
construction recommended by that association 
and incorporated in the “better built homes” 
demonstrations which have been conducted 
under its auspices in various Southern cities. 
On the other side of the remodeled farm house 
was shown a model farm layout, with house, 
barn, silo, garage, fences etc. The background 
of the entire exhibit booth was a large scenic 
painting of forest trees, loaned by the Forest 
Service, while the two large pillars at the 
extreme front of the booth were covered with 
natural bark of trees, which with the scenic 
background helped to create the illusion of an 
actual forest setting. 

The exhibit was in charge of R. F. Good- 
now, manager of the Wood Homes Bureau, 
Cleveland, which represents 101 retail lumber 
yards in northeastern Ohio, who has been 
temporarily “drafted” by the National Lum- 
ber Manufacturers’ Association to assist in 
the trade extension campaign, particularly in 
the department of exhibits and kindred activ- 
ities. In attendance also at the booth was E. 
W. Fanckhauser, of Cleveland, the builder of 
the remodeled farm house. Mr. Fanckhauser 
is the head of the carpenters’ school conducted 
under the joint auspices of the board of edu- 
cation and the carpenters’ unions of Cleveland, 


and also was for four years president of the 
Cleveland Carpenter-Contractors’ Association. 

A detailed description of the improvements 
effected by remodeling the sixty-year-old farm 
house on which this exhibit is based will be 
be found on this page under the sub-head “The 
‘How’ and ‘Why’ of Farm House Remodel- 
ing. 

Complete working drawings, lists of ma- 
terials, labor costs etc., for remodeling an 
actual, full-size farm house of this type, in- 
corporating the same improvements and addi- 
tions that are shown on the miniature model, 
are being prepared by the National Lumber 
Manufacturers’ Association, and soon will be 
available, at nominal cost, to retailers and 
others who may be interested. 

Also in attendance at the booth throughout 
the exposition was Mrs. Marion Teal, of the 
National trade extension staff, who explained 
and demonstrated the exhibit. For this pur- 
pose a standardized “demonstration talk,” pre- 
pared by Mr. Goodnow was used by Mrs. 
Teal, and will also be used at the demonstra- 





can be done with a house like this, at gy. 
prisingly small cost. 

First, we must remember that this kind of 
a farmhouse usually is quite sound from a 
construction standpoint. It is built strongly 
and well, with one of God’s best gifts to man 
—woop. Really then. to improve it as I'm 
going to show you how we can, all that's 
necessary is a little economical planning, some 
inexpensive lumber, mostly of short length 
and a few days’ work by the farmer and his 
boy—and anyone that passes the place wilj 
have the surprise of his life! 

We all know one of the greatest American 
problems of today is the population moye- 
ment from country to city. I know a good 
many farm people feel that this wouldn’t be 
such a big problem if our farms were kept so 
attractive that the young folks wouldn't be 
wild to go to the city. You know if a young 
fellow from the farm comes to the city he 
usually has to live in pretty close, cramped, 
stuffy quarters. And so, if he carried along 
with him the memory of a bright, cheery, old 
farmhouse back home where his people are, 
there are a good many chances to one that 
he'll soon be mighty keen to get back—and 
stay on the place! 
That sounds reason- 
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General view of exhibit, with E. P. Allen and Mrs. Marion Teal, of the National’s staff 


tions of this exhibit that will be held in con- 
nection with the coming retail lumbermen’s 
conventions and other meetings. Both because 
it helps one to understand the construction and 
operation of the exhibit, and also because it 
presents some good sales arguments for the 
remodeling of old farm houses, this demonstra- 
tion talk is printed herewith as follows: 


The “How” and “Why” of Farm House 
Remodeling 


by National Lumber Manufacturers’ 
Association] 


Look at this miniature house here on the 
swivel. [See top illustration on front page. 
—EpIToR]. I wouldn’t be at all surprised if it 
reminds you of one of the farm houses down 
the road from your place. Anyway, it’s safe 
to say you’ve seen a good many houses that 
looked about like this model—isn’t that so? 


The fact is, there are literally thousands of 
farm homes all over the country that look 
like this—drab, weatherbeaten, cheerless 
houses that almost make you shake your head 
in despair. Yet the owners aren’t really to 
blame. They may have ideas as to how their 
farm houses could be made far more attractive 
and cozy and comfortable, but nine times out 
of ten each man is apt to feel his ideas are 
altogether too expensive for his pocketbook. 
I want to show you what wonderful things 
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able, doesn’t it? 

I think it’s being 
proved right now 
that the more beauty, 
the more so called 
“city conveniences” a 
farm house has, ‘the 
harder it is for real, 
bred-in-the-bone farm 





boys and girls to 
leave that house for 
good. Farmers every- 
where are beginning 
to appreciate this 
more and more and 
naturally their pride 
in keeping their 
places up is catching 
on with the younger 
generation. If this 
keeps up, perhaps it 
won’t be long now 
until it’s the excep- 
tion rather than the 
rule for our boys and 
girls to want to leave 
the farm. 

When you realize 
that in the last ten 
years the total de- 
preciation of Amer- 
ican farm homes is 
estimated at $700,000,- 
000 you know there 
remains a lot to be 
done in making farm 
life more attractive. 
But again, when we 
realize how cheap it is to increase the physical 
value—the beauty, comfort, and convenience— 
of a house like this by 100 percent we will all 
take a new lease on life. 

Now I'll show you the easiest, quickest pos- 
sible way to make this old house a home of 
beauty, comfort and convenience. You'll see 
the changes in its appearance, and you'll 
know it will be comfortable—warm in winter 
and cool in summer—because of the natural 
insulating characteristic of wood. Finally, it 
will be more convenient because of the many 
little refinements that can be included in such 
an economical remodeling plan. 

Of course we'll use wood—the one, long- 
lasting, natural resource that can always be 
renewed, thus insuring a substantial, weather- 
proof home for years to come. Wood is 
plentiful now, even inexhaustible, thanks to 
the great American reforesting program. 

We use a Unit Plan in our remodeling be- 
cause in lumber-built houses, using wood is 
the simplest, easiest, and most economical 
way to get things done quickly. 

First we put on the front porch unit, which 
gives the effect of an entirely new front, [See 
bottom illustrations on front page.—Enprror.] 
Note the correct window arrangement, the 
beautiful columns, the big, comfortable size of 
the porch itself. This porch can be screened 
in and in good weather used as an auxiliary 
living room—a fine place for visiting with 
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callers or a pleasant hour of relaxation or 
reading at noon. 

Next comes the sunroom unit. This makes 
an especially valuable extra room—the farm- 
er’s “office,” a new library, just the place for 
the radio, an excellent place for mother to 
gew during winter months, an attractive play- 
room for the children in wet weather—and at 
special times, even an auxiliary bed room. 

The fine porch above the sunroom naturally 
attracts mother as just the place to air the 
pedding and clothes, shake out rugs, mops and 
the like. This unroofed porch also offers 
enough seclusion, by way of the solid railing, 
for sunbaths if the doctor has recommended 
sun-ray treatment for anyone in the family. 

You will notice we have added a fireplace in 
the living room which makes it possible to 
have one in the sunroom too, if desired. 
What’s a home, anyway, without a nice open 
fireplace?—especially on the farm. See, too, 
how the chimney sets off the appearance of 
the outside of the house. 

Next we turn the model and add a new 
pack porch, a place for a breakfast nook, and 
a bay window in the dining-room proper. 
Three out of four farm meals are served in 
the kitchen because of the convenience. The 
addition of a breakfast nook, just as handy 


Getting the 


{In the following interesting communication 
to the AMERICAN LUMBERMAN, Charles C. Pat- 
terson, vice president and manager of lumber 
department of the Brown Lumber & Supply 
Co. (Inc.), retailer, Vivian, La., gives an out- 
line of the methods used by that company to 
promote the sale of short lengths ——Enrror.] 


In the beginning, let us stop for a moment 
and study the reasons for the “shorts” evil in 
softwoods. 

Up to about 1918, or at the close of the war, 
the supply of timber in this great country of 
ours was looked on as being everlasting, but 
the war awoke us to the fact that we must con- 
serve; so the mill owner started trimming, 
after manufacturing, any piece of lumber that 
would leave a piece four feet long. Before 
the war this class of material, that would not 
make a piece of merchantable lumber ten feet 
long, was dropped on the slash chain and 
burned in the slash pit, a great loss to the mill 
man and to the country as a whole. 

Shorts should not be called shorts any longer 
but should be called by the proper name—LUM- 
BER (you don’t hear the hardwood man talk- 
ing about shorts) and should be sold as lumber. 
We as retailers will have to codperate with 
the mill owners and sell same. 

Who is to blame for the carpenter ordering 
16-foot material when he could use 8-foot? 

First, the mill owner, because he has not 
sold us on the fact. Second, we dealers are, 
because we have not tried to find out just what 
use that 16-foot plank is for. 

Here is a nut—crack it! 

How many times have you had a carpenter 
come into your yard and order 16-foot wall- 
board? Never! When he orders wallboard he 
has figured out just how many pieces of each 
length, from 6-foot up, that he needs. Why? 
Because he has been taught to do so. The 
wallboard people do not take any loss, but we 
lumbermen have been taking that loss for over 
200 years. 

At a recent convention which I attended, 
after talking about this class of material one 
good lumberman said that he had to pay a car- 
penter an extra dollar a thousand to lay some 
shiplap that was not long lengths. Well, he 
saves then, some $6 per thousand at that. We 
may have to make some concessions to sell this 
class of material, but nevertheless, it will pay. 

In-some localities it will be somewhat easy 
to educate the carpenters into ordering this 
class of material, for the simple reason that 
the carpenters are younger men, or it may be 
that the locality has no sawmill competition. 

Now let us stop for just a few moments and 
figure just what the difference in price should 


to the kitchen, serves to make the farmhouse 
much more attractive and cozy. 


See the large kitchen window by which 
mother can do her work in plenty of light— 
cook, wash dishes, and all the other things 
that have to be done in the kitchen. Through 
this window she can keep tab on the folks 
that come down the road, without interrupt- 
ing her work—she can see the mailman com- 
ing, the school bus, everybody. 


The back porch can also be screened in. 
This makes a great place for canning and 
preserving operations, clothes washing, and 
ironing, and a hundred and one other things 
that don’t have to be done inside the house. 
If any of the youngsters like to sleep in the 
open you could wish for no better place than 
the railed roof above this back porch. Some 
folks don’t care about sleeping in the open, 
but army life has made some of the younger 
ones like it fine. 


Comfortable table, chairs, and other neces- 
sary equipment will go into the breakfast 
room, or breakfast nook, as they now call it, 
and there’ll be plenty of light with the nice 
big window you see here on the right of the 
porch. Of course a window seat ought to go 
in the bay window here—storage space for all 


kinds of things inside it and on top a good 
place for potted plants, ferns, and such, that 
most farm women like to have about in the 
winter time. 


- The fourth and final remodeling unit we add 
on the right side of the house. This consists 
of a new door and entry way where dad and 
the boys can slip in when mother calls for 
dinner or supper, go down a few steps to the 
basement, and there take off coats and hats, 
slick up a bit and so step up for dinner with- 
out tracking up the kitchen. 


All of these units can be added at one time, 
or any unit you have most need of, singly, as 
you wish. 


We can give you complete lists and esti- 
mates of cost on the material, labor hours, 
etc., used for each of these units. Working 
drawings illustrating these facts are being 
prepared by the National Lumber Manufac- 
turers’ Association. Short length lumber is 
utilized wherever possible so results are not 
only easily attained but also are the most 
economical possible. The details of each 
change are really so simple that a farmer and 
one boy can make any addition with no diffi- 
culty—especially in the winter time when 
routine farm duties are comparatively light. 


Customer to Take Shorts 


be between this class of material and standard 
lengths. 

The writer feels that as the retailer has 
always been the one who bears the cost of ad- 
vertising, except in a few remote cases, the 
manufacturers should make some concessions in 
price—at least enough to stand their part of 
the advertising burden. Also the supply and 
demand should be a factor in arriving at the 
price. Should the mill owners have an over- 
stock of this class of lumber, as they some- 
times have ‘in other items, then it would be to 
their interest to make concessions. 

Having got some of the preliminaries out of 
my system, I will endeavor to tell you of some 





Three million feet of white cedar 
(juniper) timber, being the only im- 
portant body of this wood now left in 
Florida, offered for sale in this week's 
Want Ads. If you were ever so eager 
to get a supply like this, where would 
you get to know of this tract were it 
not for the Want Ads. Get the point? 





of the ways that we sell this class of lumber. 
‘Where is this yard? Well, we are located in 
an oil field country with a few farmers and 
plenty of sawmill competition. You know that 
we all follow the line of least resistance, and 
that is true of the oil men. They think of 
lumber as coming in 16-foot and longer lengths 
only, and if they want 4 pieces of 2x12 six feet 
long they will order a 2x12, 24 feet. So that 
was my first field to start upon. You know 
how hard it is to get 2x12x24 No. 1 rough, so 
now we sell around 1,500 feet of 2x12 and 2x10 
six feet long for building foundations. 

Next, we have the sawmill carpenter who 
has had anything that he wanted at his com- 
mand, and believe me, he was “some hard” to 
win over. Then we have the farmers who have 
been in the habit of going to these mills and 
getting just what they wanted, and when they 
come here now, holler their heads off about 
what they used to pay at such and such a saw- 
mill, but here is how we came back at them. 
We tell them that if we had conserved that tim- 
ber supply that we wasted we would not be 


paying the price today for this lumber, but. 


would be enjoying a price that conservation 
would make possible. 

We have already told you about the 2x12s, 
now, let us talk about the other sizes, such as 
2x4, 2x6 and 2x8 stuff. In the 2x4 material 


we find that 75 percent of the 12-foot lengths 
we sell are cut into 6-foot lengths, so we sell 
The same applies to the 16- 


the 6-foot ones. 
foot. In selling 2x6 we find that several of 


them can be used for sills and headers, show 
rafters, braces etc., as can 2x8s also. 

Now into the bundle stock, say when the 
carpenter buys hardwood flooring, he doesn’t 
say a word about those short bundles; no, he 
just takes them and brags about the grade. 
We sell him enough standard lengths to put a 
border around the room and fill in with the 
other lengths of lumber. In a standard six- 
room house 400 feet of standard length siding 
will be enough, on the average, then he can 
use all lengths from 2-foot to 10-foot. 

How many times have you gone out on a job 
and seen a carpenter pick up a 2x4x20 and 
cut off a two-foot piece? Several times, if 
you are honest with yourself. Well, the same 
thing happens with siding and shiplap etc. 

Did you know that in selling finish for a 
house those 1x6 and 1x8 in 6- and 8-foot 
lengths are just what “Frank” wants, but he 
has been buying 16- and 18-foot because you 
and I have not been telling him about it? 

I’m just about to forget that beaded céiling. 
Well, we ask them to run their porch ceiling 
joists the same as the floor joists and sell the 
8-foot ceiling and they have no joints in the 
porch ceiling. I tell you, they eat it up. 

As a whole, we find out just what use the 
material is to be put to, then we talk this 
class of material and we sell about 26 percent. 
I suppose our sales are greater than that in 
house material, if we separate the timber foot- 
age, for we sell several large timbers. 

The dealer whose annual business is over 
$50,000 a year will say, “Well, that fellow down 
in Louisiana has more time to ask questions 
than we have.” Perhaps he has, but we are in 
the game to make money and you have a larger 
organization, so pick out one good contractor 
and get him educated, then work on some one 
else. 

The writer knows that the firms manufac- 
turing these substitutes for lumber are pay- 
ing for the advertising and getting their ma- 
terials over, but after all, if that great God the 
Father of us all had not given us the great 
blessing of these wonderful forests we would 
not be calling ourselves lumbermen, so let us 
get behind this thing and it won’t be long be- 
fore the manufacturing interests will see that 
we mean business and they will start advertis- 
ing. 

If anything comes to your mind along the 
lines that have been discussed just write the 
AMERICAN LUMBERMAN about it so we may all 
profit by the interchange of ideas and expe- 
riences concerning this matter of merchandis- 

- ing short lengths. 

Finally, get the habit—sell short lengths, and 
sell them for cash. 


oe ee 








52 


AMERICAN LUMBERMAN 


DECEMBER 10, 1927 





Changed Conditions Demand New Methods 


Connecticut Dealers Urged to Aim at Profit Rather Than V olume— 
Building and Loan Shown as Business Aid 


{Special telegram to American LumBeRMAN] 

New Haven, Conn., Dec. 7.—Reas- 
onable profit rather than volume, de- 
veloping new business instead of 
“stealing” from competitors, and co- 
Operation in rigid adherence to the 
one-price policy were among the 
major principles for 1928 endorsed by 
the thirty-fifth annual convention of 
the Lumber Dealers’ Association of 
Connecticut, held here today at the 
New Haven Lawn Club. It was the 
largest gathering of strictly retail 
dealers ever held in Connecticut, 150 
attending to discuss their problems 
and plan for the future. 

Presented as toastmaster by retiring 
President H. E. Thompson, William 
J. Riley, of the Hartford Lumber Co., 
said the association is trying an ex- 
periment with meetings exclusively of 
retailers, to encourage the dealers to 
get up and freely to ask the speakers 
any questions and bring up any 
problems for discussion. 

William Lucas, managing director 
of the Eastern Millwork Bureau, New 
York City, analyzed the recent report 
on the retail lumber industry by the 
Harvard School of Business Adminis- 
tration, showing Harvard authorities 
had unwittingly created a false im- 
pression by basing conclusions on an 
insufficient representation of retail 
lumber yards. He believed much 
benefit would result from this report, 
however, because it has awakened 
great interest among dealers generally 
to learn why they do not earn better 
profit, and will lead eventually to 
much better business and merchandis- 
ing practices. Mr. Lucas’ studies 
showed that retailers’ selling costs 
have been going up rapidly during the 
last year, and should be checked. 
Salesmen drawing $50 a week must 
bring in at least $25,000 worth of 
strictly new business annually to earn 
their salary. Dealers must adopt a 
policy of small stocks and very rapid 
turnover, with close attention to 
credits. 

John C. Barry urged the dealers to 
promote building and loan associations 
and concentrate on developing local 
demand for home ownership. Con- 
necticut should double its quota of 
these associations, hook them up with 
the lumber dealers’ plan service and 
become salesmen of homes instead of 
so many thousand feet of lumber. 

John M. Gibbs, director of the trade 
extension campaign of the National 
Lumber Manufacturers’ Association, 
told inspiringly of what this project 
is expected to accomplish and showed 
dealers how they can cooperate to ac- 





complish the greatest results. He said 
it now promises to be a $15,000,000 
5-year campaign. 

President Fred Chapman of the 
Northeastern Retail Lumbermen’s 





OFFICERS ELECTED 


President—Richard Warren, Thames 
Lumber Co., New London. 


First vice president—John A. Dodd, 
’ Strong & Hale Lumber Co., Middle- 
town. 

Second vice president— Frank H. 


Warr, Seymour Commercial Co., Sey- 
mour. 


Secretary—J. Francis Smith, J. E. 
Smith Co, Waterbury. 

Treasurer—Fred B. Grant, Lampson 
Lumber Co., New Haven. 

Directors—1930: H. E. Thompson, 
Watertown Lumber Co., Watertown; 
Eugene H. Palmer, Stamford Masons 
Supply Co., Stamford, (also has yard 
at New Canaan); J. Otis Fox, John 
O. Fox & Co., Putnam, and Harold 
B. Senior, Bethel. 





Nore: A full report of the annual meet- 
ing of the Lumber Dealers’ Association 
of Connecticut will appear in the Dec. 17 
issue of the AmericaAN LumMBERMAN.— 
Eprror. 











Association, urged the dealers to use 
cost systems, improve their yards and 
showrooms, give service, wake up and 


change selling methods and take more 
thought about profit than volume. 
“We must originate something new, 
develop new sales for lumber instead 
of going out and stealing from our 
competitors.” 

Albert Seibold, of the De Forest 
Hotchkiss Co., New Haven, told of 
encouraging results accomplished by 
intensive and frequent group meetings, 
as illustrated by the New Haven Lun- 
bermen’s Club, and urged members to 
organize such group meetings in every 
important center where they are not 
now functioning. 

Secretary-manager Paul S. Collier, 
of the Northeastern association, ex- 
plained convincingly how profit can 
be put in the retail lumber business 
through loyal support of the associa- 
tion and adherence to the association’s 
policies and projects. 


Acquires Wall Tile Concern 


LansinG, Micu., Dec. 5.—The Sheetile Corp., 
manufacturer and distributor of Sheetile, of 
Detroit, Mich, has been succeeded by the Hager 
Wall-Tile Corp., of which A. J. Hager, prom- 
inent lumberman of this city, is president. Mr. 
Hager is a past president of the Michigan Re- 
tail Lumber Dealers’ Association and a prom- 
inent worker in other organizations within the 
industry. The Hager & Cove Lumber Co., of 
Lansing, is the local distributor for Sheetile. 


Unite to Solve Transit Problem 


Regulations covering transit cars and recon- 
signment of lumber were discussed in Chicago 
this week by lumber manufacturers, whole- 
salers and retailers with representatives of the 
western executives’ committee of the railroads. 
Over sixty attended the hearings, of which 
twenty-six represented the lumber industry. 
On Tuesday the lumbermen held a conference 
among themselves, during which they thrashed 
out the situation. On Wednesday the lumber- 
men met jointly with the carriers’ representa- 
tives, when the retailers, manufacturers and 
wholesalers presented their respective sides of 
the story to the traffic officials, and submitted 
the following memorial : 

1. All branches of the lumber industry 
(manufacturers, wholesalers and retailers) are 
opposed to the practice of placing cars in 
transit unsold under present conditions, the 
handling of which imposes upon the carriers 
the duty of serving as involuntary ware- 
housemen, and which operates to the detriment 
of the entire lumber industry. 

2. The regular or legitimate reconsignment 
practice as approved by the Interstate Com- 
merce Commission and applied to lumber sold, 
rejected or resold is approved by’ the lumber 
industry. 

3. The manufacturers, wholesalers and re- 
tailers join in requesting the carriers to inves- 
tigate the situation and recommend such regu- 
lations as will correct the condition as set 
forth in paragraph 1 above. 

The wholesalers’ delegation headed by Secre- 
tary-manager W. Schupner, of the Na- 
tional-American Wholesale Lumber Associa- 
tion, approved of the memorial presented to 





the carriers, and which was the same memorial 
agreed to by the retailers and manufacturers’ 
representatives in attendance. Mr. Schupner 
stated, however, that the wholesalers’ com- 
mittee was not empowered to act finally for 
the National-American association, though he 
believed that its recommendations as embodied 
in the memorial to the carriers would meet 
the approval of that organization’s membership. 

Representatives of the railroads acceded to 
the request of the lumbermen that a carriers’ 
committee be named to confer with a small 
commitee representing the manufacturers, 
wholesalers and retailers to meet as soon as 
opportunity has been given to name the com- 
mittees. It is probable that this can be done 
early in the new year. 

In commenting on the result of the con- 
ference, W. F. Shaw, of the National Lumber 
Manufacturers’ Association, and one of the 
delegates representing the manufacturers, said: 
“This certainly goes further than any previous 
action in this direction, and points the way 
toward securing better control of the practice 
of placing cars in transit unsold.” 


Edward Hines, of Edward Hines Lumber 
Co., Chicago, also said that he experienced 
great pleasure in finding the three branches of 
the lumber industry joining in an effort to find 
an amicable and equitable solution of trarspor- 
tation problems. Ser ae 

NINE-TENTHS of the secret of the large per- 
sonal following which some salesmen have is 
confidence. 
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The present steam locomotives, showing the class of motive power used 
These engines will be made obsolete by 


by the Red River company. 
the new electrified railway 


San Francisco, CAuiF., Dec. 3:—Again the 
Red River Lumber Co. has taken the first for- 
ward step toward modernization of its logging 
railways by complete electrification of its entire 
system with the scrapping of all steam-operated 
machinery in view. The newest step toward 
modernization is but another step of the Walker 
interests to eliminate the greatest hazard in 
the lumber industry—fire—and follows the pur- 
chase of the 100-ton Diesel electric locomotive ; 
the Diesel powered shovels for right-of-way 
work and the big fleet of “Caterpillar” trac- 
tors for yarding and loading, replacing the 
cumbersome and heavy steam donkeys. 

Unique as it may seem for a lumber com- 
pany to electrify its railway, the Red River 
Lumber Co., Willis J. Walker, vice president, 
points out, is one of the major operations in 
the United States and the largest producer of 
California white and sugar pine in the world. 
Its growth has been rapid and it has been built 
on a staunch foundation. 

In 1913 the site of Westwood, now a thriv- 
ing city belonging solely to the company, was 
primeval forest, sixty mountainous miles from 
the nearest railway. Now the company boasts 
of one of the largest plants in California, elec- 
trically equipped throughout, with a capacity 
of 200,000,000 feet a year. Modern dry kilns 
handle a large part of the output and yield 
well seasoned lumber in a few days instead of 
months required by the old air drying method. 
The plant operates the year ’round, sawing, 
manufacturing and shipping. Handicaps of a 
severe winter climate are overcome and frozen 
logs are thawed in a steam heated pond. 

More than 25,000 loaded cars .of logs are 
transported per season to the mill at West- 
wood from Chester, over seventeen miles of 
standard gage railway. In addition to the 


main line there are also four passing tracks, 
totaling approximately 6,000 feet in length. 








The 100-ton Diesel electric locomotive purchased last year by the Red 
River company. This is the first Diesel electric locomotive in use west 
The “Caterpillar” tractors shown in the picture 


of the Mississippi. 











More of the modern equipment. 
the spur tracks to “assemble” trams for the 


Gasoline motor locomotives used on 
new electric locomotives 


from the woods to the mills 


Coast Firm Electrifies Logging Road 


‘The electrification program of the company in- 


cludes these passing tracks in addition to the 
main line. 

A most comprehensive analysis of this work, 
the purchase of the Diesel electric locomotive, 
the “Caterpillar” tractors and the Diesel shov- 
els, was made before the electrification of the 
railway was adopted. The basic aim of the 
entire study was the production of lumber with 
the minimum cost of operation and the pre- 
vention of costly fires, which had to be figured 
into cost of production. It is expected that 
the electric railway will be finished for the 
1928 season. The principal equipment involved 
consists of two 60-ton 1500-volt standard Bald- 
win-Westinghouse locomotives and a two-unit 
1,000-kilowatt 1,500-volt automatic substation. 

Trains of loaded cars will be made up and 
delivered to the electrified main line by Diesel 
electric locomotives or gasoline locomotives. 
The main line is laid with 80-pound steel and 
will handle exceptionally heavy loads. 

Speeds of 30 to 35 miles an hour are at- 
tained except on sharp curves. The maxi- 
mum grade is 2.3 percent, with more than four 
miles of 1.85 percent compensated grade against 
load. The electrical equipment is designed to 
deliver 160 loaded cars to the mill in two 
working shifts of approximately 10% hours 
each. The loaded cars average 90,000 pounds 
gross. 

The Red River Lumber Co. owns steam and 
hydroelectric power plants with a total capacity 
of approximately 16,000 KVA. Therefore, the 
yearly cost of power for the locomotives will 
run only about $1,000. 

The two electric locomotives are of the 
steeple cab type and are equipped with four 
type 582 FD 5 railway motors rated at 200 
horsepower each with forced ventilation. The 
motors are direct geared and axle mounted. 
The motors are mounted for multiple control 


so that “double-header” operation is possible. 
The two cabs working in multiple will bring 
twenty Idaded cars of logs over the seventeen 
miles in approximately 75 minutes, an average 
of 14.25 miles an hour for the entire distance. 
The return trip, with as many cars as desired, 
can be made in about 40 minutes. 

A rather odd solution was reached in regard 
to the type and design of the power distribu- 
tion system to be used. The fact that it is 
necessary to transport cabins, steam donkeys, 
loaders and other logging equipment over the 
line at times necessitates an overhead clear- 
ance which makes it impractical to suspend a 
trolley directly over the center of the tracks. 
On the other hand, a third-rail system would 
not be feasible due primarily to the fact that a 
log rolling off of a car in transit would dam- 
age the third rail and possibly cause a short 
circuit. In addition snow conditions in the 
winter would necessitate considerable extra ex- 
pense to keep the third rail clear. The design 
of distribution finally determined upon utilizes 
an off-set trolley, with the trolley wire at an 
elevation of 19 feet 3 inches above the track 
and off-set 9 feet from the center of the track. 
A modified simple catenary suspension is used. 
For the greater part of the distance a 300,000 
C. M. copper feeder is utilized as a messenger 
wire. Two parallel contact wires of 4/0 hard 
drawn copper are used, each of which is sup- 
ported by alternate hangers. Six-foot T-iron 
bracket arm with %-inch tension rods support 
the wire from wooden poles. The poles are 
spaced 150 feet on tangent and up to 4-degree 
curves, 100 feet on curves of 5 to 10 degrees. 

An indicating voltmeter connected between 
the trolley and ground will be installed at the 
train dispatcher’s office so that trolley voltage 
conditions will be visible at will. In addition 
an alarm is sounded if the voltage drops to 
zero at any place on the line. 








are used in loading and yarding 


Hanging the contact feeder wires on the new elecwified railway of 
the Red River Lumber Co., at Westwood, Calif., which has recently 
been completed to effect additional logging economies, and which ts 


now in operation 
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National Production, Shipments and Orders 


Wasuinoton, D. C., Dec. 5.—The following statistics were compiled by the National Lumber Manufacturers’ 


— 











Association : 

Softwoods: Production Shipments 

Week ended 1927, Nov. 26; 1926, Nov. 27— 1927 1926 1927 - 1926 1927 1 
Southern Pine Association... ..........ccseecceees pea cesecrsiees 189 63,935,429 58,085,940 684 9,900 
West Coast Lumbermen’s Association. so0ee eemneeebeasveee) Ee 92,570,738 80,112,268 73,179,880 90,684,414 $2,127,675 
Western Pine Manufacturers’ Association. 6s Wnece tunel seeds 339, 22,041,00 2,638,000 654,000 
California Redwood Association............ eccccccccccccccces 9,129,000 7,425,000 7,784,000 3,960,000 7,801,000 
North Carolina Pine Association...... ° pracenesboetvowee 6,970,513 6,909,334 6,681,175 6,556,942 7,886,190 7,971,187 
Northern Pine Manufacturers’ Association............+-.-+.+- 6,131,000 ,050,000 4, ,030,100 3,789,000 ,685,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 2,567,000 1,525,000 2,480,000 1. 802,000 2, 1,389,000 

eS ee ee ee a become - 219,493,065 197,456,501 184,638,966 175,076,862 189,948,288 181,107,762 
California White & Sugar Pine Manufacturers’ Association. ee. vvinenewes PE § sweaanenss eee 5 

Porty-seven weeks ended above dates— 
es Oe ng ten adicvoccoceesteoce ale a . .8,147,418,430  3,420,370,160  3,093,149,815 3,503,863,434 3,102,550,782 3,448,839,109 
West Coast Lumbermen’s Association. ...........cceeeeeees . -4,358,139,677 4,974,784,102  4,252,421,830 4,984,099,260 3039 ,384 4,971,862,055 
Western Pine Manufacturers’ Association............++++. ....1,375,845,000 1,537,188,000 1,391,957,000 1,567,814,000 1,382,994,000 1,604,623,000 
California Redwood Association. .......ccesscccccescoccssvece 5443,000 364,758,000 392,940,000 354,815,000 401,57 367,696,000 
Peawen CRPOTIEG PERO BSSOGUNEIOM. oo cccceccccecevccesccecesese 339,018,406 364,151,111 339,181,853 373,329,480 287,476,224 313,887,287 
Northern Pine Manufacturers’ Association...........seseee. 414,784,300 387,799,100 377,467,600 434,844,500 ppb peed 415,418,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 149,093,000 154,301,000 176,169,000 155, 354,000 57,865,000 - 137 507, 000 

Total softwoods forty-seven weekS...........eeseeeee8. 10,149.741,813 11,203,351,473 10,023,287.098 11,374.119.674 9,976,248,490 11,259, 
California White & Sugar Pine Manufacturers’ Association... 1,121.785,973  .......... OE . eae 150901 Bae ee ~ - 401 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

I cot RwEh 6 dean ohéos edebaets ds ebeceécbeeie cope tee 2,861,900 1,267,060 3,209,000 2,629,909 2.926.000 2,226,000 

EE SOUND ccong bscob¥ is was 0 ade bes eon cee Caen ees 219,328,000 205,189,009 299,597,000 203,616,060 196,590,000 193,857,090 
Hardwood Manufacturers’ Institute— 

i 2 slew ncte bese eeeehel ee ken 6660000080 Cheasseene 16,039,000 17,160,751 15,662,000 17,028,185 15,088,000 17,078,873 

FOrty-S@VeM WEEKS 2... cccccccccccccccccsccccecscesecces 1,161,242,000 1,177,337,357  1,195,252,000 1,185,338,396 1,215,528,000 1,228,1'3,666 





National Analysis 


Wasurincrton, D, C., Dec. 5.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the périods ended Nov. 
26—orders and shipments being shown as per- 
centages of production: 





One Week 47 Weeks 

No.of Ship- Or- Ship- Or- 

Association mills ments ders ments ders 

(n) South. Pine.. .108 102 99 9 99 

(n) West Coast...115 74 84 98 98 

(n) Western Pine. 36 90 81 101 101 

Calif. Pines*.. 19 103 98 108 103 

(n) Calif. Redwd. 16 55 43 108 110 

(n) N. Car. Pine.. 35 96 113 100 85 

Northern Pine. 8 78 62 91 87 

N. Hem. & Hdw. 22 97 81 118 106 

All softwds. 85 87 100 99 

N. Hem. & Hdw. 127+ 112 192 96 99 
Hawd. Mfrs.’ 

BRS. ‘ccccce 93 94 103 105 

All hardwds. .. 120 $5 162 162 

All woods... 86 88 100 99 


*Sixty-three percent of cut in region. 


+tUnits of production, each representing 
normal daily output of 28,000 feet. 


The five softwood manufacturing associa- 
tions marked ‘‘(n)” have a standard for nor- 
mal production, and for the week 340 of their 
members gave actual production as 95 percent; 
shipments, 80 percent, and orders, 82 percent 
of normal production. Figures for normal 
last year included reports of 307 member mills 
of the above associations and showed produc- 
tion 86 percent; shipments 74 percent, and 
orders, 78 percent of normal. 


Only the Hardwood Manufacturers’ Insti- 
tute, whose figures for 1926 included six- 
sevenths of the total reported hardwood 
production, has a standard for normal produc- 
tion of hardwoods, and for the week it gave 
actual production as 76.9 percent of normal, 
against 88 percent for the corresponding 
week of last year. 





Southern Pine Costs 


New Orveans, La., Dec. 5.—The Southern 
Pine Association has issued its cost statement 
for September, this being a summary of the 
average cost, per thousand feet, board measure 
of producing and shipping lumber, not includ- 
ing interest on loans or invested capital. The 
report shows the average cost of producing 
southern pine, including stumpage, in Sep- 
tember was $25.46 a thousand feet. This is 
based on reports from seventy-eight concerns 
operating é¢ighty-six mills that produced 268,- 
734,916 feet. This was 13 cents lower than 
the average cost for the previous month, and 
64 cents lower than the average cost during 
September, 1926. On a reported production of 
2,309,590,129 feet, the average cost for the first 
nine months of this year was $25.99. The cost 
reports for September cover a range from a 
low figure of $20.15 to the high figure of $44.03. 
Of the mills reporting, thirty-eight had costs 
less than the average of $25.46. 





Southern Pine Barometer 


New Oreans, La., Dec. 5.—For the week 
ended Dec. 2, Friday, 109 mills report as fol- 
lows to the Southern Pine Association : 


Percent Percent 
Normal Actual 


Production— Carst Feet Output Output 
Normal ...... ined stew +aebs 
a Fo cose SheeeEen GORE cece 

Shipments* ....3,260 67, 028, 860 88.92 98.63 

Orders— 

Received® ....2,839 58,372, 679 77.44 85.90 
On hand end 
weekt ......9,811 201,723, 971 


*Orders were 87.09 percent of shipments. 


tOrders on hand showed a decrease of 4.11 
percent, or 8,656,181 feet, during the week. 

tBasis of car ioadings is October average, 
20,561 feet. 

One hundred and seven mills reported the 
following deviations from the standard oper- 
ating t:me, which is a single-shift week of 
sixty hours: Forty-seven ran exactly on time: 
twenty-tnree ran 620 hours overtime, and 
thirty-seven ran 486 hours undertime—net 
overtime being 134 hours, which means that 
operations were on a basis of 102.09 percent 
of full time single-shift. " 





Western Pine Summary 


PorTLANnpD, Ore., Dec. 5.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 26, from 
36 member mills: Per- 


cent 
Percent Ship- 


Production— Carst Feet. ofcut ments 
a “ee *  * owe 
pS FR .. 23,339,000 

Shipments (car). 788 20,488,000 


Local deliveries 7000 =... 
. 20,970,000 89.85 


Total shipments 
Orders— 

Canceled ....... 25 650,000 
Booked (car)... vas 18,486,000 .... .. 
A Se waa 482,000 yee iulee 
Total orders . - 18,968,000 81.27 90.45 
On hand end 

Stich ae sees 2,725 70,850,000 


Bookings for the week by thirty- in ‘an 
tical mills were 94.05 percent of those for 
the previous week, showing a decrease of 
1,170,000 feet. 


+Car basis is 26,000 feet. 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 


During the week production was 69 percent 
of normal; shipments, 62 percent of normal, 
and orders, 52 percent or normal. Average 
for the corresponding week of last four years 
was as follows: Production, 78 percent; ship- 
ments, 69 percent, and orders, 93 percent of 
normal. 

Production is so seasonable that, during 
two winter months, actual production amount- 
ed to only 53 percent of normal, while during 
two peak summer months the production in- 
creased to 114 percent of normal, 








California Redwood 


San Francisco, Cauir., Dec. 3.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Nov. 26: 


White- 
Percentof wood 





No. of 
- mills Ay # production Feet 
Production .. 16 9,129,000 100. 1,999,000 
Shipments .. 16 4,990, 000 55. 1,870,000 
Orders re- 
ceived .... 16 3,960,000 43. 1,600,000 
Orders on 
ee 14 32,565,000 3,668,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California*.... 2,261,000 2,149,000 
Southern California*.... 1,225,006 611,090 
2 Sinn 4s edie wen. haan 46,900 
pC en } 3 149, 009 1,029,000 
PEL. es eieeevivesionn 355, 000 125,000 
PO.  acuwemeedkee ae 4,990,000 3,960,000 


*North and south of iine running through 

San Luis Obispo and Bakersfield. 
tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Hardwood Barometer 


Mempuis, TENN., Dec. 5.—The hardwood 
Manufacturers’ Institute barometer for the 
week ended Nov. 26—which is made from re- 
ports of 173 units, each representing 28,000 
feet daily capacity—is as follows: 

Percent of—— 


Normal Actual Ship- 
output output ments 








Production*— 
Normal (iden- 
tical units) 29,064,000 


Feet 


DE asc 500 22,339,000 74.9 ... 
Shipmentsf . 22,060,000 75.9 98.8 
Orders— 

Jae 20,822,000 71.6 93.2 94.4 

On hand end’ 

le 156,318,000 


*Based on mill log scale. 

tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 


North Carolina Pine 


Norrotk, Va., Dec. 5.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from forty-three mills for 
the week ended Nov. 26: Per- 


Percent Percent cent 
Normal Actual Ship- 





Production— Feet output output ments 
Normal* ....10,110,000 ne 
0 SESS 7,844,263 78 

Shipments ..... 7,275,997 72 93 od 

CPGSTST  .cccces 8,251,190 82 105 113 


tAs compared with preceding week, there is 
an increase in orders of 40 percent; but that 
week only twenty-eight mills reported. 

*“Normal” is based on the amount of lum- 
pee ee mills would produce in a normal work- 
ng day. 
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West Coast Review 


SeaTrLE, WasuH., Dec. 3.—For the week 
ended Nov. 26, 115 mills report as follows to 
the West Coast Lumbermen’s Association: 


production 108,167,215 


Shipments. 80,112,268 26% below production 
orders .. 90,684,414 16% below production 
ghipments— 
Water delivery: Feet Feet 
MMOS 26 cc cccecscces 21,580,329 
BEXPOrt ..ccccccccvccece 17,126,521 
Metal water 448@) i. 6 6s cniccewews 38,706,850 
at COTS. cctv cde reckaw evceds bees 37,603,420 
Local (5%) cdecerccvcecccsscesces 3,801,998 
Total shipments «........scceeess 80,112,268 
New Business— 
Water delivery: 
ING ss. a mith oree ee 33,611,236 
DEMON. occ ce sa cemer wena 19,332,226 
ated weber ERO Te beso ce ee cee ciase 52,943,462 
Pn OUR R a ww & 6 Seale aels oe dbs wie. blew 33,938,954 
Dr COORD cs tadundapek eee Veceneee 3,801,998 
Total new business..............% 90,684,414 
Unfilled Orders— 
Water delivery: 
Domestic cargo ....... 110,854,275 
OPE FP. 132,679,329 
ie. WM ic nccavne ce eennanwees 243,533,604 
PE 6p vedeVaine Make votaenbewwe eaarwle 106,765,476 
Total unfilled orders............. 350,299,080 





California Pines 


San Francisco, Cauir., Dec. 5.—The follow- 
ing is a summary of October production and 
shipments, and Nov. 1 inventories and unfilled 
orders, as prepared by the California White & 
Sugar Pine Manufacturers’ Association. The 
first section covers twenty-two mills, represent- 
ing 70 percent of the pine industry: 











Production Shipments 
California white pine.. 72,880,177 76,644,181 
Oe WOE. ciasccesees 26,030,427 12,434,211 
ere 5,544,762 4,482,205 
Total pines ..6 <2. 104,455,366 93,560,597 
| ee 12,599,745 10,831,621 
Red (Douglas) fir...... 3,037,757 1,913,342 
All other woods........ 1,936,442 6,126,449 
pa eS eee 11,106,019 
Total other woods... 17,573,944 29,977,431 
Grand totals ...... 122,029,310 123,538,028 
Nov. 1 Inventories and Unfilled Orders 
Unfilled 
No. 2 shop and better— Inventories Orders 
Calif. white pine..... 108.816,762 24,681,605 
Dugan PINS: 022 scveccs 76,500,119 11,726,900 
No. 3 shop, mixed pine. 30,069,344 12,429,685 
No. 3 and better shop 
white and sugar pine SOACCe =. wee eeees 
Total uppers...... 215,606,225 48,838,190 
Commons— 
Calif. white and 
SO. tcnee sax one 280,808,191 132.836.898 
All other woods...... 127,256,868 21,823,094 
Total lowers.......408,065,059 154,659,992 
Grand totals....... 623,671,284 203,498,182 
Box shook and cut stock 18,862,399 22,463,272 


Comparative Reports of 20 Operations 
The following comparative statistics from 
twenty operations for October, 1926 and 
1927, represent 62 percent of the pine industry: 


Percent 
1926 1927 Decrease. 
OCTOBER PRODUCTION— 
Pine only..... 105,343,483 97,064,496 8.0 


All species, in- 
cluding pine.129,672,268 114,481,127 11.8 


OcTOBER SHIPMENTS— 


Pine only..... 76,584,009 84,733,910 *10.6 
All species in- 


cluding pine.100,388,698 114,311,017 *13.8 
INVENTORIES, Nov. 1— 


one-half the total monthly shipments: 


HARDWOOD 
Firms Cut Shipments Orders 

Weekly average— 

August 3,459,000 4,801,000 5,092,000 

eee 2,742,000 4,618,000 3,877,000 

Oct. ..... .. 2,886,000 4,609,000 3,899,000 
Weekly average, year to date— 

CO errr .. 4,675,000 4,464,000 4,187,000 

Se: seas . 4,131,000 4,111,000 4,081,000 
Weekly report— 

Nov. 5 ... 21 2,551,000 3,894,000 2.755,000 

Nov. 12 .. 23 2,729,000 4,027,000 3,335,000 

Nov. 19 .. 23 2,857,000 3,779,000 2,780,000 

Nov. 26 .. 23 2,861,000 3,253,000 2,946,000 


Hemlock and Hardwood 


Osukosu, Wis., Dec. 5.—The following figures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 


HEMLOCK 
Firms Cut Shipments Orders 
Weekly average— 
AUSUS oc02cs 3,887,000 4,134,000 3,421,000 
DR \cuahaows 3,317,000 3,657,000 3,104,000 
Oct, eeceeeee 2,112,000 3,562,000 3,158,000 
Weekly average, year to date— 
4 SE © oré:xs Bieta 3,183,000 3,753,000 3,362,000 
Ce ee ee 3,291,000 3,290,000 2,894,000 
Weekly report— 

Nov. 5.. 21 1,559,000 4,093,000 2,063,000 
Nov. 12.. 23 1,977,000 3,363,000 2,172,000 
Nov. 19.. 23 2,291,000 2,622,000 2,743,000 
Nov. 26.. 23 2,567,000 2,595,000 2,175,000 





these being selected from the complete list: 


No. 1 Dimension, 
S1S1E, 2x4—16’ 
Southern Douglas 
pine fir 
be sche oe Ae, ee eee $70.00 $50.00 
Springfield, Mass. ............ 65.00 45.00 
SN Me an ticctiin Scere emegeie MEA 55.00 
Ce Se Pree 48.00 47.50 
Poughkeepsie, N. Y........... agin 43.00 
PO i a eee 41.00 45.00 
a... er ee 37.00 46.75 
) SS eee 37.50 45.00 
Se EN M.S nog 0-0 e'e.0 8 0 ae 48.00 48.00 
BELEWOUNOO, WIG. occ cicccccccce 34.00 43.00 
eS: eee 48.50 48.50 
Indianapolis, Ind. ........ sigue | ms | 
Grane Pores, BW. Dy. oi siceccees Dnata 43.00 
a ee ee 37.00 eer | 
Eee Angeles, Calif. oss ccc ccd ean 37.50 


Census Bureau Delivered Prices 


Wasuinecton, D. C., Dec. 5—The Department of Commerce has secured through the bu- 
reau of the census the following prices, per thousand for lumber items and per hundred square 
feet for shingles, as the average paid Nov. 1, by contractors for material delivered on the job, 


Plooring, 1x4” Shingles, Extra 

Common 10 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 

1x6” pine fir Red 

No. 1 “Cc” e.g. No.2v.g. cedar Cypress 
$38.00 $85.00 $70.00 $ 7.00 ee 

40.00 85.0 75.00 6.50 

42.00 90.00 80.00 6.40 ee oe 

40.00 80.00 80.00 7.50 ae 

38.00 85.00 Ver 6.50 $7.50 

40.00 85.00 80.00 .00 ie 

43.50 aaah 65.00 6.85 8.00 

55.00 70.00 72.50 yf pe 

45.00 72.00 eka 7.00 

48.00 90.00 wait 5.00 

52.50 80.00 80.00 6.50 

52.00 72.00 72.00 5.80 

36.00 ein 72.00 4.50 

49.00 90.00 —o 5.40 7.25 

32.50 64.50 5.00 





Old Kilns Need Modernizing 


[By T. J. Gilbert, Engineer, Moore Dry 
Kiln Co.] 

In many parts of the United States and Can- 
ada there are in every day use hundreds of kilns 
which date back ten or fifteen years. The 
best available in their day, progress has left 
them far behind. Modern methods, modern 
knowledge have produced new schedules and 
new processes, and these old kilns are not capa- 
ble of living up to them. 

Of course, the construction of these kilns is 
sound, and no changes are needed there, but 
what about the control of temperature and 
humidity? What about the fuel consumption? 
How can these be improved? 

The installation of a modern recorder-con- 
troller for temperature and humidity will take 
care of the major. weakness of old kilns, 
namely, high fuel-consumption due to the dif- 
ficulty of regulating temperature and humidity 





“Choice territory open.” “Good op- 
portunity for right hustler.” “Good 
salary to right man.” So advertise three 
manufacturers in this week’s Want Ads, 
offering lucrative positions for salesmen. 
The man who reads the Want Ads week 
from week is keeping constantly in touch 
with the opportunities they offer. 





by hand control. Perhaps a slight rearrange- 
ment of the pipe system may be necessary, but 
the cost will be comparatively small. The main 
object is to secure proper proportioning of 
temperature and hurnidity, and a recorder- 
controller will do this. 

Experience has shown that, while the grade 
of lumber produced is greatly improved after 
the installation of instruments just mentioned, 
in many cases the decrease in fuel consumption 
is not as great as it should be. This is due 
to the accuracy and responsiveness of instru- 
ments maintaining the desired schedule under 
an adverse condition. Old kilns leak around 
the doors, and cold and hot air pass in and 


lers, and, since their singular purpose is to 





No. 3 shop & 

0% 6 ao e0ks 226,868,707 210,903,135 7.0 
All species & 

UD 6 é.cien 598,994,534 591,875,891 1.2 

UNFILLED ORDERS, Nov. 1— 

No. 3 shop & 

WU. wiicene wie 39,220,889 46,847,190 *19.4 
All species & 

grades ....»: 187,031,648 194,538,182 *4.0 
*Increase. 


maintain a given schedule, they consume more 


out too easily, placing a strain on the control-. 


steam than is necessary. There is-a solution 
to this, too. 


New fireproof, air tight doors can be in- 
stalled, and immediately the controllers func- 
tion at their best, cutting fuel consumption to 
a previously unattainable minimum, and en- 
abling the kiln operator to turn out lumber 
dried right to laboratory specifications. 


Your old kilns may be an expense all out of 
proportion to their value, but they need not 
necessarily remain so. Changes as outlined in 
this article will bring them up to a state of 
efficiency comparing favorably with the most 
modern installations, and will keep them so for 
years to come. 


Sees Era of Reconstruction 


St. Louts, Mo., Dec. 5.—The establishment 
by the American Construction Council of a 
clearing house for all those engaged in con- 
struction and kindred lines to promote more 
rural building and reconstruction of old struc- 
tures was urged by Franklin D. Roosevelt, of 
New York, president of the council, in an 
address at its annual meeting held in St. Louis 
last week. 


There is a tendency to believe we are com- 
ing to a new era in construction—an era of 
reconstruction instead of the tearing down and 
building anew, he said. It is an entirely new 
field. When less prosperous days come we 
may see the reconstruction of old wrecks of 
buildings not thought of in more prosperous 
times. Mr. Roosevelt said that reconstruction 
work should be sponsored by the council. 


Scientific study of taxation was declared 
necessary for intelligent building programs 
by Dr. Richard T. Ely, professor of economics 
at Northwestern University, who urged the 
establishment of a chair of economics in con- 
struction in universities. He estimated the 
value of buildings erected in America last 
year exceeded $6,000,000,000, not including 
many rural buildings, engineering projects 
and alterations. 


George E. Piper, of Chicago, suggested a 
home remodeling campaign to improve urban 
housing conditions and to lift the building 
industry out of a threatened slump. Rumors 
of over-building, which have been circulated 
recently, were declared by Mr. Piper to be 
“psychological bugaboo.” 
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New Ford Expected to Stimulate Hardwoods 


Demand Better; Output Declining 


LouisviLte, Ky., Dec. 5.— Hardwood de- 
mand appears to be slowing up somewhat, the 
radio and musical instrument companies having 
filled their requirements, while the furniture 
trade is also in its dull season. Automotive 
business is a trifle uncertain just now. It is 
reported that there are some orders being 
offered for future delivery in January, or after 
inventory, but at prices which are unsatisfac- 
tory, as the buyer is trying to dictate his pur- 
chase price. Walnut continues as the one best 
bet. Flooring oak has been moving a trifle 
better. November shipments as a whole were 
good. The feeling is that December will be 
quiet, but that January and February should 
be more active. Production is declining, and 
is now in closer conformity with consumption. 
Reports indicate small yard stocks in hands of 
jobbers and consumers. 

Prices of inch stocks at Louisville: Walnut, 
FAS, $230@240; selects, $155@165; No. 1, 
$85@95; No. 2, $40@45. Poplar, FAS, $85@ 
95; saps and selects, $60@70; No. 1, $47@52. 
Quartered red gum, FAS, $100; common, $57; 
plain red, FAS, $95@100; common, $50; 
quartered sap gum, $60 for FAS; common, 
$48; plain sap gum, $55 and $40. Cottonwood, 
$55 and $37. Ash, $80 and $50. Quartered 
white oak, FAS, $120@125; common, $65@75; 
plain white oak, FAS, $85@90; common, $60 
@63; plain red, FAS, $70@85; common, $53 

58 


The E. B. Norman & Co., Louisville, with 
mills at St. Landry, La., lost a few days last 
week account of heavy rains and high water. 

The Corey Sheffel Lumber Co., Louisville, 
operating three yards and offices in Louisville, 
is featuring the Curtis line of cabinet or house- 
hold specialties as six sensible gifts for the 
home in the holiday season. 


Mills Not Sacrificing Stocks 


JACKSONVILLE, FLa., Dec. 6—FAS red gum 
is in demand, and some sap gum in this grade 
is being bought. The No. 1 common and lower 
is not moving very satisfactorily, but manufac- 
turers are not sacrificing their stocks, as they 
expect a betterment in demand after the first of 
the year, when the furniture concerns again come 
into the market. The demand for poplar 
upper grades is mostly for export. The lower 
grades are being utilized by box and crate 
manufacturers. Ash is moving fairly well, 
although some buyers are making determined 
efforts to get prices down to rock bottom. 


Outlock Shows Distinct Improvement 


Boston, Mass., Dec. 7.—Some hardwood 
flooring producers have slashed prices. Clear 
plain white oak flooring, 13/16x2%-inch, has 
been sold here at $80.50. There are many floor- 
ing manufacturers who will not listen to bids 
of less than $85, and some are quoting more. 
There are authentic reports of $70.50 having 
been accepted for select. One distributer has 
been quoting $71, but quotations are frequently 
low. The majority of important sellers quote 
$75@76 for select oak flooring, 13/16x2™%-inch 
plain white. No. 1 common prices also vary 
considerably. This grade can be had for $51, 
and it is not easy to induce anyone to pay more 
than $52. Clear maple flooring, 13/16x2%-inch, 
is offered at $79@83, and it is not moving well. 
Clear birch is quoted as low as $70, but a sale 
was made here of a favorite Canadian make 
at $83. 

None of the important hardwood distributers 
speak of business as more than fair, and the 
majority describe trade as quiet. But a more 
cheerful sentiment is beginning to be discern- 
ible. One important event partly responsible 


is the announcement of the new Ford car. 
Hardwood specialists also thought that the out- 
look has improved in other respects. In the 
furniture industry, for instance, there have 
been several retirements and this is regarded 
as a good thing. Predictions also are made 
that during 1928 there will be a healthy revival 
in building. 


Philippine Woods for East 

BattimorE, Mp., Dec. 5—Mr. Cadwallader, 
of the Cadwallader-Gibson Lumber Co. of Los 
Angeles, Calif., one of the leading producers 
and distributers of Philippine mahogany, was 
here last week. It is reported that the cor- 
poration purposes to secure a representative 
here who shall act as the distributer. Ship- 
ments would be made direct from the Philip- 
pines. A consignment of some 40,000 feet is 
expected to arrive shortly as a sort of try-out. 
Efforts would be made to interest not only 
users here, but furniture manufacturers at 


Expect Increased Business Soon 


Jackson, Miss., Dec. 5.—Hardwood many. 
facturers report business as very slow for this 
time of year. They believe that an increase jn 
business will be noted immediately after the 
first of the year, due largely to the fact that 
the Ford plant is again going into production, 
This should stimulate the hardwood industry 
and give an outlet for the better grades. Com. 
mons have been moving in a fair volume but at 
very unsatisfactory prices. Shipments of logs 
have been very light due to bad weather, but 
the mills report a supply that will carry them 
through thirty days of inclement weather. 


News of Buffalo Trade 


BurraLo, N. Y., Dec. 6—Eight members of 
the new city council, who take office at the be- 
ginning of the year, were guests at the lunch- 
eon of the Buffalo Lumber Exchange on Der, 
2 and each gave a talk. The meeting was pre- 











matters.” 





“Work and Smile” 


In a prominent place in the office of W. S. Dick- 
ason, vice president and general manager of the 
Dickason-Goodman Lumber Co., Tulsa, Okla., hangs 
the original drawing used in illustrating a front 
page article in the AmericaAN LuMBERMAN, showing 
a negro church over the front door of which was the 
word “WORK.” 
had a special motto it would be this, to which he 
would add the words “and smile,” thus: 


“Work and Smile” 


The constant reminder of a smile when annoy- 
ing problems arise, Mr. Dickason says, “helps to 
balance me in my judgment and hdndling of such 


Mr. Dickason believes that if he 




















High Point, N. C., and elsewhere. In connec- 
tion with the enterprise a large yard would 
also be established in this city. 

The first carload of veneer to be manufac- 
turned in the Norfolk (Va.) section has just 
been sent out from the plant of the Dixie 
Veneer Co., of Norfolk. The plant is devoted 
exclusively to the production of high grade 
veneers from foreign and domestic woods. 


To Cut Alder for Furniture 


PorTLAND, OreE., Dec. 3.—Oliver Altree is 
now installing machinery for a new mill on 
the Yakima River, about a mile west of 
Toledo, Ore., for sawing alder. In connection 
with the mill will be a dry kiln, so that the 
lumber may be made ready for furniture 
manufacturing stock. Alder wood, which for 
many years received little or no attention from 
lumbermen, is now being cut in large quan- 
tities throughout western Oregon, having been 
found an excellent lumber for furniture. Many 
small plants have been installed in recent years 
in districts where alder is making good growth. 
It follows the watercourses, requiring damp 
soil, and grows rapidly under favorable con- 
ditions. 


sided over by Vice President Charles N. 
Perrin, in the absence of President Burten H. 
Hurd, who is ill. 


The winners in the National Remodeling 
Contest conducted by the Weatherbest Stained 
Shingle Co. will be announced within the next 
ten days. Thirty-nine prizes were offered by 
the company, the first prize being $1,000; the 
second, $500, and the third, $300. The total is 

2,750. A great amount of interest has been 
displayed by the contestants and many homes 
have been greatly improved. 


Charles P. Kinsella, who has been a special 
representative of the Weatherbest Stained 
Shingle Co., North Tonawanda, covering north- 
western Pennsylvania and southwestern New 
York, has been made assistant sales manager. 
His territory will include parts of Michigan, 
Ohio, Pennsylvania and New York. He is the 
son of M. P. Kinsella, of the R. Laidlaw 
Lumber Co., this city. 


Neal & O’Brien, lumber dealers, of Oswego, 
N. Y., have bought the Mellamalt Building in 
that city. William G. O’Brien, a member of 
the firm, states that the plans for the use of 
the property have not been made, but that it 
may be used for industrial expansion. The 


For Current Market Prices on Hardwoods See Pages 87 and 88 
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firm owns the buildings adjoining and most of 
the property opposite, 

Aird Flavelle, of Thurston-Flavelle (Ltd.), 
Port Moody, B. C., and G. A. Meyls, repre- 
sentative of the Brooks-Scanlon Lumber Co., 
at New York, were visitors here last week. 


Industries Have Large Needs 


BROOKHAVEN, Miss., Dec. 5.—The hardwood 
market seems to have reached an uncertain 
period, as most industries have light stocks but 
appear unwilling to buy ahead. Prices are 
holding fairly well, but recessions are taking 
place here and there. A number of big orders 
have been seeking placement and it is almost 
certain that, if the hardwood buyers could con- 
vince themselves that the bottom had been 
reached, they would be willing to do business 
at the present price level. Shipments have 
been slightly in excess of production, but 
stocks are fairly heavy. Considerable talk is 
going the rounds about closing down opera- 
tions, as present prices, with high cost of logs 
and operation, hardly let the mills break even. 
The oaks and poplar have occupied the center 
of the stage, but there is considerable inquiry 
for beech, elm etc. 


Demand Dull; Output Reduced 


AtLanta, Ga., Dec. 6.—Hardwood output in 
Georgia is still being heavily curtailed, many 
mills planning to close down. Orders are for 
current needs only save from larger South- 
east furniture plants. Output is still well 
above new bookings. Call is brisk in the 
Southeast for FAS gum, and fair for common 
grades and boxwoods. Automobile and body 
manufacturers are purchasing mostly for cur- 
rent needs. Oak flooring factories are op- 
erating considerably below normal. There is 
little demand for maple flooring. - Hardwood 
prices are very unsatisfactory and larger mills 
are refusing many orders because of low 
offerings. 


Inquiries Promise More Activity 


CincinnaTI, Onto, Dec. 6—Hardwood prices 
are weak and irregular, but with no changes 
of any note. Dealers were a bit more op- 
timistic, despite the paucity of orders for 
immediate delivery, because of the number of 
inquiries being received from furniture fac- 
tories and automobile plants for quantity 
shipments to be made after the first of the 
year. Only a few orders are being placed 
now, as inventory period is very near. A few 
orders are also being placed for hardwood 
flooring in small lots. 

Southern pine prices are steady, and the 
wholesale market is pretty well stabilized. 
Most orders are for dimension and millwork to 
complete remodeling jobs. Stocks of retail 
yards are below normal. 

W. B. Miller, of the American Railway As- 
sociation, Washington, D. C., was at the 
Lumbermen’s Club meeting last Monday and 
made a short talk urging lumbermen to join 
the shippers advisory board for the tenth dis- 
trict. 


Trade Slow; Output Falling 


Mempuis, TENN., Dec. 7.—Orders are still 
slow, and southern hardwood production con- 
tinues at rather a rapid rate. Prices continue 
low. The most encouraging feature is that 
production is falling off slightly each week. 
There is much talk about what the new Ford 
will mean to the hardwood market. It is felt 
by many that it will mean the stimulation of 
automobile manufacturing and general busi- 
ness and that there will be considerably more 
buying of hardwoods: It is said that General 
Motors is coming out with a new car. The 
furniture demand is the best at the moment. 
Furniture buyers are constantly in the market, 
but for only a limited amount. Manufacturers 
are waiting until after January shows. There 
is exceptionally slow demand from flooring 
manufacturers and interior trim plants. Box 
and crate manufacturers are making some last 


minute purchases. The export business con- 
tinues fair, but is not as brisk as previously 
reported. Orders on books will keep shipments 
heavy for several months yet. Weather condi- 
tions are ideal for logging and production of 
hardwoods. 

J. B. Edwards, former president Hardwood 
Manufacturers’ Institute, spent several days in 


Memphis last week. He is president of Hill- 
yer-Deutsch-Edwards (Inc.), Oakdale, La. 

J. H. Townshend, executive vice president 
Hardwood Manufacturers’ Institute, has re- 
turned to Memphis after an eastern trip. He 
appeared before the Senate committee on flood 
control in the interests of the hardwood in- 
dustry. 


Hardwood Wholesalers Meet 


MINNEAPOLIS, Minn., Dec. 6.—Agricultural 
crops in the Northwest have been good and 
stocks of lumber are low, a combination which 
should produce improved business in 1928, That 
was the keynote of the thirty-ninth annual 
convention of the Northwestern Hardwood 
Lumbermen’s Association, conducted here today 
at the St. Anthony Commercial Club rooms. 
The meeting was attended by hardwood whole- 
salers from Minnesota, Wisconsin and Michi- 
gan. 


The election of these officers was announced 
at the annual banquet, as follows: 


President—D. F. O’Leary 
Vice-president—David Dworsky. 
Secretary—J. F. Hayden. 
Treasurer—J. M. Okoneski. 


Board of arbitration—G. W. Critten, chair- 
man, N. C. Bennett, H. B. Sutton, J. M. 
Okoneski and R. F. Duncan. 


Membership committee—L. S. Clark, M. L. 
Jordan and L. D. Kellogg. 

The Northwestern Hardwood Lumbermen’s 
Association was_ characterized as the “oldest of 





D. F..O°LEARY 
Minneapolis, Minn.; 
Newly Elected and Retiring President, 
Respectively 


G. W. CRITTEN 
Minneapolis, Minn.; 


its kind on the continent today.” When it was 
launched most of the present members were 
children. “Chaotic conditions prevailed in 
1889 and the need of an organization was 
recognized and associated activities resulted. 
The needs of organization have continued in 
various forms and through nearly two score 
years the association has had a prosperous 
existence because it has continued to meet the 
needs as they have arisen,” George W. Critten, 
gettin wholesaler and retiring president, 
said. 

Reports of officers included those of J. M. 
Okoneski, of the finance committee, who showed 
a substantial financial improvement; T. E. 
Youngblood, chairman of the arbitration, and 
L. S. Clark, of the membership and publicity 
committees. 

“We wonder what ails the lumber business 
and why manufacturers of substitutes are mak- 
ing inroads into our sales,” Mr. Clark said in 
his report. “I feel that if we analyze the 
situation carefully we will find the primary 
cause of all this is with the lumbermen them- 
selves. One of the largest lumbermen in the 


country specified steel window sash in his own 
mansion in place of wood.” 

D. F. Clark, of the forestry committee, re- 
ported that the committee had codperated with 
the State in its reforestation program during 
the year. 

Absence of J. F. Hayden, secretary, pre- 
vented a report from his office. 

The nominating committee, which announced 
the election of officers at the banquet table, 
consisted of T. T. Jones, T. E. Youngblood and 
Gale C. Merrick. 

Much interest centered in the report of G. W. 
Critten, the retiring president. He said in 
part: r 


Our activities as individuals and as mem- 
bers of this association have been known and 
felt in connection with numerous interests of 
a somewhat local nature as well as national. 
One of these activities had to do with pro- 
posed legislation seriously affecting lien laws 
in our State. We think our influence was on 
the right side and the results satisfactory. 

In connection with forestry, our influence 
has been and is still being felt. Forward steps 
are being taken. Legislation in the right di- 
rection has been started. 

This association has always been and still 
is actively on the right side in the matter of 
pushing lumber as better than substitutes, in 
building activities, in package trade, and in 
the many channels where substitutes are 
entering or seeking to enter. This association 
states and reiterates that in very many cases 
the substitutes have clever advertising to sell 
to the public -and not much else of well 
recognized value. 

Industrious, to the point of aggressiveness, 
the substitutes for lumber are daily becoming 
more and more of a menace to our industry. 
Through high pressure salesmanship these 
new competitors are selling to the world ma- 
terials taking the place of lumber but not at 
all equal to the latter in service or practical 
value. 

To properly maintain a merited place in its 
markets, lumber must likewise advertise. It 
much teach and it must educate—not archi- 
tects alone, but the world at large and con- 
sumers in general everywhere—as to the real 
merits of our products. Advertising must get 
to dealers, to builders, to consumers, and to 
future consumers. We have the best building 
material in the world, but we must tell the 
world about it. This and other associations, 
and each of us as individuals, must be con- 
tinually alert. We must be willing to spend 
time and effort and money to the end that the 
world may know our stuff, and knowing it 
may use it in proper proportion, and to the 
exclusion of substitute materials of lesser 
utility and value. 

Following the business meeting and banquet 
the members enjoyed bridge. 





Seeks Restored Health in Florida 


Winter Haven, Fra., Dec. 5.—William B. 
Stayer, the popular secretary of the Retail 
Lumber Dealers’ Association of Pennsylvania 
and prominent in eastern lumber activities 
generally, is spending the winter here in an 
effort to recuperate his health. Last April he 
underwent an operation for appendicitis, but 
on account of the long standing of the dis- 
ease his recovery has been and will be only 
gradual. Mr. Stayer expects to remain at 
Winter Haven until sufficiently recovered to 
reénter business life. He has been connected 
with the Pennsylvania retailers’ association for 
many years, during which he has made an 
enviable record as an executive. 
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Lumber News From the 


West Coast Logs in Strong Position 


SeaTTLe, WasH., Dec, 3.—There is no doubt 
that West Coast logs are practically in the 
strongest position they have ever held, and that 
the loggers for several weeks have had 
supreme control of the situation. They could 
raise the price overnight, if they chose to do 
so, and could establish advances that un- 
That they have not 
done so is cited as a proof of their intention 
not to take undue advantage of a tense situ- 
ation in which they hold the whip hand. There 
has been extreme firmness in the log market 
for more than a month, with many reports of 
premiums offered and bonuses paid, particu- 
larly for rafts of No. 1 fir; but the scheduled 
prices remain the same as during the last sev- 
eral months, at $12, $18 and $24. 

The log famine that now is tightly gripping 
the entire Pacific Northwest began to be felt 
several weeks ago. Grays Harbor, which 
normally operates on a hand-to-mouth basis, 
felt the pitch keenly—with here and there 
a mill shutting down temporarily on account 
of inability to buy logs. Willapa Harbor re- 
ported a slack supply on famine proportions, 
and Columbia River likewise ran into a short- 
age that has been serious for some time. 

On Puget Sound alone has the supply of 
fir logs been maintained, with the accumula- 
tion—if there was any—gradually fading away. 
Today a reliable authority says the supply of 
logs on Puget Sound does not exceed 240,- 
000,000 feet—and that every log of that 
negligible input has passed from the loggers 
into the hands of the mills. 

Camps are making ready for the annual cur- 
tailment—if they have not already gone into 
the holiday shutdown—and there are few logs 
in sight. With the resumption of the saw- 
mills at the beginning of the year, under con- 
ditions which prognosticators announce will be 
vastly improved as to demand and price of 
lumber, there will undoubtedly be keen com- 
petition for all the logs the camps can pro- 
duce. 

This is a situation in which the log-buying 
mill is in a ticklish position. The mill operat- 
ing its own logging camps is comfortable; but 
the mill that is forced to go into the open 
market for its logs is at a disadvantage on 
a rising log market. To the credit of the 
commercial loggers, they are showing a desire 
to protect their customers by holding log prices 
as near as possible to prevailing schedules— 
realizing that with a depressed lumber market 
the mill paying ruinous prices for logs would 
simply be compelled to shut down until con- 
ditions righted themselves, presumably through 
rising prices for lumber. 

The loggers could raise prices today, and 
get away with it. They have not done so. 
Just how long this situation will continue, 
with supply unequal to demand and prices very 
firm but uniformly not higher, is something 
that the lumber market is likely to control. 
If lumber begins to go up, as seems to be 
conceded generally after a further short in- 
terval of distress selling, there will un- 
doubtedly be higher log prices. Meanwhile the 
loggers, with the control of the situation 
literally in the hollow of their hand, are 
“sitting pretty.” 


West Coast Uniform Building Code 


San Francisco, Cauir., Dec. 3.—As a result 
of a recent conference of Pacific Coast build- 
ing officials, a standard building code for 
Pacific Coast States and cities soon will be 
promulgated. The code is the work of lead- 
ing building officials, experts of the United 
States Bureau of Standards, the American 
Engineering Standards Committee, the Build- 
ing Code Committee of the Department of 
Commerce and Agriculture, the National Board 
of Fire Underwriters, the Underwriters Lab- 


oratories and other codperating organizations. 
It is expected that Coast cities will adopt the 
code soon. The conference pledged itself also 
to the program of continuous improvement of 
the code. 

It is pointed out that contractors, builders, 
retail lumber dealers, building and loan as- 
sociations, as well as individual builders, will 
bénefit by the widespread adoption of this code. 
In a simplification of building standards with 
a consequent lessening of the number of grades 
of materials there is a distinct reduction in 
waste and an increase in utility. Building and 
loan associations, particularly, will find the 
code an aid in determining property values. 
Recommendations in the code are based upon 
known standards of quality determined by 
scientific research. Copies of the 1927 edition 
of the code may be obtained from J. E. Mackie, 
Secretary, 312 Babb Bldg., Long Beach, Calif. 


Lumbermen-Huntsmen Bag the Limit 


Tacoma, Wasu., Dec. 5.—Nine chicks and 
fifteen hens of Chinese pheasants and Hun- 
garian partridge, the limit allowed by law for 
one day, were bagged in three hours by a party 
of huntsmen composed of A. H. Landram, 
sales manager of the St. Paul & Tacoma Lum- 
ber Co.; C. J. French, manager of the John 
Dower Lumber Co., Yakima, Wash., and W. L. 





A day's “shoot” by three crack huntsmen. 
From left to right: A. H. Landram, sales man- 
ager, St. Paul & Tacoma Lumber Co., Tacoma, 
Wash.; C.J. French, manager of John Dower 
Lumber Co., Yakima, Wash.; W. L. Ross, sales 
representative, St. Paul & Tacoma Lumber Co. 


Ross, sales representative in Washington, Ore- 
gon and Idaho for the St. Paul & Tacoma con- 
cern. The shoot, which was held near Yakima, 
lasted three days, each day with a full bag 
limit, proving that these gentlemen are crack 
shots as well as crack lumbermen. 
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Appointed Sales Manager 

Vancouver, B. C., Dec. 3.—It is announced 
that John Hanbury & Co. (Ltd.) have ap- 
pointed Hale H. Hetherington as sales man- 
ager, effective at the beginning of the year. 
Mr. Hetherington enjoys a wide acquaintance 
among British Columbia lumbermen, having 
been connected with the sawmill business in 
Vancouver and vicinity for several years. He 
was formerly manager of the Mainland & 
Island Lumber Co. of Vancouver, and later 
manager of the Port Moody Lumber Co. at 


Declines Business at Present Rates 


SEATTLE, WasuH., Dec. 3.— This week the 
sales manager of a large shingle mill was asked 
to book an order for twenty carloads at cur- 
rent prices for delivery early next year. The 
offer was declined, the management of the mill 
preferring not to book future business at the 
prevailing rates. 


————_ 


West Coast 


Fir Outlook More Promising 


SEATTLE, WasH., Dec. 3.—Lumber, in so far 
as the fir region is concerned, is winding up 
the year in better position and with a far better 
outlook than generally suspected, according to 
Robert B. Allen, manager of the West Coast 
Lumbermen’s Association. He says: 


A mere superficial reading of the associa- 
tion weekly barometer figures on production, 
orders and shipments without the balanced 
picture of stock conditions and current sales 
policy, might lead a commission buyer and 
other casual observers to conclude that fir is 
still in a tail spin. That is not a fact. We 
are on an upward swing, based on such sound 
economical conditions as to forecast material 
improvement during the first half of next year. 

On the face of the weekly barometer, pro- 
duction has been exceeding orders for several 
weeks. However, if mills were accepting all 
the business that is being offered, the barom- 
eter would reflect new business running neck 
and neck with production. The fact that 
mills are turning down business on current 
low prices is ample proof of a materially 
changed market condition. Certain buyers, 
apparently satisfied that bottom prices have 
been reached, are offering lots of from twenty 
to fifty cars for deferred shipment. Only a 
comparatively small amount of such business 
is actually being placed. 

There is a popular misconception that the fir 
region has seriously over-produced thus far 
this year. There has been no over-production. 
The fir territory has not only moved its cut 
this year, but, in addition to having moved its 
cut, has reduced inventories 3 per cent. Had 
there been over-production, inventories would 
have increased. 

Sixty-two percent of present stocks are held 
by twelve companies. These twelve companies 
are more interested in accumulating stocks for 
spring trade than immediate sales at un- 
profitable prices. Incidentally, the present 
heavy export movement will have its effect on 
bundled uppers for early spring domestic busi- 
ness. 

Key stock items, such as flooring, drop sid- 
ing, ceiling, dimension and inch clear strips, 
all show substantial reductions as between 
the January first and current inventories. At 
the sixty-one leading stock-carrying mills, 1x4 
B vertical grain flooring stocks have been re- 
duced 65 percent. Pattern 106 drop siding 
stocks have been reduced 79 percent. Five- 
eighths B and better ceiling, at the same mills, 
has been reduced 44 percent. Clear strips show 
a reduction of 49 percent. Dimension has been 
reduced more than 3 percent. 

Announced individual operating policies in- 
dicate a heavy reduction in production between 
Dec. 17 and Feb. 1. There is no curtailment 
program, and no uniformity as to non-operat- 
ing time, but so many operators are individ- 
ually and independently going on slow bell 
production, it would not be surprising to see 
lumber output from 20 to 30 percent less dur- 
ing the next six weeks. With two exceptions, 
all night shifts are now off in British Colum- 
bia. Many night shifts are also being taken 
off in Oregon and Washington. In the Everett 
district, a number of mills are going down for 
thirty days or longer. In southwestern Wash- 
ington, a 30 percent reduction in output is al- 
ready under way. All districts report operat- 
ing policies similar to those mentioned. 

Apparently there is no legitimate reason for 
present prices in the fact of present stock con- 
ditions, curtailed operation, sustained demand 
and the 1928 outlook. Agencies, which, over 
a period of years, have been found to be most 
reliable in forecasting potential demand in 
construction industries, are now in substantial 
accord as to favorable prospects for 1928. 
These same agencies predicted a six billion 
dollar year for 1927 construction. The first 
ten months, exclusive of all construction west 
of the Mississippi, yielded actual contracts 
totaling $5,359,000,000. 

The one safe bet for 1928 is that business is 
not going to turn sour, with money as plenti- 
ful and reasonably cheap as it is, with the 
Federal Reserve System operating as efti- 
ciently as it does and with agricultural condi- 
tions showing substantial improvement. 

Charles S. Keith, president of the Central 
Coal & Coke Co., Kansas City, recognized as a 
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leading authority on economic conditions af- 
fecting the lumber industry, says: “Alto- 
gether, it looks as if 1928 might witness mar- 
ket requirements in excess of lumber produc- 


tion.” 
eae e2eaeae2e02 42024282 


Bulletin on Fir Timber Crops 


PorTLAND, Ore., Dec. 3.—Thornton T. Mun- 
ger, director of the Pacific Northwest Forest 
Experiment Station, here, has just issued a 
bulletin on the procedure that must be fol- 
lowed in the woods to produce successive crops 
of timber in the Douglas fir region. It is full 
of things that every lumberman and timber 
land owner will be interested in, and a copy of 
the bulletin may be obtained from the Pacific 
Northwest Experiment Station, Portland, Ore. 

The purpose of the bulletin is to call atten- 
tion of timber land owners and operators to 
the things that must be done in the woods 
during and after a logging operation to produce 
successive crops of timber in the Douglas fir 
region. : 


To Work for Shingle Tariff 


SEATTLE, WaSH., Dec. 3.—The Seattle Cham- 
ber of Commerce announces that representa- 
tives of all western Washington commercial 
groups will meet, at a date not yet fixed, to lay 
plans for sending a representative to Washing- 
ton, D. C., to devote his energies toward secur- 
ing a shingle tariff at the coming session of 
Congress. 


To Revive Lumber Town 


PorTLAND, Ore., Dec. 3—That the town of 
Empire on s Bay is to be revived and 
brought into a high state of activity was the 
report received here today from Marshfield, 
the principal city on the bay. Empire at one 
time was a lumber manufacturing town but the 
developments of Marshfield and North Bend 
overshadowed it and it has gradually declined. 
The rehabilitation is coming as the result of 
the organization about a year ago of the Em- 
pire Development Co., whose activities , have 
been shrouded more or less in mystery. It is 
now announced that this company is to do 
things, and that Empire is to be connected with 
the outside world by a railroad. The Western 


known lumberman of North Bend. Mr. Ostlind 
is of the Coos Veneer & Box Co., Marshfield, 
and Mr. Robertson is of the Robertson Lumber 
Co., North Bend. The company has purchased 
the original plat of the city, 4,000 acres, with 
five miles of waterfront, large stands of tim- 
ber, water rights, sawmills, docks, cannery, 
warehouse and other buildings. Work has al- 
ready begun to build a model city. 


Intercoastal Rate Agreement 


SEATTLE, WasH., Dec. 3.—It is stated that 
the intercoastal carriers, in session at San 
Francisco, have agreed to extend the present 
$14 lumber rate until Feb. 1. 


Austrialia’s New Lumber Tariff 


PorTLAND, Ore., Dec. 3.—Australia’s new 
lumber tariff, adopted Nov. 25, subject to ap- 
proval of the Australia Parliament, will affect 
seriously exports of fir lumber from the 
Pacific Northwest, in the opinion of shipping 
men and lumber manufacturers. It was ru- 
mored here today that the tariff has been ap- 
proved. The tariff is intended to aid home 
manufacture and encourage utilization of na- 
tive resources. It is arranged on a sliding 
scale basis, and does not discriminate against 
the United States in favor of Canadian ex- 
porters. On Douglas fir, rough, the new tar- 
iff is 8 shillings on 6x12 sizes, and larger, per 
100 feet. The old tariff was 4 shillings. There 
is a duty of 9 shillings 6 pence on rough fir 
on the 24%4x7 to 6x12 sizes, the old rate being 
5 shillings 6 pence. Under 2'%4x7, or manu- 
facturing sizes, the duty is 11 shillings, an 
advance of 4 shillings. The duty on redwood, 


cedar and hemlock would be reduced from 
4 shillings to 3. Douglas fir mining timbers 
are to be admitted duty free. The duty on 
manufactured doors is to be advanced from 
4 shillings to 8 shillings 6 pence each. This 
means that the duty on fir will be advanced 
about $20 a thousand feet and about $2 a door. 


$10,000 to Forestry Endowment 


Wasuincton, D. C., Dec. 5—Announcement 
is made here by the American Forestry Asso- 
ciation that the Weyerhaeuser Timber Co., Ta- 
coma, Wash., has made a contribution of $10,- 
000 to the permanent endowment fund of the 
association. The endowment fund was made 
possible early in the summer through the gener- 
osity of George D. Pratt, president of the asso- 
ciation, who offered $100,000 conditioned upon 
the association raising an equal amount. 

Ovid M. Butler, executive secretary of the 
association, commenting on the Weyerhaeuser 
contribution and contributions of other lum- 
bermen, said: 


It is gratifying to have this evidence of the 
lumbermen’s interest in molding public opinion 
to the needs and problems of forestry. In- 
telligent public sentiment is basic to con- 
tinuous forest production. Without it, the 
two greatest obstacles to private and indus- 
trial forestry—forest fires and inequitable 
forest taxes—can not be successfully removed. 
By such tangible support, forest industries 
are helping to give to the association a per- 
manence of effort and service that will re- 
bound to the progress of forestry and the 
welfare of the public through this and future 
generations. 





Ginseng and Fox Farms as Lumber Users 


MiLwauKEE, Wis., Dec. 6.—Few realize the 
immense amounts of forest products entering 
into the unique industries of ginseng cultivation 
and fox breeding, as practised in the outskirts 
of this city and elsewhere in Wisconsin. These 
industries of course are limited in size, but the 
great consumption of wood, particularly in th 


siderable quantities of 1x16-inch, 14-foot hem- 
lock boards. 

The lath are used as a roof over the ginseng 
beds, because the difficuit part in raising the 
plant is getting the proper amount of light and 
shade for them. The strip stock is used for 
roof frames, over which the lath are nailed 
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Close-up of roof over ginseng beds, showing lath nailed to the strip 
stock and spaced to admit sunlight 


Empire Lumber Co. plans to have the Empire 
mill in operation within sixty days, cutting 
approximately 300,000 feet of lumber every 
eight hours. It is also announced that build- 
ing of docks along the waterfront will be 
started at once. It is said that several other 
industrial plants will be announced for estab- 
lishment during 1928. 

Officers of the Empire Development Co. are 
announced as follows: L. J. Simpson, of 
North Bend, president; Claude Nasburg and 
Benjamin Ostlind, Marshfield, vice presidents ; 
W. G. Robertson, Empire, secretary. Stock- 
holders and directors include Tito Blanchi, San 
Francisco; Julius L. Meier, Portland; Andrew 
P. Mahoney, San Francisco; Edward Quarg, 
San Francisco; G. R. Theiring, Coos Bay; 
Trower Lumber Co., San Francisco, and the 
above named officers. Mr. Simpson is a well 


case of ginseng raising, is nevertheless note- 
worthy. ; 
Ginseng is a famous and valuable Chinese 
medicinal plant which has been found to thrive 
under great care in Wisconsin. The three 
companies specializing in it at Thiensville, near 
here, are reputed as the largest producers in 
the world. Fromm Bros., of Wausau, were the 
first to enter the field, with 70 acres under culti- 
vation at Hamburg, Wis. They also started 
growing the root at Thiensville, and they, to- 
gether with Nieman & Co. and Herbert A. Nie- 
man & Co., now have thirty-five acres under 
cultivation at that point. Thirty-five additional 
acres are now being started by these companies. 
This new project will entail the consumption of 
over 1,000,000 standard hemlock lath, 12,000 
4-inch by 8-foot white cedar posts, 50,000 board 
feet of 1x3-inch, 12-foot strip stock, and con- 


View of ginseng beds. under the lath roof, showing the light sifting 
through and the posts supporting the roof 


with proper spacings to permit the sunlight to 
filter through. This roof is supported by the 
white cedar poles. 

The three ginseng companies at Thiensville 
also operate fox farms, as do also the Federal 
Silver Fox Farms (Inc.), and the Ozaukee Fur 
Farms Co., at the same location. These con- 
cerns are now building 511 new fox yards, 
which will make a total of 2,500. A pair of 
breeders are placed in each yard, each with an 
individual hut. Consequently there are also 
1022 fox huts to build, all made of hemlock. 
In addition to this lumber, a large number of 
white cedar posts are used, these measuring 10 
feet long by 5- and 6 inches in diameter. Eight 
thousand of these posts have been consumed 
this year, and 35,000 during the last seven years. 

A good many fox farms are located through- 
out Wisconsin. 
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Old Homes of New England Impress Tourist 


V enerable Mansions and Cottages Testify to Time Resisting Properties 
of W ood—Move to Save Historic Structure 


Old New England Homes Survive 


Boston, Mass., Dec. 5.—Supposing some Rip 
Van Winkle had slept a couple of centuries in- 
stead of a mere twenty years, and then dropped 
in on New England. One would hardly expect 
him to find a single familiar landmark; cer- 
tainly not a house. But, incredible though it 
may seem, if this old Rip could survive the rush 
of flivvers and other traffic, he would find lots 
of ancient New England homes that were al- 
ready somewhat aged when he began his long 
nap. 

Old country homes and farm houses are 
rapidly disappearing in New England, it is 
true, but there are still many to be found in 
the outlying sections of larger cities and towns 
and in the open country, all of them remark- 
ably interesting testimonials to the lasting quali- 
ties of sturdy wood construction. 

Old houses have a strange fascination for 
most people, and New England is more richly 
supplied than any other section of the country 
in early American homes with a wealth of his- 
toric and romantic interest. Quaint farm 
houses, stately Colonial mansions, and prim lit- 
tle meeting houses, many of them a century or 
two old, some close to three centuries, abound 
throughout New England, and all have tales to 
tell of the early days of the Republic and of 
the Colonies which preceded it. 

These old wooden homes, built in the seven- 
teenth and eighteenth centuries, their period of 
usefulness not yet over, are to be found in all 


dated by a section of the Royall house in Med- 
ford, half a dozen miles north of Boston, which 
was built in 1631. The exterior of the front 
and back of this stately mansion (the Royall 
house in Medford) is of the original white 
pine and the moldings, panelling and some other 
parts in the large and really beautiful rooms 
are said by those who ought to know to rep- 
resent the best in Colonial interiors. 

Another place that is well worth seeing is 
the old witch house in Salem, some fifteen 
miles north of Boston. It was built in 1675 
and was the scene of some of the famous—or 
infamous—witch trials. To determine the 
innocence or guilt of a lady accused of being 
a witch, a novel experiment was conducted in 
a number of cases. The alleged witch was 
thrown into a pond. “If she sinks she is inno- 
cent,” they said, “and if she doesn’t sink she 
is guilty.” 

At New London, Conn., is the Old Town 
Mill, a wooden structure which a century and 
a quarter before the American Revolution was 
grinding corn for the English colonists in the 
eastern part of Connecticut. The mill is still 
in excellent condition and is well worth seeing. 


Any who have motored in New England will 
remember how frequently one comes across 
old wooden meeting houses painted white and 
standing primly on the green just as they did 
a century or two ago. The First Congrega- 
tional Church in West Springfield, Mass., built 
in 1800 and described by writers of that day 








—— 


The old Witch House at Salem, Mass., fifteen miles north of Boston. 
Within its walls, according to tradition, were held some of the famous 


witch trials 


sections of New England, and particularly 
around Boston. An enjoyable vacation can be 
spent on a motor trip, sight-seeing for some 
of these ancient homes and farm houses. 

The oldest home in what were the original 
thirteen Colonies, that is still standing, is the 
old Fairbanks house in Dedham, some ten miles 
southwest of Boston. It was built in 1636 of 
white pine and left unpainted. Paint was a 
costly commodity in those times. Today, after 
nearly three centuries of continuous use, it is 
still standing, a quaintly beautiful relic of the 
historic past of New England, where the State 
highway leaves Dedham for the Cape Cod dis- 
trict. This house is owned and kept open to 
the public by the Fairbanks Family Associa- 
tion, and is regularly used as a meeting place 
by a chapter of the D. A. R. 

Although the Fairbanks house is the oldest 
complete house in America today, it is ante- 





house and the home of Louisa May Alcott in 
Concord, Mass.; the Hancock-Clarke house on 
the Lexington-Concord highway which contains 
many interesting relics of the Revolutionary 
War, and the historic “Old Manse” at Con- 
cord which still shows the scars where it was 
riddled with British bullets. 

There is the old John Ward house at Salem, 
the Lee manion at Marblehead, home of Col, 
Jeremiah Lee and built in 1768 with materials 
some of which were brought from England; 
the ancient custom house at Salem where Na- 
thaniel Hawthorne was inspired to write “The 
Scarlet Letter,” and the famous House of 
Seven Gables in Salem, the home of the char- 
acters in another of Hawthorne’s immortal 
stories. 

Try to Save Historic Coe Mansion 

New York, Dec. 5.—Old residents and mem- 
bers of Queens historical societies are sad- 
dened by the razing of numerous historical 
structures in the borough to make way for 
street widenings, real estate developments and 
other progressive moves that are causing the 
disappearance of many landmarks, most of 
them built of wood. Frequently these old 
wooden houses are woven into the lives of 
communities as mighty monuments of durabil- 
ity and are associated with historical inci- 
dents of vast importance. 

Efforts to preserve such structures for pos- 
terity have proved futile. Aroused over the 








as a “spacious and elegant meeting house,” is 
said to represent one of the best types of New 
England church architecture. In 1800 the in- 
habitants of the village became dissatisfied with 
their somewhat primitive “church on the com- 
mon,” which was built in 1702, and John Ash- 
ley, a prosperous parishioner, offered to build 
a new meeting house on the condition that it 
should be used as a church for one hundred 
years, at least. After a full century of use, 
plus a dozen more years for good measure, the 
ancient church of white pine was sold by the 
congregation and it became a Masonic temple, 
and it is still being used for that purpose. 
Among the many other interesting and his- 
toric old buildings still standing in New Eng- 
land is the home of the poet, Henry Wads- 
worth Longfellow, in Brattle Street, Cambridge, 
adjoining Boston across the Charles River, the 
Ralph Waldo Emerson house, the Orchard 


Printed by special courtesy of the Borough President of Queens, 

The old Coe mansion, built by Captain John Coe in 1665, and still 

standing at Horse Brook and Colonial Ave., Newtown, in the borough 
of Queens, New York City 


destruction of beautiful and time mellowed 
mansions which have been associated with the 
lives of George Washington; Francis Lewis, 
signer of the Declaration of Independence; 
William Penn, John Fox, Samuel Bowne, Gov. 
Peter Stuyvesant and others of the pre-Colonial 
and Colonial period of America’s history, an 
intensive campaign to save the famous Coe 
house, believed to be Long Island’s oldest 
structure, from the building wrecker’s hands 
has been inaugurated by historical and civic 
organizations. 

The house is the property of the City of 
New York, and was acquired during the con- 
demnation proceedings necessitated in securing 
additional land for the construction of Nassau 
Boulevard. The boulevard’s line, as laid down 
by engineers, passes directly through the old 
house. 

Interested organizations, it is said, will try 
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to obtain a site for the old building, either 
through public subscription or by appeal to the 
Borough President of Queens and the Board 
of Estimate. 

Long sloping roof sides, its double doors on 
iron hinges and huge beams visible in the 
cellar give the old Coe mansion a unique dis- 
tinction as perpetuating the claim of lumber- 
men that nothing in the way of building ma- 
terial will outlast wood. The house has great 
open fireplaces and the interesting stairways of 
early Dutch architecture found in out of the 
way parts of the house all stamp it as a genu- 
ine masterpiece of early Colonial America. 

The clapboards that cover its frame and its 
huge ceilinged interior, all seasoned with the 
passage of time, have attracted the attention ot 
architects from various sections of the United 
States. 

The house, which is situated on the north- 
west corner of the old “Horse Brook” and 
Colonial avenue, where the Newtown corona 


and Forest Hills sections of Queens meet, was 
built by Capt. John Coe in 1665. 


Harks Back to Earliest Days 


Captain Coe, who was one of the pioneers of 
what was then Newtown, came with his par- 
ents from England when a boy of eight. His 
father, Robert Coe, was one of the first magis- 
trates and sheriffs of Queens County. He was 
seventy-six years old when he became sheriff 
of Queens in 1669 and served until 1672. The 
house is situated on the opposite bank of the 
stream from the site of the old mill of Capt. 
Coe, which was destroyed by fire nearly a cen- 
tum ago. 

apt. Coe played a prominent part in the 
signing of the famous Newtown compact of 
Feb., 1664, during the reign of Charles II, fol- 
lowed by the election of John Scott as presi- 
dent and Richard Betts and John Coe as magis- 
trates of the community. Capt. Coe, evidently, 
was one of the moving spirits of the section 


and is frequently referred to in the historical 
records of Queens. 

In 1660, one reads of a person convicted of 
“feloniously taking corn from the mill of Capt. 
Coe.” Besides making amends to the captain, 
he was sentenced to walk from the “Doughty 
house with two rods under each arm and drums 
beating before him.” 

The mill and the old Coe mansion were fre- 
quently threatened by Indians. The water that 
turned the mill and its surroundings were the 
scenes of many of the darkest crimes ever 
perpetrated by the Indians upon the white set- 
tlers. Here the tomahawk was frequently used 
and “an old mill was burned by them,” says 
history, “before they took their departure from 
what appears to have been a favorite resort to 
them.” 

The aim is to have the old house of wood 
preserved and there to store records of im- 
portant Historical events that occurred within 
earshot of its portals. 


Lumber News From the Southland. 


Texas Ranks Seventh in Lumber Trade 


Austin, Tex, Dec. 5.—More persons are 
employed in the timber industry in Texas 
than in any other industry with the excep- 
tion of oil, according to W. E. Bond, chief 
of the division of forest management of the 
Texas forest service, State Agricultural & 
Mechanical College. 


During the last year about 23,000 employees 
received over $22,000,000 in wages in this in- 
dustry, he said. In addition, thousands of 
farmers and woods workers received compen- 
sation for the production of ties, poles, posts, 
fuel and other wood products. Many other in- 
dustries dependent upon the forests for raw 
materials, as wood preserving, naval stores, 
furniture and shipbuilding, general construc- 
tion and many other industries, support many 
other wage earners. 

Texas ranks seventh among the States inh 
amount of lumber cut. It is surpassed only 
by three Pacific coast States, and by Louisiana, 
Mississippi and Alabama. Over 1,500,000,000 
board feet are cut annually, valued at more 
than $50,000,000. In addition to lumber, huge 
quantities of ties, poles, piling, posts, .fuel 
wood, wood veneer, baskets and many other 
products made from wood are annually manu- 
factured. The forest land, on which the raw 
material for these manufactured products is 
grown,,and the plants which produce them 
contribute a substantial amount in’ taxes 
towards the support of the counties in which 
they are located. Without the taxes paid by 
the timber industries many counties in eastern 
—— would be unable to meet their obliga- 
tions. 

In surveying the-timber situation in Texas, 
we find that there were originally about 14,- 
‘000,000 acres of virgin pine and several ad- 
ditional million acres of hardwood timber, all 
located in about thirty-four counties in eastern 
Texas, which is the only commercial saw tim- 
ber region in Texas. Through clearing for 
farm lands and logging, this area has been 
reduced until at present only a little over 
1,000,000 acres of virgin pine remain. Over 
a great part of the bottom lands selective log- 
ging has removed the best hardwoods. Cut- 
ting is continuing at a rapid rate and it is 
estimated that within six or seven years 90 
Percent of the large sawmills will have cut 
over their available timber supplies and this 
means the bulk of the pine timber of eastern 
Texas. 

Only about 2,000,000 acres of the cut-over 
land have come back to fair stands of second 
growth timber, while about 1,600,000 acres 
Support some second growth but an insuffi- 
cient amount to produce a commercial timber 
crop. Over 3,000,000 acres have been cut so 
closely and burned so severely that they are 
practically devoid of pine trees and may be re- 
garded as waste land, since due to poor quality 
of the soil, they have not been utilized as agri- 
cultural lands. 

Forests which are fully stocked and pro- 
ducing the maximum amount of timber are not 
common, but such stands have been searched out 
and measured and yield tables prepared from 
these measurements. They show that on av- 
erage sites in eastern Texas an acre of pine 


forest can produce 500 board feet of lumber 
each year. Probably 8,000,000 acres are in 
piney woods in Texas. If this is reduced to 
5,000,000 acres by clearing and other means 
still 2,500,000,000 feet of timber can be grown 
annually, more than enough to make Texas in- 
dependent. 


Plant Facilities Much Increased 


MANNING, TEXx., Dec. 5.—Tremendous de- 
velopments of plant facilities are now being 
completed by the Carter-Kelley Lumber Co., 
of this city, which will make it one of the 
most important and best equipped concerns 
in the southern pine industry. These improve- 
ments, which are being made at a cost of over 
$300,000, include the installation of a number of 
new dry kilns, so that the company’s entire out- 
put will hereafter be dry kilned. These kilns 
are of most modern type, equipped with sci- 
entific regulating and recording devices mak- 
ing it possible to supply lumber with guaran- 
teed moisture content. The company has also 





You are losing an opportunity every 
week that you don’t look over the Want 
Ads. Make it a habit to scan through 
them regularly. 





greatly extended its shed capacity, and all 
lumber is now stored under roof and loaded 
into the railroad cars directly from the sheds. 
Its mill is‘of the double band type. ~ 

The Carter-Kelley Lumber Co. has at the 
‘same time provided’ for a long-continued cut 
by acquiring a large tract of choice virgin 
-longleaf southern pine which in itself repre- 
sents over twelve years of cutting. 

The company now has a daily sawmill pro- 
duction of 135,000 feet and the planing mill has 
a capacity of 200,000 feet a day. 
cellent position to supply on short notice any 
requirements of special lengths or sizes in 
either longleaf or shortleaf southern pine. 

A. Kelley is president of the Carter- 
Kelley Lumber Co.; A. L. Carter is vice presi- 
dent; W. M. Gibbs manager and treasurer; 
W. M. Powell secretary, and J. L. Henderson 
sales manger—all of them outstanding men in 
the lumber industry of this section. 


(@eeaaaaeaaaa: 


Furniture Concern Installs New Kiln 


Lenor, N. C., Dec. 5.—The Lenoir Furni- 
ture Co., of this city, is enlarging its kiln 
drying capacity with the installation of an- 
other Moore dry kiln. The new kiln, now 
under construction, will be 32 feet wide, 66 
feet long, and automatically regulated with 
a recording and controlling instrument. This 
will enable the Lenoir company to dry furni- 
ture stock with unusual uniformity and also 
means considerably lower amount of. fuel con- 
sumed by the kiln. 


It is in ex- . 


Lumber Firm Organizes Pig Club 


Sureveport, La., Dec. 5.—The Urania Lum- 
ber Co., of Urania, La., recently organized a 
pig club, purchasing six thoroughbred Hamp- 
shire pigs and delivering them to six boys 
in the community comprising the present mem- 
bership of the club. The company’s proposi- 
tion to the boys is that they take the pigs and 
raise a litter, and when the litter is six months 
old the bunch that grades the best will be 
declared the winner, and the boy holding same 
will receive his pig free, the other boys pay- 
ing for theirs. The Urania compaany hopes 
this movement will spread and the country 
become filled with pure-bred hogs, believing its 
territory as good as any for raising good hogs. 


Timbers Sound After 34 Years 


New Orteans, LA., Dec. 6.—After thirty- 
four years’ use as piling and structural sup- 
ports, southern pine timbers used in a State 
highway bridge over Hurricane Creek be- 
tween ‘Tuscaloosa and Birmingham, Ala., were 
found to be sound enough to be re-used in a 
similar structure, according to information re- 
ceived from W. M. Nichols, of the Pioneer 
Lumber Co., Elrod, Ala. 


The timbers used in the bridge, according to 
Mr: Nichols, had been first driven into the 
ground and heavy piping slipped over them to 
assist in carrying the weight of the bridge. 
The space between the pipes and the timbers 
was filled with rocks and gravel. The tim- 
“bers were approximately 18 inches in diameter. 
When the old bridge was being torn down, the 
timbers were so sound that they could not be 


pulled from the ground and had to be broken’ 


off at the surface. The old timbers will be 
used in the construction of a bridge across the 
same stream on the road between Holt and 
Shiras, Ala. 


ecaaaaaeaaaaaaes 
First Salesmen’s Questionnaire 
New Orteans, La., Dec. 6.—Launching of 
the “Know Southern Pine” contest in which 
salesmen who can answer questionnaires re- 
garding the southern timber will receive $25 
prizes was effected by the Southern Pine Asso- 
ciation on Dec. 2, when the first of the series 
was mailed out. Answers to the questionnaire 


must be received at the association’s office on or 
before Dec. 13. 


Under the plans of the contest, all those 
engaged in the sale of southern pine lumber, 
whether direct mill representatives, commis- 
sion salesmen, wholesalers, sales managers or 
just plain salesmen, are eligible to take part. 
Contestants are expected to write their answers 
without referring to bulletins or books on the 
subject. 
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Georgia Retailers Plan for Better Business 


How Credit Information Prevents Loss to Dealers and Eliminates Unworthy Contractors— 
Value of Building and Loan Associations 


ATLANTA, Ga., Dec. 5.—With about sixty 
delegates present representing the retail lum- 
ber interests of Georgia the third annual con- 
vention of the Georgia Retail Lumber & Mill- 
work Association was held at the Henry Grady 
— in Atlanta, Thursday and Friday of last 
week. 

At the closing session Friday noon officers 
were elected for the ensuing year as follows: 


President—M. E. Dyess, Augusta Lumber 
Co., Augusta, Ga. (reélected). 


First vice president—Tr. M. Willingham, Ma- 
con, Ga. (reélected). 


Second vice president—Roy 


At- 
lgnta, Ga. (reélected). 


Morrison, 
The following directors were also reélected: 


E. Darden Borders, Cedartown, Ga.; L. L. 
Daugherty, Valdosta, Ga.; Frank M. Durant, 
Savannah, Ga.: J. W. McCook, Macon, Ga.; 
John B. Mills, Griffin, Ga.; Kenneth B. Hodges, 
Albany, Ga. 


The new directors are: 


J. Edward Flynt, Williams Flynt Lumber 
Co., Atlanta; Henry Washington, Davis-Wash- 
ington Lumber Co., Gainesville, Ga.; J.P. 
Carter, Carter-Moss Lumber Co., Athens, Ga.; 
Cc. B. Landrum, Millen, Ga.; T. A. Daniel, La 
Grange, Ga. 

S. H. Adams, Covington, Ga.. was elected 
to represent the Georgia association at the 
next annual meeting of the National Retail 
Lumber Dealers’ Association. 

The secretary and treasurer of the associa- 
tion will be later appointed by President Dyess, 
W. B. Willingham, jr., Willingham-Tift Lum- 
ber Co., Atlanta, who has held this position 
the last two years, having been elected chair- 
man of the board of directors for the coming 
year. 

The principal addresses at the opening ses- 
sion Thursday were given by the secretary- 
manager of the National Retail Lumber Deal- 
ers’ Association, Chicago, and Horace Russell, 
vice president of the Georgia League of Build- 
ing & Loan Associations. The address of wel- 
come was by Mayor I. N. Ragsdale, Atlanta. 
with a response on behalf of the association by 
L. L. Daugherty, Daugherty, McKey & Co., 
Valdosta, Ga. 

The nominating committee was appointed, 
including Herbert J. West, Atlanta, chairman ; 
J. P. Carter, Athens, Ga., and L. L. Daugherty. 
The resolutions committee included E. Darden 
Borders, Hightower Lumber & Supply Co., 
Cedartown, Ga., chairman; T. M. Willingham, 
Macon, Ga., and Kenneth B. Hodges, Al- 
bany, Ga : 

Three new members were elected, including 
Randall Bros. (Inc.), Atlanta; the Fowler- 
Flemister Coal Co., Milledgeville, Ga., and 
J. W. Starr & Son, Atlanta. 

President Dyess, in his annual address, told 
of the progress of the association since its 
organization at Macon, Ga., in July, 1925, and 
expressed the opinion that the most important 
need of the organization today is for a sal- 
aried secretary and manager who can devote 
his full time to the work, and he recommended 
that such action be taken if possible. It was 
decided, however, that the association hasn’t 
the funds available for this purpose, and that 
the matter would have to be postponed for fur- 
ther consideration at later meetings. 


THURSDAY AFTERNOON 


A brief address was made Thursday after- 
noon by Joseph W. Paddock, New Orleans, 
La., representing the Southern Pine Associa- 
tion, Mr. Paddock telling of the new building 
and loan association bureau — established 
by the pine association, one of the functions 
of which is to work in conjunction with the 
retail lumber and building supply trades in the 





South in helping to organize building and loan 
associations in different communities. 

Reports were then heard from various stand- 
ing committees, the most important being by S. 
H. Adams, Covington, Ga., chairman of legis- 
lative committee, who told of the efforts the 
committee had made during the 1927 session 
of the Georgia legislature to bring about the 
repeal of the occupational tax as it affects the 
lumber and building supply trade in Georgia. 
Enough support could not at the time be ob- 
tained from legislative members to bring about 
its passage; therefore, nothing further can be 
done until the Georgia legislature meets again 
in the summer of 1929. 

In a brief talk by Jerry S. Foley, of the 
Brooks-Scanlan Corporation, Eastport, Fila., 
the prediction was made that the revival of the 
Ford industries, now that the new Ford cars 
are on the market, will result in a general im- 
provement for all lines, including retail lumber 
and building supplies. 

In an interesting address on “The Reducing 
of Credit Losses,” T. M. Willingham, Cen- 
tral Sash & Door Co., Macon, Ga., first vice 





M. E. DYESS, 
Augusta, Ga.; 
Reelected President 


H. J. WEST, 
Atlanta, Ga.; 
Committee Chairman 


president of the association, told of the excel- 
lent work of local associations of lumber and 
supply dealers in exchanging credit informa- 
tion, and recommended that in towns and cities 
of sufficient size such organizations be formed. 


Methods of Reducing Credit Losses 


Herbert J. West, West Lumber Co., At- 
lanta, an officer of the Building Material Deal- 
ers’ Association of Atlanta, stated that since 
this organization was formed some two years 
ago it has reduced credit losses for its mem- 
ber firms in Atlanta, including a majority of 
the retailers of lumber and supplies, to a 
minimum. He introduced to the delegates 
Mrs. Bonnie Orr Deaton, secretary of the as- 
sociation, who made a brief talk explaining 
how this work is conducted. It is purely on 
an exchange basis among the different mem- 
bers, and since Mrs. Deaton has been secre- 
tary she has compiled some 1,200 cards con- 
taining accurate and detailed credit informa- 
tion of virtually every contractor, builder and 
individual in Atlanta who buys lumber or sup- 
plies in any quantity. With this information 
at hand a dealer can obtain within a very few 
momerts. by using his telephone complete in- 
formation concerning the credit rating of 


Empbhasized 


nearly every quantity buyer of materials in 
Atlanta, a fact which has reduced credit 
losses by dealers in Atlanta several hundred 
percent the last two years. Furthermore, re- 
ports on the credit standing of the more im- 
portant buyers are compiled every month and 
supplied the association members. So suc- 
cessful has the work proved that a number of 
contractors who formerly did business in At- 
lanta and were considered rather slow pay, 
have been forced out of business for the simple 
reason that dealers have refused to accept 
their accounts. 

. O. Marbut, Marbut-Williams Lumber 
Co., Atlanta, president of the Atlanta Retail 
Lumber Dealers’ Association and vice presi- 
dent of the Building Material Dealers’ Asso- 
ciation, also spoke on this subject, stating that 
if information concerning the credit of a po- 
tential material buyer is not available the sec- 
retary will secure that information from all 
possible sources before members will accept the 
account. This not only saves the individual 
dealer time, trouble and money, but enables 
him to secure a better and more authentic re- 
port. 

I’ Methvin. vice president of the Pine 


Plume Lumber Co., Montgomery, Ala., and 


manager of the company’s Atlanta branch, 
speaking on the relationship between whole- 
sale and retail lumber dealers and the slogan 
of “100 Percent Distribution Through the Re- 
tailer,” declared that there are some jobs that 
if handled through the wholesaler and retailer 
both would net neither of them no profit to 
speak of, and that he believed when jobs of 
this kind are secured they could best be han- 
dled by the wholesaler direct. Otherwise, 
however, he stated that his experiences as a 
wholesaler indicated it was more advantageous 
to distribute 100 percent through the retail 
ealer. 

Building and Loan Associations Discussed 

One of the most interesting addresses 
Thursday was by Horace Russell, vice presi- 
dent of the Georgia League of Building & 
Loan Associations, on the subject: “Is It 
Advisable to Start a Building and Loan Asso- 
ciation in a Small Town?” Mr. Russell has 
been identified with building and loan associa- 
tion work in Georgia as an attorney for a num- 
ber of years, and he gave it as his opinion that 
no matter how small the town such an asso- 
ciation could be started and conducted with 
success. Wherever they have been started they 
have invariably proved beneficial to the retail 
lumber and building supply business. He told, 
too, of a number of specific cases where such 
associations had been organized, how they 
had grown and developed, resulted in the build- 
ing of more homes in that particular com- 
munity, and thus created lumber and supply 
sales for the dealers there. The Georgia 
league, he said, offers its services without cost 
in helping to form local associations. 

R. A. McLauchlan, New Orleans, secretary 
of the Louisiana Retail Lumber Dealers’ Asso- 
ciation and a director of one of the well known 
building and loan associations at New Or- 
leans, stated that there are now fifty-two as- 
sociations of this kind in New Orleans alone. 
and gave it as his opinion that there would 
not be one-half as many houses in New Or- 
leans as there are had it not been for the work 
cf these organizations. Invariably, he stated, 
where associaticns of this kind have been 
formed anywhere in Louisiana they have 
proved a considerable benefit to the lumber 
and supply trades in boosting their sales. 

Joseph W. Paddock stated that it has been 
found by authentic statistics that building and 
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Joan associations offer the safest investment 
of any financial institution ever organized, 
not even excluding the banking industries. He 
declared that the retail lumber or building 
supply dealer is the logical man to promote 
such an organization in his own community, 
and that he would find it no difficult matter at 
all to interest other business men and people 
interested in building homes of their own in 
such an organization. One interesting point 
Mr. Paddock brought out was the fact that 
when he was in the retail lumber business in 
a mining village he was also president of the 
local building and loan association at a time 
when a strike occurred in the mines, lasting 
for two years, during which time there was 
martial law in the community for eighteen 
months. In spite of this period of stress the 
association had to take back only eight or ten 
of the many houses it had erected for mem- 
bers, and it did not lose a single penny as a 
result of this long strike and attendant un- 
settled conditions. The association, he de- 
clared, was organized when the town had a 
population of only 2,000, and in the thirty 
years of its existence it never foreclosed a 
single mortgage. 

Mr. Russell stated that in spite of the burst- 
ing of the Florida real estate boom not a sin- 
gle one of the many building and loan asso- 
ciations in that State went out of business. 


Urges Adoption of Cost System 

E. Darden Borders, chairman of the uniform 
cost committee of the Georgia association, 
stated in a short talk that while some of the 
members have installed this system since it 
was formally adopted at the annual meeting in 
Atlanta last year, the officers do not believe that 
enough of the members are doing so, and he 
urged that as many as possible put in the sys- 
tem the coming year. The Hightower Lum- 
ber & Supply Co., Cedartown, Ga., of which 
Mr. Borders is president, is using the system, 


and he told briefly of the many advantages this 
company had derived from it, how it is en- 
abled to arrive at exact information concern- 
ing costs, to estimate on projects accurately, 
and how it has proved a money-making invest- 
ment ever since it was installed. 

An address on “How the Retail Dealer Can 
Stimulate Sales During the Dull Seasons” also 
was delivered at Thursday’s meeting by J. B. 
Wand, Jacksonville, Fla., formerly secretary 
of the Florida Retail Lumber & Millwork As- 
sociation. 

Thursday evening the association held its 
annual banquet at the Henry Grady Hotel, the 
principal address being by Dr. C. L. Scott, 
pastor of the United Liberal Church, Atlanta. 
Several short talks also were made during the 
dinner by several of the lumbermen present. 


FRIDAY MORNING 

Reassembling Friday morning for the con- 
cluding session the first address was by S. H. 
Adams, Covington, Ga., on “The Importance 
of Home Ownership.” Mr. Adams stated that 
while it was to the interests of the lumber or 
supply dealer to get as many people as possi- 
ble to erect their own homes in his community 
because it naturally helped sales, the most im- 
portant feature was that home ownership up- 
lifted the race, statistics proving that people 
who own their homes are as a rule far better 
citizens than tenants. For instance, he showed 
where a recent analysis brought out that 85 
percent of the criminals in this country are 
renters, and added that when the lumber dealer 
boosts home ownership he not only helps his 
own business as a natural result, but is doing 
something toward the betterment of the people. 
If the parents are home owners, he said, the 
children when they grow up usually also be- 
come home owners. Mr. Adams, who con- 
ducts a retail yard at Covington, is one of the 
most successful small-town lumber dealers in 
the Southeast. 


Discuss Profits in Side Lines 


An address that developed considerable dis- 
cussion among the members Friday was by 
a A Washington, Davis-Washington Lum- 
ber Co., Gainesville, Ga., on “What Side Lines 
to Handle at a Profit.” Mr. Washington told 
of how he kept in close touch with carpenters, 
contractors etc., at Gainesville, and generally 
succeeded in selling them not only the lumber 
and ordinary building supplies they might re- 
quire for certain building projects, but also 
many other items that would be classed as 
side-line merchandise, including nails, builders’ 
hardware and the like. Generally, he stated, 
the sideline items are sold at a lot price for 
the whole rather than separately, this firm han- 
dling practically everything for a home with 
the exception of the plumbing, heating and 
lighting fixtures. Another important point he 
brought up was the fact that in giving a price 
or estimate on a building project each and 
every article is itemized by cost, instead of 
giving the whole list and merely the total cost 
of the whole, as most dealers do. When this 
list is given the guaranty goes with it that 
these materials will construct the building as 
proposed or planned, excepting of course the 
plumbing, heating and lighting. 

Other talks also were made on this subject 
by some of the dealers present who have found 
side lines a profitable investment. 

Following election of officers resolutions 
were adopted, one of which was an expression 
of thanks to the AMERICAN LuMBERMAN and 
other trade papers for courtesies and publicity, 
while another expressed best wishes of the 
association to W. B. Willingham, sr., Willing- 
ham-Tift Lumber Co., Atlanta, who is re- 
covering from an operation at one of the At- 


_ lanta hospitals. 


Entertainment features included a theater 
party Thursday night, and golf and a sight- 
seeing trip Friday afternoon. 


Varied News From the Lumber Clubs 


Wholesale Club Activities 


CoLtumnus, Onto, Dec. 5.—The attention of 
the Columbus Wholesale Lumbermen’s Club, 
at its regular meeting at the Neil House Dec. 
3, was given over to a discussion of plans for 
the club’s activities for the coming year. A 
number of different activities were suggested 
but nothing was decided on and the matter will 
be further discussed at the next meeting on 
Dec. 17. 

The Dillow Lumber Sales Co., a new jobbing 
concern, with offices in the Atlas Building, was 
elected to membership. This brings the mem- 
bership to 29, in slightly less than two years 
existence of the club. 

The discussion of business conditions dis- 
closed the fact that they are rather quiet at 
this time, but this is expected, because of the 
proximity of the Christmas holiday period. 


Organize MiJlmen’s Club 


Kansas, City, Mo., Dec. 5.—With an at- 
tendance of about sixty millwork operators, 
estimators and salesmen, the Kansas City Mill- 
men’s Club held its first meeting at the Kansas 
City Athletic Club recently. F. J. Moss, presi- 
dent of the American Sash & Door Co., opened 
with a brief synopsis of the achievements of 
the Millwork Cost Bureau and exhorted all to 
give closer attention to the determination of 
their costs. S. S. Edwards, vice president of 
the same company, officiated as chairman. 

S. O. Hall, technical director of the Mill- 
work Cost Bureau, outlined the scope of the 
active estimators’ clubs in other cities and 
pointed to the opportunities and duties of this 
new organization. A program of study and 
discussion was established, and it was decided 
to meet on the first and third Monday evenings 
of each month. The program will include 
group study of the estimators’ correspondence 
course. C. T. Melander, of the Millwork Cost 


Bureau, will attend all meetings to lead the 
study and discussion. 


The following officers were elected to serve 
for one year: 

President—Harry K. King, American Sash & 
Door Co. 

First vice president—W. P. Younger, Huttig 
Mill Works (Inc.) 

Second vice president—Wesley Korsmeyer, 
Sowers-Taylor Co. 

Secretary—C. L. Crosswhite, Rust Sash & 
Door Co. 

Treasurer—William Ross, Hunt Sash & Door 
Co. 


Inspector Cites Cause of Trouble 


MINNEAPOLIS, Minn., Dec. 6.—Misunder- 
standing about the difference between the sepa- 
ration and the grading of lumber has been the 
cause of more trouble than any other single 
factor in the lumber business, in the opinion 
of E. F. Tobin, chief inspector of the Western 
Pine Manufacturers’ Association, who spoke 
last week to members of the St. Paul Lumber 
Study Club. People, he said, can not deter- 
mine the quality of lumber by its appearance. 

It is beyond our power to have the types 
and appearances always the same, he 
said, but when our association standards are 
maintained within a close margin, the quality, 
according to each grade, will be there always, 
any time and from any association mill. 

We ask your codperation and support in 
maintaining and improving a system that has 
been successful, a system which enables the 
business to go on with a minimum of friction 
and with fairness to all concerned. 





One man complains that opportunity 
never knocked on his door, another that 
he never hears of a bargain like that, a 
third that he can never find the right type 
6f employee, and a fourth that he never 
had a chance to land a good job. Pretty 
sure indication that none of the four 
read the Want Ads. 


Nylta Entertains Salesmen’s Clubs 


New York, Dec. 7.—The National Repub- 
lican Club was alive with newspaper men last 
Friday night, when the Nylta Club entertained 
members of the Salesmen’s clubs of Long 
Island and Westchester County. There were 
approximately forty members of the two sales- 
men’s organizations present. Frank Branch 
Riley gave his famous lecture on the “Golden 
West” after the salesmen and Nylta had held 
separate meetings. The occasion was put down 
as a big success. i 


Shreveport Club Elects Officers 


SHREVEPoRT, La., Dec. 6.—Today was elec- 
tion day at the Lumbermen’s Club of Shreve- 
port. There was a good attendance, and the 
result was as follows: 

President—B. Hudson Bolinger, of S. H. 
Bolinger & Co. 

Vice president—G. L. Cline, of the G. L. 
Cline Lumber Co. 

Secretary-treasurer—William A. Peavy, of 
Peavy-Byrnes Lumber Co. 

S. W. Bowen was elected to the board of 
managers, which in addition consists of Wil- 
liam F. Johnson, of the Peavy-Byrnes Lumber 
Co.; L. C. Allen, of the Robinson-Slagle 
Lumber Co., and F. J. Hortig, of Hortig, 
Walker & Smith, realtors with extensive tim- 
ber and lumber interests. These last three 
are all ex-presidents of the club. 

Mr. Bolinger, in accepting the presidency, 
stressed the importance of cooperation. Mr. 
Cline urged regularity in attendance. E. W. 
Thompson, of the Peavy-Byrnes Lumber Co., 
spoke on the benefits of open discussions. K. 
M. Gaiennie voiced his approval of the club’s 
new plan of eliminating entertainment from 
its meetings. Retiring president W. A. Ander- 
son visualized the club as it should be. “If 
every member of the club would codperate in 
that direction, our club would soon rank 
among the best in the country,” he said. 
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Associations Plans and Activities 


Dec. 13.—Roofer Manufacturers’ Club, Hotel Rals- 
ton, Columbus, Ga. Monthly meeting. 


Dec, 13—Evansville Lumbermen’s Club, Vendome 
Hotel, Evansville, Ind. Annual, 


Dec, 14—Massachusetts Wholesale Lumber Asgsso- 
ciation, Boston, Mass. Annual. 


Dec. 14—Montreal Wholesale Lumber Dealers’ As- 
sociation, Montreal, Que. Annual, 


Dec. 14-15—Western Pennsylvania Builders’ Supply 
Association, Fort Pitt Hotel, Pittsburgh, Pa. 
Annual. 

Dec. 16-19—Society of American Foresters, Hotel 
Bellevue, San Francisco, Calif. Annual. 

Dec. 17—Lumbermen’s Club of Memphis, Memphis, 
Tenn. Annual. 

Dec. 21—Inspectors Southern Pine Association, 
Gayoso Hotel, Memphis, Tenn. Annual. 

Dec. 30—Mississippi Valley Lumber & Sash & Door 


Sacepmnee © Association, Minneapolis, Minn. An- 
nual. 


Jan. 7, 1928—Wholesale Lumbermen’s Club of Co- 
lumbus, Neil House, Columbus, Ohio. Annual. 


Jan. 12, 1928—Philadelphia Wholesale Lumber 
Dealers’ Association, Philadelphia, Pa, Annual, 


Jan. 12-14, 1928—Mountain States Lumber Dealers’ 
fation, Denver. Colo. Annual. 


Jan. 13. 1928—Indiana Hardwood Lumbermen’s As- 
sociation, Claypool Hotel, Indianapolis, Ind. 
Annual. 


Jan. 17-19, 1928—Northwestern Lumbermen’s Asso- 
ciation. Business sessions, Nicollet Hotel; 
pone ay Fy display, West Hotel, Minne- 
apolis, Minn. Annual. 

Jan. 18-19, 1928—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapol 
Ind. Annual. 

Jan. 18, 1928—Central Association of the Traveling 
Lumber & Sash & Door Salesmen, Claypool 
Hotel, Indianapolis, Ind. Annual. 

Jan. 18-20, 1928—Ontario Retail Lumber Dealers’ 
Association, London Hotel, London, Ont. An- 
nual, 

Jan. 18-20, 1928—Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 19-20, 1928—Carolina Wholesale Lumber 
Salesman Association, Andrew Jackson Hotel, 
Rock Hill, 8. C. Annual, 


Jan. 19-20, 1928—West Virginia Lumber & Buiid- 
ers’ Supply Dealers’ Association, Huntington, 
W. Va. Annual. 


Jan. 19-20, 1928—Carolina Retail Lumber Dealers’ 
Association, Rock Hill, S. C. Annual. 


Jan, 20, 1928—California White & Sugar Pine Man- 
ufacturers’ Association, San Francisco, Calif. 
Annual. 

Jan. 21, 1928—Louisiana Retail Lumber Dealers’ 
Association, Bogalusa, La. Quarterly meeting. 


Jan. 24, 1928—Western Red Cedar Association, Dav- 
enport Hotel, Spokane, Wash, Annual, 


Jan. 24, 1928—Northern Pine Manufacturers’ As- 
sociation, Radisson Hotel, Minneapolis, Minn. 
Annual, ; 

Jan. 24, 1928—Union Association of Lumber & Sash 

Door Salesmen, Hotel Gibson, Cincinnati, 
Ohio. Annual, 


Jan. 25, 1928—Canadian Forestry Association, 
Windsor Hotel, Montreal, Que. Annual. 


Jan. 25, 1928—Massachusetts Retail Lumber Deal- 
ers’ Association, Hotel Statler, Boston, Mass. 
Annual. 

Jan. 25-26, 1928—National Lumber Exporters’ As- 

sociation, Battery Park Hotel, Asheville, N. G 
Annual. 
Jan. 25-27, 1928—Ohio Association of Retail Lum- 


ber Dealers, Sinton Hotel, Cincinnati, Ohio. 
Annual. 


Jan. 25-27, 1928—Western Retail Lumbermen’s As- 
sociation (of Canada), Fort Garry Hotel, Win- 
nipeg, Man., Annual. 

Jan, 25-27, 1928—Southwestern Lumbermen’s Asso- 
ciation, Convention Hall, Kansas City, Mo. 


Annual. 
Jan. 26-28, 1928 — Northeastern Retail Lumber- 
men’s Association, Hotel Statler, Boston, 


Mass. Annual. 


Jan. 27, 1928—West Coast Lumbermen’s Associa- 
tion; Seattle, Wash. Annual. 

Jan. 31-Feb. 1-2, 1928—Retail Lumber Dealers’ As- 
sociation of Pennsylvania, William Pena Hotel, 
Pittsburgh, Pa. Annual. 

Feb. 1-2, 1928—Southeastern Iowa Retail Lumber- 
men’s Association, Burlington, lowa. Annual. 

Feb, 1-3, 1928—Michigan Retail Lumber Dealers’ 


Association. Pantlind Hotel, Grand Rapids, 
Mich. Annual. 


Feb. 1-3, 1928—-Michigan Association of the Travel. 
ing Lumber & Sash & Door Salesmen, Pantling 
Hotel, Grand Rapids, Mich. Annual, 

Feb. 2-3, 1928—Kentucky Retail Lumber Dealery 
\———~ jae Phoenix Hotel, Lexington, Ky, 

nnual, 


Feb. 7-9, 1928—Canadian Lumbermen’s Associa 
Chateau Frontenac, Quebec, Que. Annual, 
Feb, 8-9, 1928—Southwestern Iowa Retail Lumber. 
—* Association, Council Bluffs, Iowa. Ap. 

nual. 

Feb. 8-10. 1928—Illinois Lumber & Material Dea}. 
ers’ Association, Edgewater Beach Hotel, Chj. 
cago. Annual. 

Feb. 9-10, 1928—National Association of Commis 
sion Lumber Salesmen, Congress Hotel, Chj. 
cago. Annual. 

Feb. 14-15, 1928—Southern Forestry Congress, Louis. 
ville, Ky. Annual, 

Feb. 14-16, 1928—Tennessee Retail Lumber & Mill. 
work Dealers’ Association, Hotel Patten, Chat. 
tanooga, Tenn. Annual. 

Feb. 15-17, 1928—Nebraska Lumber Merchants As. 
sociation, Hotel Rome, Omaha, Neb. Annual 

Feb. 16-17, 1928—New Jersey Lumbermen’s Aggo- 
ciation, Hotel Traymore, Atlantic City, N, J. 


Annual, 
Feb. 17-18, 1928—American Forestry Association, St, 
Louis, Mo. Annual, 


Feb. 20, 1928—Northern Wholesale Hardwood Lum- 
ber Association, Milwaukee Athletic Club, Mil- 
waukee, Wis. Annual. 

Feb. 21-23, 1928—Wisconsin Retail Lumbermen’s 
Association. Milwaukee Auditorium, Milwau- 
kee. Annual, 

Feb. 23-25, 1928—Western Retail Lumbermen’s As- 
sociation (U. 8.), Hotel Utah, Salt Lake City, 
Utah. Annual. 

Feb. 29-March 1—North Dakota Retail Lumber- 
men’s Association, Fargo, N. D. Annual. 
March 7-8, 1928—South Dakota Retail Lumber 

Dealers’ Association, Sioux Falls, 8S. D. Annual, 

March 14-15, 1928—Central & Northeastern Iowa 
Lumbermen’s Association and Northwest Iowa 
Lumbermen’s Association, Fort Des Moines 
gee Des Moines, Iowa. Joint annual meet- 
n 


g. 

April 24-26, 1928—National Association of Railroad 
Tie Producers, Arlington Hotel, Hot Springs, 
Ark, Annual. 





Plans of Illinois Dealers 


Plans for the annual meeting of the Illinois 
Lumber & Material Dealers’ Association, to be 
held at the Edgewater Beach Hotel, Chicago, 
on Feb. 8, 9 and 10, 1928, are being arranged and 
the program committee has reported progress. 
Among the speakers who will address the con- 
vention are L. P. Lewin, president of the Na- 
tional Retail Lumber Dealers’ Association; 
Frank Dunning, secretary-manager, National 
Builders’ Supply Association; Gordon Estes, of 
the Estes Lumber Co., Birmingham, Ala., and 
Hawley W. Wilbur, president of the Wisconsin 
Retail Lumbermen’s Association. Only prac- 
tical subjects pertaining to the retail building 
material business will be discussed as the com- 
mittee wants to make the program constructive 
and helpful to dealers. 

The annual banquet and association dance 
will be held on Thursday evening, Feb. 9, and 
there will be plenty of music and other enter- 
tainment, a Hoo-Hoo concatenation and get- 
together smoker, including special plans for 
the entertainment of the ladies. 


North Dakota Retailers’ Date 


MINNEAPOLIS, MINN., Dec. 5.—Advices have 
been received at the offices of the Northwest- 
ern Lumbermen’s Association, here, that the 
annual convention of the North Dakota Re- 
tail Lumbermen’s Association will be held on 
Feb. 29 and March 1, 1928, in Fargo. 


Southern Pine Inspectors’ Annual 


New Onrteans, La., Dec. 6—Problems of 
inspection and plans for a more extended serv- 
ice will be discussed at the annual meeting of 
the lumber inspectors of the Southern Pine 
Association to be held in Memphis, Tenn., Dec. 
21, according to an announcement by J. E. 
Jones, chief inspector. The sessions will be 
held in the Gayoso Hotel. Mr. Jones will be 
assisted in conducting the meeting by A. S. 


Boisfontaine, assistant secretary-manager of 
the association, J. F. Carter, field representative, 
and others. 

It is expected that more than twenty-two of 
the traveling and resident lumber inspectors of 
the association, as well as members stationed 
in the New Orleans office, will attend this 
session. The meeting will adjourn early enough 
for those attending to return home for Christ- 
mas. Members of the inspection department 
will be given their regular Christmas vacations 
with activities suspended until after the first 
of the coming year. 


Date for Jersey Convention 
[Special telegram to American LumBerman] 

New York City, Dec. 7.—The forty-fourth 
annual convention of the New Jersey Lumber- 
men’s Association will be held Feb. 16 and 17, 
1928, at the Hotel Traymore, Atlantic City. 
Erwin Ennis, secretary, in making this an- 
nounce today, said the meeting would be one 
of the greatest ever held in the East. 


Southern Forestry Congress 


CoLLecE STATION, TeEx., Dec. 5—From the 
office of E. O. Siecke, secretary of the South- 
ern Forestry Congress, this city, comes the an- 
nouncement that the tenth annual congress will 
be held on Feb. 14 and 15, 1928, at Louisville, 
Ky. This will permit the delegates to attend 
also the annual meeting of the American For- 
estry Association, which will be held on Feb. 
17 and 18, 1928, at St. Louis, Mo. 

Canadian Forestry Association 

Ortawa, Ont., Dec. 5—H. G, Brown, man- 
ager of the Canadian Forestry Association, 
with head offices in this city, states that the 
organization is planning to hold its annual 
meeting on Jan. 25, 1928, at the Windsor Hotel, 
Montreal, Que. “This is just a tentative ar- 
rangement,” Mr. Brown says, “and we will 
advise you further of any change.” 


“Western Forestry” Meeting Delayed 


PorTLANnpD, Ore., Dec. 3.—Announcement is 
made by the Western Forestry & Conservation 
Association that because of the absence of offi- 
cers and for other reasons it has been neces- 
sary to postpone the annual meeting of the 
organization, which is usually held the first 
Monday in December, until Feb. 20, 1928, or 
thereabout, probably in Tacoma, Wash. The 
notice of postponement states that “special at- 
tention will be given forest protection and for- 
est management for 1928, including codperation 
in the Government’s forest taxation investiga- 
tion to begin in the Pacific Northwest on 


July 1 Bs f S22 24224822428: 


Indiana Hardwood Annual 


INDIANAPOLIS, IND., Dec. 5.—Arrangements 
have just been completed for the annual con- 
vention of the Indiana Hardwood Lumber- 
men’s Association, which will be held on Jan. 
13, 1928, in the Claypool Hotel, this city. Sec- 
retary Edgar Richardson, this city, advises 
that a business session will be held in the as- 
sembly hall at 2 p. m. and will be followed by 
a banquet and entertainment in the Riley room 
in the evening. The convention committees 
are now arranging the program but have not 
as yet made their final report. 


eSaeaaavraaaaas 


To Act as Association Agent 


New Orteans, La., Dec, 6.—A. C. Bryant, 
formerly representative of the Edward Hines 
Yellow Pine Co., in the southeast territory, has 
been retained by the Long Leaf Yellow Pine 
Manufacturers’ Association to act as its agent 
in the same area, according to an announcement 
made by the organization. Mr. Bryant’s head- 
quarters will be at Chattanooga as heretofore. 

The addition of Mr. Bryant to the associa- 
tion’s staff has been effected because of the 
increasing industrial and manufacturing de- 
velopment in the southeastern section, par- 
ticularly in textile lines. The association 
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wishes to cultivate this particular market more 
intensively for longleaf products. 

The new representative started his sawmill 
experience at the age of 9, and since that time 
(1890) has obtained the background of ex- 
perience and training in every phase of lum- 
ber production and distribution. He brings 
to the Long Leaf Yellow Pine Manufacturers 
a fund of experience acquired over a period 
of years in handling business of an industrial 


nature. aneneeananas. 


Philadelphians in Dinner-Meeting 

PHILADELPHIA, Pa., Dec. 5—Two hundred 
representatives of the various branches of the 
lumber industry attended the first winter 
dinner-meeting of the Lumbermen’s Exchange 
of Philadelphia, last Thursday night, on the 
Adelphia Hotel Roof. The main features 
were an illustrated lecture on naval stores by 
William A. Staving, manager of distribution, 
of the Hercules Powder Co., talks on “How 


‘to Sell Short Lengths” and a brief address 


by President Ben C. Currie, of the National 
Hardwood Lumber Association. 

Several dealers told how they disposed of 
short lengths. One man makes it a point to 
ask the customer if he intends cutting up the 
lumber. If he replies in the affirmative, he 
tells him he can supply the short lengths he 
needs and thereby save him the expense of 
cutting up. It was generally agreed that short 
lengths can be sold if pushed. One man told 
how he sells short lengths to industrial. con- 
cerns, particularly to a gas company who uses 
the short pieces to go under the pipes. 

Mr. Staving explained how naval stores were 
extracted from stumps in the Southland. He 


resolution of the United States Chamber of 
Commerce, presented by Chairman March of 
the legislative committee, regarding the con- 
trol of floods in the lower Mississippi Valley. 

George F. Butz, Jr., of the forestry com- 
mittee, gave an account of the Mont Alto 
trip and further emphasized the necessity of 
growing new timber crops where old forests 
have been cut. 

Samuel H. McGargle, a former lumber 
dealer, was elected to honorary membership 
in the Exchange. 

President Thomas R. Marshall announced 
that the New Year’s Party will take place on 
Saturday afternoon, Dec. 31, and that William 
Chandler, of the Corn Exchange National 
Bank, had been secured to address the Jan- 
uary meeting. The business session was pre- 
ceded by a dinner, arranged by John I. Coul- 
bourn, Thomas Gucker, Edward J. Doering, 
A. K. Barda and J. A. Finley, chairman. 


To Discuss Reroofing Campaign 


SEATTLE, WasH., Dec. 5.—By all odds, the 
most important question to be placed before the 
eleventh annual Red Cedar Congress at the 
Olympic Hotel Dec. 8 will be an energetic 
campaign in favor of reroofing over the old 
roof. This matter has been presented to the 
shingle manufacturers in turn, during the 
series of district meetings which came to a close 
last week; and its main points are now so 
well understood that there is no doubt con- 
structive action will be taken. Up to the 
present time the idea has been implanted by 
R. S. Whiting, secretary-manager of the Red 
Cedar Shingle Bureau, and by his associate, 


election of the advisory board. The advisory 
board will meet at once for the election of 
officers. Thus it will be seen that the efforts 
of the executives to compress the proceedings 
of the congress into a single day, cutting out all 
non-essentials and making the program 
“snappy,” will be successful. 

The social event of the congress will be 
staged as the annual dinner dance in the Span- 
ish ballroom of the Olympic Hotel. 

At the seventh annual Filers’ Conference, 
to be held Wednesday in parlor B, the presid- 
ing officer will be A. A. Gardner, of Henry 
Disston & Sons. 

At 6:30 o’clock p. m. the Rite-Grade Shingle 
Association, W. C. McMaster, president, will 
hold a dinner and annual meeting in the 
hotel. Seventeen mills own the Rite-Grade 
trademarks, and maintain a thorough inspection 
service of that product. The association has a 
substantial cash balance in bank. 

Thursday morning from 8 to 10 will occur 
the breakfast and annual meeting of the Wash- 
ington & Oregon Shingle Association, Paul R. 
Smith, president. 

The indications are that the shingle congress 
and the numerous meetings to be held at the 
same time will be largely attended. 


SASL LZaEs 


Plywood Manufacturers’ Annual 


The ninth annual meeting of the Plywood 
Manufacturers’ Association was held Dec. 7 
and 8 at the Palmer House, Chicago, and was 
instrumental in bringing out a large attendance. 
The principal discussions centered around as- 
sociation promotion, cost developments and 
local club organizations. T. K. Pierce ex- 














That wood continues to play a vital part in the transportation service of the country may be noted from above scene at Granville, Wis., 
where more than 1,500,000 ties are treated annually for the Chicago & North Western and Chicago, Milwaukee & St. Paul railroads. 
Hemlock, maple, birch and oak are the principal woods treated here, though some hewn southern shortleaf pine ties are also used. Zinc 


chloride and creosote are the preservatives used 





demonstrated how the big companies blast out 
stumps, grind them in nearby mills and ex- 
tract the sap by a highly chemical-control 
process. Turpentine, resin and other naval 
Stores are profitably drawn from pine stumps 
which otherwise have little or no value. 

President Currie decried the pessimistic tone 
of the lumber interests and asserted optimism 
as to the future and proceeded to give a highly 
constructive formula, which, if followed, would 
make it possible for the producer, the whole- 
m9 and retailer to make a fair profit. He 
Said: 

Lumber has the worst merchandising sys- 
tem of any commodity in the world—nothing 
more than a big public auction. Overproduc- 
tion is creating demoralization and making it 
impossible for any man to make the profit 
to which he is entitled. We need a definite 
policy of intelligent merchandising, from pro- 
ducer to the wholesaler to the retailer, also 
a curtailment of 50 percent of the present 
production, which will be sufficient to meet 
normal consumption. I sincerely believe that 
these readjustments are due, and as soon as 
they are made it will be possible for all 
branches of the industry to make a fair profit. 


Wilson H. Lear and other members also 
spoke on merchandising lumber. 
The Lumbermen’s Exchange endorsed the 


Arthur Bevan, who conducted the recent tour, 


accompanied by a number of representative. 


manufacturers. Now that the idea has taken 
hold, Mr. Whiting has evolved a plan of cam- 
paign in the form of a report, which will be 
presented at Thursday’s congress. 

The question of “Reroofing Over the Old 
Roof” will be brought up at the morning ses- 
sion of the congress, in the Junior ball room 





Note: A complete report of the Red 
Cedar Shingle Congress will appear in 
the Dec. 17 issue of the AMERICAN LuM- 
BERMAN.—EbITor. 





of the hotel. S. P. Johns, of the Snoqualmie 
Falls Lumber Co., will occupy the chair. The 
big subject of the day will be placed before 
the meeting for action immediately following 


the annual reports of the secretary-manager 


and the treasurer. At the afternoon session 


W. H. Dole, of the Aloha Lumber Co., will be 


chairman, and will conduct a discussion on 
“Why a 16-inch Shingle?” The business ses- 
sion of the congress will follow, with C. E. 
Merritt, president of the Red Cedar Shingle 
Bureau, in the chair. 


ReSolutions will be 
offered for adoption, and then will come the 


plained in detail the charted cost exhibit pre- 
pared by the cost club, covering walnut and 
oak panels, core stock etc. The plywood situ- 
ation was the subject of an interesting talk 
by F. B. Ward. F. L. Zaug reported for the 
import tariff committee. 

The principal speaker at the annual dinner 
of the association held on Wednesday evening 
was Franklyn Hobbs, whose subject was 
“Bucking the Business Cycle.” 

At the closing session on Thursday morning 
the following officers were elected: 

President—E. R. Morrison, Jamestown, N. Y. 
a vice president—F. B. Ward, Bay City, 
; Second vice president—A. O. Binford, New 
Albany, Ind. 


Third vice president—E. E. Hemingway, 
Mattoon, Wis. 


Treasurer—W. A. Phillips, Cadillac, Mich. 
Commissioner—M. Wulpi, Chicago. 
Executive committee—H. E. Kline, Louis- 


ville, Ky., and F. L. Zaug, New London, Wis. 


Salesmen’s Lecture Course 
Axron, Onto, Dec. 6.—A lecture course for 
lumber salesmen and dealers, arranged through 
cooperation with the Akron Retail Lumber 
Dealers’ Association, will be given at Akron 
University here in evening sessions, from Jan. 
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81,297,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—All the 
merchantable dead timber standing or 
down and all the live timber marked 
or designated for cutting on an area 
embracing about 12,000 acres in Town- 
ship 27 S., Rs. 7, 8 and 9 E., and 
Township 28 S., Rs. 8 and 9 E., W. M., 
Deschutes National Forest, Oregon, 
estimated to be 70,496,000 feet of 
western yellow pine, 10,536,000 feet of 
sugar pine, and 265,000 feet of west- 
ern white pine; and an unestimated 
amount of Shasta fir and lodgepole 
pine to be cut at the option of the 
purchaser. 


STUMPAGE PRICES. — Lowest rates 
considered, $3.75 per M. for western 
yellow, sugar, and western white pine 
and $0.50 per M. for other species. 
Rates to be readjusted every three 
years. 


DEPOSIT. — $6,000 must be deposited 
with each bid to be applied on the 
purchase price, refunded, or retained 
in part as liquidated damages, accord- 
ing to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids 
will be received by the District 
Forester, Portland, Oregon, up to and 
including February 6, 1928. 

The right to reject any and all bids 
is reserved. 


Before bids are submitted full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, Port- 
land, Oregon, or the Forest Supervisor, 
Bend, Oregon. 











SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Givesmeasure- 
ments of all kinds of 

mber, Logs, Planks, 

‘imber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 

Standard Book th hout the United States 
and Canada. 


Pig £93" 50 Cents 


S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 











Dependable Wire Rope 


The one red-strand in Hercules AT 
Wire Rope is our guarantee that 
it isa product of the highest qu:1- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 


San Francisco 
























9 to March 12, 1928. The course will include 
ten lectures directed by Prof. Lowell L. 
Holmes, who will also be one of the lecturers. 
Others who will lecture in the course include 
Fred B. Ayer, of the college of engineering 
and commerce; Warren W. Leigh, member of 
the commerce department, and George L. 
Hayes, professor of psychology. 


Successful Drive for 250 Members 


MINNEAPOLIS, Minn., Dec. 6.—On Dec. 5 
the Northwestern Lumbermen’s Association 
ended a vigorous campaign for 250 new mem- 
bers by signing up the Graham & Schenck 
Lumber Co., of West Union, Iowa, which 
promised some time ago that when one more 
member was needed to fill the quota, it would 
come in. The slogan “Every Member Get a 
Member” was emphasized throughout the cam- 
paign and the member dealers responded in a 
most gratifying manner. Members have be- 
come so enthusiastic about this campaign that 
it is expected the momentum behind it will 
bring in several more new members before the 
end of 1927. 


HOO-HOO DOINGS | 


Twin City Activities 

MINNEAPOLIS, Minn., Dec. 6.—Members of 
the Twin City Hoo-Hoo Club at their meeting 
last Thursday at the Radisson Hotel were en- 
tertained by Norman E. Boucher, secretary of 
the Northern White Cedar Association; L. S. 
Clark, of Osborne & Clark Lumber Co.; and 
O. P. Berge, of the H. H. Berge Lumber Co. 
The details of the recent Hoo-Hoo convention 
at Miami and the side trip to Cuba were de- 
scribed in happy mood by Mr. Boucher and 
Mr. Clark. Mr. Berge also attended the Amer- 
ican Legion convention in’ Paris. 

Support for the Hoo-Hoo Scout troop, which 
is fostered by the club, was asked by Fred B. 
Anderson, of the F. B. Anderson Lumber Co. 














At the suggestions of T. T. Jones members of 
the club are to attend the meeting of the troop, 

Plans were outlined for the annual Christ- 
mas party on Dec. 22 of the Augustana Mission 
children which is given by the Hoo-Hoo Club, 


Christmas Party Program 


Los ANGELEs, CALIF., Dec. 3.—Arrangements 
are well under way for the third annual Christ- 
mas party of the Los Angeles Hoo-Hoo Club 
No. 2, which will be held Thursday, Dec. 22. 
Last year over four hundred children were in- 
vited to meet Santa Claus at the club’s Christ- 
mas tree. 

This year the Hoo-Hoo are planning to 
make a large number of neglected children 
happy and a big program is being arranged, 
providing plenty of Christmas cheer for the 
children. There will be a special luncheon, 
fine entertainment and Santa Claus will appear 
in person to present the young guests of the 
clubs numerous presents. 

“Gus” Hoover will act as chairman of the 
Christmas party committee. He has appointed 
the following to serve on the arrangements 
committee: Frank Burnaby, Berne S. Barker, 
B. W. Byrne, B. W. Bookstaver, T. B. 
Lawrence, Roy Stanton, Floyd Dernier and 
Mel Coe. 

All lumbermen are invited to attend. 


Hostesses Club Holds Evening Party 


St. Louis, Mo., Dec. 5.—Members of the 
Hoo-Hoo Hostesses Club, which is composed 
of wives of members of St. Louis Hoo-Hoo 
Club No. 6, usually hold their parties in the 
afternoons, but recently a diversion in the 
form of an evening affair was held, with Mr. 
and Mrs. T. C. Whitmarsh as hosts. About 
sixty persons were present, including the 
husbands of members of the Hostesses Club, 
at the party which was held at the Whitmarsh 
home, 4614 Westminster Place. Bridge was 
the principal feature of the entertainment. 
a Hal C. Ball is president of the Hostesses 

ub. 


Coast Box Makers Confer 


San Francisco, Cauir., Dec. 3.— The first 
convention of the Pacific coast group of the 
National Association of Wooden Box Manu- 
facturers closed here last night after two days 
of interesting as well as optimistic discussions 
bearing not only on the box industry but on 
the entire lumber industry as well. The work 
of the box association and the results obtained 
during its existence were plainly shown at the 
meeting. 

Delegates from the lumber companies, many 
of them members of the box association, were 
given a keen insight into the results of the 
work of the new organization on the morning 
of the first day, Thursday, when Rex More- 
house, Pacific coast manager, took the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association reports for the year and showed 
that the average selling price of the twenty-five 
mills of the association had shown material 
gain in box lumber and affiliated grades. On 
the other hand, shop lumber has dropped in 
price during the same period. 

The average selling price on No. 1 shop 5/4 
and 6/4 was $8.83 a thousand feet less in No- 
vember, 1927, than in 1926; No. 2 shop 5/4 
and 6/4 sold at an average of $3.95 a thousand 
feet less. Box lumber, however, was 90 cents 
higher in 1927 than in 1926, and this in the 
face of a decline in pine prices. There was 
also 40,000,000 feet more box shook used in 
1927 than in 1926. . 

Steamship lines are now quoting a 15-cent 
differential on commodities shipped in wooden 
boxes and rail rates show a drop from $1.05 
to 98 cents on intercoastal shipments where 
wooden boxes are used. A 10-cent rail dif- 
ferential is sought by the association and there 
are prospects that such a proposal will be put 


into effect. This, it was pointed out, will make 
shipping in wooden boxes no higher than in 
fiber boxes, 

The association voted to adopt a lightweight 
box for cannery use, the proposed box weigh- 
ing only 10 ounces more than the fiber box 
now in use. A bulletin will be issued from 
the main office in Chicago covering the ad- 
vantages of this new lightweight wooden box. 

Steps will be taken by the association to 
conduct tests relative to color printing on the 
heads of boxes, two- and three-color designs 
being used in the tests. A resolution was also 
passed calling for each carload of shook 
shipped from the different mills to have a tier 
tally and manifest nailed just inside the car 
door. \ 

Before the close of the meeting Friday it 
was voted to have three meetings a year at 
four-month periods. The next meeting under 
this rule will be held at Sacramento next 
March. 

In outlining the association’s Pacific coast 
plans for the coming year nine lumbermen 
were elected to the executive committee of the 
Pacific coast district of the association. They 
are: Robert L. Ferrall, McCloud River Lumber 
Co.; W. G. Hyman, Pacific Box Factory, San 
Francisco; Walter S. Johnson, Associated 
Lumber & Box Co., San Francisco; Herman 
Paine, Southern California Box Co., Los An- 
geles; J. W. Rodgers, Lassen Lumber & Box 
Co., San Francisco; John R. Tomlin, Tomlin 
Box Co., Medford, Ore.; J. M. White, Long- 
Bell Lumber Co., Weed, Calif.; C. R. Wisdom, 
California Pine Box Distributers, San Fran- 
cisco; and C. H. Daggett, Ewauna Box Co., 
Klamath Falls, Ore. The committee will elect 
its own chairman at a future date. 





DECEM 
——r 


Man 


NEV 
mand 
would 
struct 
saheg 
urge 
the L 
Dr. § 
auspi 
the / 
Louis 

In 
treate 
conta 
shoul 
tion 
incre 
acco! 


Fs 
the | 
tow! 
last 


doo! 


galv 
usec 








m 
g 
d 
v 


oo 


aes - 4 2 3 OD 









1927 


ey 


rs of 
troop, 
hrist- 
ission 
Club, 


nents 
hrist- 
Club 
C. 22. 
e in- 
1rist- 


gZ to 
Idren 
nged, 
- the 
heon, 
pear 
f the 


f the 
inted 
nents 
rker, 


“and 


the 
osed 


| the 
the 


bout 
the 
“lub, 
arsh 
was 
nent. 
‘SSeS 


1ake 
1 in 


ight 
igh- 
box 
rom 
ad- 
box. 
1 to 

the 
igns 
also 
ook 
tier 


y it 


ider 
1ext 


oast 
men 

the 
‘hey 
iber 
San 
ated 
man 
An- 
Box 
nlin 
mg- 
iom, 
-an- 
Co., 
lect 














DecEMBER 10, 1927 


AMERICAN 


LUMBERMAN 67 








Mandatory Treatment of Timbers 


New Or.eans, La., Dec. 6.—Adoption of 
mandatory provisions in building codes which 
would provide that timbers used in the con- 
struction of buildings should be treated as a 
safeguard against termite damage, is being 
urged by Dr. Thos. Snyder, entomologist of 
the United States Department of Agriculture. 
Dr. Snyder spoke in New Orleans under the 
auspices of the Louisiana Architectural Society, 
the American Institute of Architects, and the 
Louisiana Engineering Society. 

In his talk, Dr. Snyder urges that no un- 
treated wood should be allowed to come into 
contact with the ground and that buildings 
should be properly ventilated. Termite protec- 
tion incorporated in new construction would 
increase the cost of buildings about 1 percent, 
according to the entomologist. 





Church in a Tree 


Fayette, Iowa, Dec. 5.—“Take a tip from 
the treetop,” the Rev. John D. Clinton, of this 
town, characterized the sermons he preached 
last summer and will preach again next sum- 
mer from a pulpit built on a tree in the church 
dooryard. ak 

The pulpit was made out of an old cylindrical 
galvanized iron stove jacket which had been 
used as a heat thrower in the days before a 











Rev. John D. Clinton in his tree pulpit 


modern heating system was installed. It was 
given a grained coat of paint, and a stencil 
design was applied, copied from the pulpit of 
wood in the church. 

The iron jacket was then fastened to the 
trunk of a large oak tree by iron hooks, and 
a platform of boards, with wooden supports, 
placed under it. The tree shaded the minister 
while he preached. The music of the organ 
came out through the open windows and doors 
of the church. Many of the audience just 
parked their automobiles within hearing, taking 
in the service from their cars. 


To Sins Minnesota Lands 


MINNEAPOLIS, Minn., Dec. 6.—Plans for a 
survey of State lands to classify them accord- 
ing to fitness for forestry and agriculture, for 
which the 1927 legislature appropriated $35,000, 
were announced Saturday by Grover Conzet, 
State forester. 





Thirty-five men will take the field in the’ 


north woods, living in log cabins and in many 
instances far from settled regions, when the 
full force begins work about Jan. 3, 1928. Two 
crews of ten men each will get down to the 
work of classification during the next week. 


One crew will operate near Big Falls, in 
Koochiching County, while the second will be 
north of Craig, in the same county. The third 
crew later will classify State lands in the 
Minnesota national forest. A State forest has 
been superimposed over the Federal forest 
there by legislative action.- 

Land will be inspected by forties with consid- 
eration given lands suited for agriculture on 
the basis of first, suitability for immediate set- 
tlement, and, secondly, lands which, because of 
unavailability to markets and other factors, 
can not be settled from a practical viewpoint 
at this time. 

The other phase of the classification will be 
devoted to forestry and toward aiding other 
State groups in determining a sound State tim- 
ber policy. Merchantable timber will be noted 
in relation to its directness to market, its fit- 
ness for immediate or later logging, and with 
a view toward perfecting additions to the code 
of cutting rules. Suitability of lands for re- 
forestation and afforestation will be noted. 


“Old Guard ”’ in Jollification 


Detroit, Micu., Dec. 6.— The Old Guard 
Lumbermen yesterday held an informal dinner 
at the Barlum Hotel, here, with fifty-one mem- 
bers and their guests present. President P. A. 
Gordon gave one of his happy talks, whereafter 
the Old Guard indulged in a bit of community 


singing, with Larry Smith leading and Al Blix- - 


berg at the piano. President Gordon then in- 
troduced Coudle Houren, president of the 
Herman Hughes Lumber Co., of Flint, Mich. 
Herman Hughes himself followed, and he 
rocked the audience with laughter at his brand 
new stories. J. F. Deacon, Charles W. Kotcher, 
Harry Loud, Hunter Gaines, Bert Allen, H. M. 
Jessup, secretary of the Old Guard, and 
several others also spoke, after which Lou 
Doster orated at length, explaining the origin 
of the Irish and like mysterious subjects. 


To Sell Redwood in the East 


New York, Dec. 7.—H. S$. LaFond, of the 
Harry S. LaFond Lumber Co., has just an- 
nounced connections whereby his firm will 
represent the Finkbine Lumber Co., of Jack- 
son, Miss., in this territory in connection with 
the Finkbine’s enterprise of manufacturing red- 
wood. The LaFond company has hitherto 
represented the Finkbine interests in this terri- 
tory. 

More than a year ago, the Finkbine com- 
pany announced that it would obtain logs from 
the West Coast for purposes of manufacture 
and distribute the finished lumber in the east- 
ern territory. The recent announcement of 
the LaFond company, which is one of the 
leading lumber distributers in this territory, is 
considered of vast importance for more reas- 
ons than one. 

In the first place, sales of redwood in the 
New York area have shown great increase 
during recent years and more than that the 
lumber has been the recipient, perhaps, of 
more praise from the general public than any 
wood that one might mention. In the second 
place, shipments of redwood are now being 
made to the eastern seaboard in volume and 
the fact that the Finkbine interests have de- 
cided to engage in this manufacture along with 
their usual pine output is worthy of much 
consideration. 

Inquiry today elicited the fact that there is 
not a great deal of redwood in storage here, 
although wholesalers said they were amply 
prepared to fill all orders. There is a fair 
supply of well seasoned lumber in storage 
houses. ‘SRG 

Tue INLAND Waterways Co., Louisville, Ky., 
and the W. C. Kelly Barge Line, Charleston, 
W. Va., have consolidated into the American 
Barge Line which will provide a complete river 
transportation service on the Ohio and Missis- 
sippi rivers, with great benefit to manufacturers 
operating along these waterways. 







Height 5%’’, length 104”, 
width 6”. 





Makes an Ideal 
Christmas Present 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart, 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and key, given away FREE. With ev 
LCL order of Oak and Maple flooring of 1,00 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful ‘freasure 
Chests FREE. 

Just cut this out, pin to your order ard you 
wii get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00, Flooring .shipped direct from 
mill, or iocaily from Chicago. Asay quantity, 
delivered anywhere, 


E. 


Phone Virginia 0200 





CHICAGO 


12-10-27 


Radisson Hotel 





MINNEAPOLIS, MINN. 
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or mixed with 
Doors, Garage 


WINDO S 
AND ending nd 

DOOR FRAMES Ey gy 
K.D. Mouldings and 


other items of 
Fir Lumber. 


John D. Collins Lumber Co. 


White Blidg., SEATTLE, WASH. 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


C. B. Richard & Co. 


29 Broadway, NEW YORK handle all classes of 
o cargo, collect invoices 

Ocean Freight = 3% siscount drafts. 
Brokers peak a ney § 


Special department handling export lumber shipments 














IF YOU RUN A LUMBER YARD 


you won’t know how much fun there is in running 
it until you read “Re-sawed Fables,” by Douglas 
Malloch, “the lumberman poet,” a collection of his 
funniest prose writings about the lumber business. 
You can get it for $1 postpaid from the publisher, 
The American Lumberman, 431 S. Dearborn S&t., 
Chicago, Il. 
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NorthernWoods 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 











Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








Some Attractive Values 


4/4 Birch No. 1C. &B....350,000° 8/4 Waple No. 2 Common. ,75,000° 

4/4 Birch No.2 Com. .__. .75,008 4/4 Basswood No.1 C.&B..45,000" 

Bir Com......, 150,000’ 8/4 Basswood No.1C.&B..28,000" 

4/4 Maple No. 1 C.&B.....75,000 8/4 Basswood No.2 Com. ..18,000° 

8/4 Maple No. 1C.&B....100,008 8/4 Ashand ElmL. R.......10,000° 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


Mills at Peliston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 


Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 














Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17—_———_- 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 











+ 
Take a Letter— 


American Lumberman, 
431 South Dearborn Street, 
Chicago, Ill. 
Gentlemen: ’ 

Enclosed find check for $2, for which please 
send me at once acopy of “Come on Home”, by 
Douglas Malloch, the lumberman poet. 

I have been reading his page for years, but I 
understand that this k is made up of poems 
that have never appeared in the Lumberman. 

I don’t want to miss any of Malloch’s work, 
he writes with such common sense, and real 
humor, and fine philosophy. 

He certainly hits us tumbermen where we 
live. So send me “Come on Home”. 


Yours truly, A. Lumberman. 


he “is 
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Happenings in Easter 


Mode! Home Brings Much Publicity 


Newton, Mass., Dec. 6.— Arkansas soft 
white pine never received more and better pub- 
licity than it is now getting here in New Eng- 
land through the extensive advertising cam- 
paign in the AMERICAN LUMBERMAN and other 
publications in connection with the great in- 
terest aroused in the Arkansas Soft Pine 
Bureau’s model home, at 1670: Commonwealth 
avenue, West Newton. Thousands have in- 
spected the prize winning house, built almost 
entirely of Arkansas soft pine, since it was 
opened for inspection on Sunday, Nov. 27. 
The house was officially opened for inspec- 
tion before completion, to show the various 


grades of lumber and some of the im- 
portant and interesting points of correct 
wood construction. The additional work 


necessary for finishing has been carried on 
rapidly since, and many of those who have in- 
spected the house during the past week ex- 
pressed their intention of making a later visit 
to see the completed structure fully equipped 
and furnished. 

A guessing contest is being made an interest- 
ing feature of the exhibition and demonstra- 
tion. Hundreds of cards inscribed with the 
guesses of visitors as to the exact cost have 
already been turned in. It has been announced 
that a prize of $25 and a second award of $15 
will be given to the ones who guess the closest 
to the exact cost of the completed house and 
equipment, but excluding the cost of the land 
and the garage. Every visitor is being invited 
to make a guess while inspecting the house. 


Salesmen Welcome End-Matching 


PittspurGH, Pa., Dec. 5—With an excellent 
turnout of the “Pals”’—the Pittsburgh Asso- 
ciation of Lumber Salesmen—a meeting was 
held last week at the William Penn Hotel to 
hear of the merits and qualities of southern 
pine lumber, presented by the Southern Pine 
Association in a series of meetings throughout 
the pine consuming territory. Though it was 
brought up as the last of a list of interesting 
subjects, end-matched lumber attracted more 
attention than did any other. 

“End-matched lumber is coming fast,” said 
C. K. Brown, secretary of the “Pals,” “It is 
my firm belief that as soon as we can get more 
of the news over to the contractors and build- 
ers, there will be a loud cry for nothing else 
for flooring, sub-flooring, sheathing etc.” 

E. W: McLaughlin, representing the Morlan 
Lumber Co., said: “I am very glad that the 
subject was brought out clearly today, for all 
members of the ‘Pals’ will soon be selling end- 
matched lumber. For years the manufacturers 
have been sitting quietly by, but now they have 
an item that is going to go big. And it will go 
far to overcome the inroads made by some of 
the substitutes for lumber.” 

The meeting was addressed by J. F. Carter, 
field representative of the Southern Pine Asso- 
ciation, following a luncheon. The subject of 
density led the way, together with a plainly de- 
livered definition or presentation of the density 
rule. Moisture content also received his at- 
tention, as well as an explanation of the pick-up 
of moisture which kiln dried lumber makes 
when allowed to rest in the air under sheds for 
a short while, explaining the balancing per- 
centage at which, in most of the pine consum- 
ing territory, the pick-up will cease and the 
lumber will keep a given moisture content, this 
ranging near 12 percent. ; ~: 

The paint taking and paint holding ability of 
yellow pine, blue stain, and other subjects were 
also discussed, along with a presentation of the 
program of the National Lumber Manufac- 
turers Association in its great advertising and 
trade extension campaign. 

Mr. Carter set forth in simple terms the end- 


matching principle, explaining that it was 
wrongly understood by the retailers and by 
many salesmen as being something to use y 
the waste around mills. He stated that there 
is not enough of this waste around mills to fj 
orders for end-matched lumber, and that the 
end-matching extends into standard lengths, 
“Length has nothing to do with the question,” 
said Mr. Carter. “It is endless lumber that fits 
into every place it is needed, and a short piece 
is of as much value as a long piece.” 
Those present at Pittsburgh meeting were: 


W. F. Graham, J. J. Newman Lumber Co.; T 
C. Carney, wholesaler; E. H. Stamm, Acorn 
Lumber Co.; C. C. Schleihauf, Schleihauf Bros, 


Co.; J. W. Kelley, Babcock Lumber Co.; H, 


Sothern, Gulf Region Lumber Co.; O. H. Bab. 
cock, Babcock Lumber Co.; B. W. Cross, whole- 
saler; E. H. Stoner, West Penn Lumber Co.; R, 
C. Herrmann, Duquesne Lumber Co.; S. Clyde 
Scott, Dailey & Scott Lumber Co.; W. H. M 


° C- 
Gowan, Allegheny Lumber Co.; Fred C. Dailey, 
Dailey & Scott Lumber Co.; Harry Sinewe, Ed- 
ward Hines Lumber Co.; F. H. Hovehton, Acorn 
Lumber Co.; William Bigge, jr., William Bigge 
(jr.) Lumber Co.; C. K. Brown, Southern Pine 
Sales Corp. ; George H. Young, commission man; 
E. H. Schreiner, Schreiner Lumber Co.; Paul G. 
Davis, Jennison-Wright Co., creosoters; N. W. 
McLaughlin, J. T. Morlan Lumber Co., Beaver, 
Pa.; J. F. Carter, Southern Pine Association. 


Massachusetts Shingle Measure 


Boston, Mass., Dec. 5.— Apropos a recent 
news item in the AMERICAN LUMBERMAN about 
the new Massachusetts regulations concerning 
the standard measure and sale of wooden 
shingles in this State, Charles E. Dodge, presi- 
dent and manager of the Norfolk Lumber Co., 
Stoughton, Mass., states that his firm is stamp- 
ing every bundle of white cedar shingles de- 
livered from the yards operated at Stoughton 
and Bridgewater, in letters about 34-inch high, 
as follows: 

“CONTENTS 
235 STAND. 
SHINGLES.” 

Mr. Dodge states, and inquiries made by the 
news representative of the AMERICAN LUMBER- 
MAN indicate that he is entirely correct in so 
stating, that if the buyer is fully informed as 
to the actual measure of the shingles he is 
buying, there need be no worry about the new 
Massachusetts regulations specifying certain 
definite measures to be complied with in selling 
wooden shingles either by the “square” or by 
the “thousand.” The white cedar shingles are 
commonly packed 23 and 24 courses of 20 
inches each, equivalent to 235 4-inch shingles, 
and therefore can not be sold four bundles to 
the “thousand” as are the red cedar shingles 
from the Coast, which are commonly packed 
25 and 25 courses of 20 inches each, thus com- 
plying with the new Massachusetts regulations. 


Counsel Meeting Proves Popular 


NEWTONVILLE, Mass., Dec. 6.—Nicola, Stone 
& Myers Co. in codperation with the TrimPak 
Corporation of New York and a group of 
New England lumber dealers has organized a 
very interesting activity under the name of the 
New England Dealers’ Counsel Meeting. At 
the first meeting, held last Thursday at the 
University Club in Boston, some seventy-five 
retailers from all sections of New England 
were present to confer on problems of dis- 
tribution and sales, and the lowering of over- 
head costs in the retail lumber trade. Invita- 
tions had been sent out to practically all of the 
larger New England retail yards, each of which 
was invited to send the owner or manager, 
the buyer and the manager of the finish depart- 
ment. 

It was the unanimous sentiment of the 
gathering that the New England Dealers’ 
Counsel Meeting should be made a permanent 
institution with frequent conferences, possibly 
to be held in different New England cities 
from time to time. 

Consideration of means of cutting down mar- 
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umber Trade Centers 


keting costs by reduction of overhead and by 
application of scientific methods of distribution 
and sales, constituted the chief topic of dis- 
cussion for the lumber dealers at the gathering 
of last Thursday, following a very enjoyable 
dinner. Donald B. Hyde, prominent Hoo-Hoo 
and New England manager for Nicola Stone 
& Myers Co., presided as chairman and toast- 
master. Professor Malcolm P. McNair, as- 
sociate professor of marketing and assistant 
director of the bureau of business research of 
the Harvard University Graduate School of 
Business Administration, was the principal 
speaker of the evening. He spoke on “The Cost 
of Doing Business, as Applied to the Retail 
Lumber Industry.” 

Other speakers included Fred J. Bruce, presi- 
dent, and Harry J. Strong, vice-president, of 
the TrimPak Corporation. 


Sea EBaEaEBasE 


Party Returns with Four Big Bucks 


New Rocue.te, N. Y., Dec. 5.—Despite the 
fact that deer are scarce this season and hunt- 
ing conditions bad, four large bucks were 
brought back by the hunting party of Walter 
Hartwell, vice president in charge of sales of 
the J. A. Mahlstedt Lumber & Coal Co., of 
this city. The party, which has just ‘returned 
from the Adirondack Mountains, included 
Charles Woldenberg and Robert Sigsby, both 
of the Mahlstedt company. 

Mr. Sigsby had a narrow escape after 
wounding a 300-lb. bear. He shot the beast 
on a ridge above him, and the bear, turning 
quickly, hurtled down the hillside toward the 





A go-getter in the retail line is avail- 
able to some yard operator who desires 
a manager of the executive type. Now 
manager in large eastern city. His story 
appears in this week’s Want Ads. The 
stories of many other high grade men 
appear there every week. The Want 
Ads furnish the meeting ground of em- 
ployer and employee. Refer to them. 





hunter. Had not Mr. Sigsby leaped quickly 
to the side, he would have been knocked down 
and probably seriously injured by the infuri- 
ated animal. Others of the party rallied to 
Mr. Sigsby and followed the bear across 
several ridges before he was shot by other 
hunters. 

The Hartwell hunting trip is an annual 
affair, and usually so successful that the 
Mahlsted company arranges a venison dinner 
for its yard and departmental managers each 
year of this time. Due to the good luck— 
or aim—of the party this year will be no 
exception. 


Buffalo Southern Pine Men Meet 


Burrato, N. Y., Dec. 6—The second of 
the series of meetings of southern pine sales- 
men was held here today at the Statler Hotel, 
starting with luncheon, with an attendance of 
the leading wholesalers of lumber, and with 
density, moisture content of lumber, the paint- 
ability of southern pine and other woods, and 
other such subjects being discussed by J. F. 
Carter, field representative of the Southern 
Pine Association, who led the meeting. 

With samples of lumber passed around to 
those present, Mr. Carter explained the density 
rule, and pointed out the advantages which 
both longleaf and shortleaf manufacturers have 
in different kinds of density. 

End-matched lumber was discussed, as the 
salesmen said this item is coming-into greater 
demand each week. 

Attention was called to the fact that moisture 
content is a thing which will come strongly 
before the lumber industry at no distant date, 
for the salesmen pointed out that industries are 
already asking for lumber of a given moisture 


content. Shrinkage on drying was explained, 
and this seemed to lead to a conclusion that 
shortleaf or non-dense lumber should be used 
for interior trim and interior uses generally. 
Those attending the meeting were: C. R. 
Kelleran, Trotter-Kelleran Lumber Co.; R. E. 
Fairchild, Mixer & Co.; C. W. Bodge, commis- 
sion man; S. S. Mitchell; D. J. MacDonald; 
G. A. Schramm, Great Southern Lumber Co.; 
Wm. E. Sloan, J. J. Newman Lumber Co.; 
Mercer J. James, Laumer-Griffith Lumber Co.; 
Harry J. Bryant, Taylor & Crate Co.; Joseph 
C. L. Evans, Babcock Lumber Co.; W. F. Lau- 
mer; J. F. Carter, Southern Pine Association. 


Stained Shingle Use Grows 
_ Pirtspurcu, Pa., Dec. 6.—Shingles for roof- 
ing purposes have about disappeared from the 
lumber market of the Pittsburgh district. An 
inquiry, however, elicited the information that 
the use of dipped and stained shingles for 
finishing has been gaining by leaps and bounds. 
One dealer said today that his business has in- 
creased in that line in the last two or three 
years from an almost negligible’ status until 
today he replenishes his stocks by carload lots. 


Economic Essay Contest Winners 


FitcHpurc, Mass., Dec. 5.—The Simonds 
Saw & Steel Co., of this city, through R. D. 
Baldwin, advertising manager, announces that 
the winners of the fifth annual economic essay 
contest conducted by Alvan Simonds have just 
been chosen. Mr. Simonds, president of the 
Simonds Saw & Steel Co., annually offers 
$1,500, divided into three parts, for essays 
written on popular economic subjects. He is : 
interested in advancing the study of economics 
in schools and in general throughout the coun- 
try and consequently offers cash prizes annually 
for the best essays written. 

The first prize of $1,000 in the 1926 contest 
was won by William B. Turner, of Twin Falls, 
Idaho. Mr. Turner was formerly superinten- 
dent of Spokane (Wash.) schools and has also 
been connected in other capacities with educa- 
tional systems in the West. In addition, he has 
been engaged in newspaper work in the United 
States and Canada. Miss A. L. White, of New 
York City, received an award of $250 as one 
of the second prizes as her essay on “Saving 
and Spending as Factors in Prosperity;” and 
the other second prize fer a like sum of money 
was given to Frederic E. Lyford, of Waverly, 
N. Y., for his essay on “Simplification and 
Standardization in Relation to Saving.” Miss 
White has devoted much time to the study of 
political economy and is a special writer of for- 
eign trade and business articles for business 
papers. Mr. Lyford is a mechanical engineer 

connected with the Lehigh Valley Railroad at 
Sayre, Pa. . 

A large number of essays were filed in this 
contest, indicating an encouraging advance- 
ment in the study of economics. The sixth an- 
nual essay contest closes on Dec. 31 and the 
announcement of the 1928 contest subject will 
be made within a few weeks. 


Takes Over Denver Retail Yard 


Denver, Coto., Dec. 5.—The Heffner Lum- 
ber Co., of this city, with yard at Forty-fourth 
and York, has been purchased by John P. Pe- 
tersen and associates, who will continue to op- 
erate it as a retail lumber business under the 
name of the Western Builders’ Supply & In- 
vestment Co. Mr. Petersen, who will per- 
sonally manage the business, has for a num- 
ber of years been associated with a large local 
concern, and previously conducted a retail 
lumber business in Nebraska. He is well 


known in the Rocky Mountain district, as are 


his associates. 





New Stains Now 
Boost Sales of 
Maple Flooring 


For many years home builders 
have recognized the natural beauty 
and unusual durability of Michigan 
Maple flooring. But now it finds a 
place in every room in the home 
because the flooring can be stained 
to harmonize with the furnishings. 


These new acid stains are obtain- 
able in eight different colors, They 
are something entirely new and offer 
you many selling arguments which 
will increase your sales of Maple 
flooring. The Maple Flooring Manu- 
facturers Assn., 1740 McCormick 
Bldg., Chicago, Ill., have a new book 
—“The new color enchantment in 
Hard Maple Floors’—which com- 
pletely describes these stains and 
their uses. 


Write for Your Copy 
of This Book Today 


Don’t forget that Old Reliable Maple floor- 
ing is made from the finest quality Michigan 
Hard Maple and has been a.good seller for 
dealers for many years. Stock some of it now 
so you can “cash in” on this innovation in 
hardwood flooring. 


We also manufacture Hard 
and Softwood Lumber, 
Lath and Poles 


Grand Rapids Trust 
Company 


Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 









Ny Plant: Newberry, Mich. 
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GULF RED 


CYPRESS 
COMPANY 


DISTRIBUTORS 
of high class Gen- 
uine Tidewater 
Réd Cypress. Com- 
lete planing mill 
acilities. Mixed 
cars Cypress and 
Short Leaf Pine 
Finish or Southern 
_ Hardwoods. 


OUR AIM—“Real service 
to our customers.” 
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13th Floor 
Barnett Nat’l Bank Bidg. 


Jacksonville, Fia. 













































Flooring Made to 
Sell and Satisfy 


And that isn t just a claim. Results prove it. 
Right from the start Hudson Oak Flooring 


took. Floor layers liked to lay it and builders 
liked the completed job And the product 
that pleases floor layers and builders is the 
most profitable for dealers to sell. Hudson 
Oak Flooring’s sales have more than doubled 
in the last four years. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn. and Vicksburg, Miss. 


HUDSON 
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Federal Specification on Softwoods 


The Federal Specifications Board has issued 
Specification No. 533a, known as the United 
States Government Master Specification for 
Lumber, Softwood, Yard and Factory. It 
supersedes Specification No. 24, covering soft- 
woods, and brings the Government into line 
with American Lumber Standards in the matter 
of master specifications. The revised specifica- 
tion bears this note: 

This specification was officially promulgated 
by the Federal Specifications Board on Feb. 
15, 1922, for the use of the departments and 
independent establishments of the Govern- 
ment in the purchase of softwood lumber, yard 
and factory. 


The technical requirements of this revision 
of this specification shall become mandatory 
for all departments and independent establish- 
ments of the Government not later than Feb. 
23, 1928. They may be put into effect, how- 
ever, at an earlier date, after promulgation. 

Since the revised specification bears the date 
of Nov. 23, any department or agency of the 
Government may put the technical require- 
ments into effect at once. 

Survey of Protection Forests 

Under the direction of E. A. Sherman, as- 
sociate forester,-the Forest Service has com- 
pleted an important survey of “protection 
forests” of the Mississippi River watershed. 
Mr. Sherman points out that the unwise use of 
forest and agricultural land is not only adding 
to the flood burden of the Mississippi River 
but is unnecessarily destroying millions of acres 
of rich and productive land. A copy of the 
report, which bears the caption “The Protec- 
tion of Forests of the Mississippi River Water- 
shed and Their Influence on Flood Preven- 
tion,” has been submitted to Maj. Gen. Edgar 
Jadwin, chief of engineers, in charge of all 
Federal river and harbor work. 

Mr. Sherman makes it clear that flood de- 
fense measures in the region threatened by in- 
undation come primarily within the field of 
the engineer. The immediate problem of flood 
control, he declares, can be met with the re- 
quired promptness only by engineering struc- 
tures. Activities designed to improve flood 
conditions by dealing with surface conditions 
and better land use must be considered as 
supplementary. 

“However,” he adds, “it must be recognized 
that back of 30,000 square miles of bottom- 
lands requiring protection against floods is the 
vast area of the remainder of the Mississippi 
River basin, each part of which contributes its 
quota to the flood discharges. And back of the 
great engineering problem confronting the 
Army engineers there is a great problem of 
land use, intricate and far-reaching, but hav- 
ing an important bearing on the regimen of the 
stream.” 

It is pointed out that the Mississippi water- 
shed has always been a largely non-forested 
area. Originally 60 percent non-forested, that 
percentage is now 80. The forest areas include 
about 250,000 square miles. A very small part 
of this total area of forest land is in a virgin 
condition, the remainder being largely cut-over, 
with 35,000 square miles so denuded of forest 
or other valuable growth as to be classified as 
7 or “idle” land. The importance of 
forest growth in the conservation of soil and 
water is emphasized. In areas where watershed 
protection is of prifme importance, Mr. Sher- 
man declares protection forests are a public 
necessity. 

The report recommends, among other things, 
that the Federal Government purchase approxi- 
mately 5,900,000 acres of protection forest lands 
adjoining two existing national forests in 
Arkansas and in fifteen other units on the 
Mississippi drainage area. This would be in 
addition to completing the purchase of 2,642,- 
000 acres in national forest purchase units 





already approved and established by the Na- 
tional Forest Reservation Commission; ip- 
struction to owners of 105,000 square miles 
of forest land in farm ownership to keep pace 
with planting and need for advice in use and 
marketing of forest products; authorize in- 
vestigation of the “Badlands” and “The Break” 
as a research project with a view to discover- 
ing some method of preventing serious erosion 
etc. The ultimate cost of the forest purchase 
recommendation is estimated at $42,710,000, an 
annual outlay of $8,542,000 over a period of 
years. The aggregate estimated cost of other 
recommended projects is upward of $3,500,000, 


Stands by Tax Recommendation 


The Chamber of Commerce of the United 
States continues to stand sturdily by its recom- 
mendation that taxes be cut approximately 
$400,000,000, despite the chiding of President 
Coolidge and, more recently, of Secretary of 
the Treasury Mellon. Lewis E. Pierson, presi- 
dent of the national chamber, in reply to the 
statement issued by Mr. Mellon on Dec. 2 
points out that the taxation committee of the 
national chamber has studied both the official 
estimates of expenditures and receipts for 
many years. These estimates invariably have 
overstated the expenditures and’ understated 
the receipts. “For instance, during the last 
five months official estimates of the 1928 sur- 
plus have been increased by $118,000,000,” says 
Mr. Pierson, who expects later to take the 
opportunity to discuss further the technical de- 





tails of Mr. Mellon’s letter in the hope of 
clearing away some of the public confusion 
resulting from official statements. 


Wholesale Distribution Statistics 


The Department of Commerce announces 
that an analysis of the statistics for the 48,521 
establishments reported at the recent census 
of distribution of Chicago, shows that the 
largest annual sales for 1926 were made by 71 
wholesale live stock concerns. The sales of 
these establishments aggregated $526,190,400, 
In second place were 8,841 wholesale and re- 
tail grocery and delicatessen establishments 
with annual sales totaling $513,060,400. 

The total retail sales of lumber -and plan- 
ing mill products through 133 outlets last year 
is given as $29,788,100. 

Other building materials sold through 236 
retail outlets were given as $18,291,700. 

Sales of lumber and planning mill products 
through 183 wholesale outlets aggregated $122,- 
915,700, while 286 wholesale outlets reported 
sales of other building materials aggregating 
$93,364,200. See eeaeaaeaeeae 


Gives “Alleged Facts” About Wood 


Announcement is made by the National Lum- 
ber Manufacturers’ Association that it has 
been notified by Dr. Frank Crane that the 
McClure Syndicate has published “An edi- 
torial stating your side of the case.” This is 
Dr. Crane’s response to a protest made by the 
National association because of statements 
made by Dr. Crane in an editorial regarding 
the relative merits of wood and steel for rail- 
road ties. 

Dr. Crane’s article is entitled “About Wood,” 
and the first few paragraphs are as follows: 

My recent article on “Substitutes for Wood” 
seems to have aroused considerable contro- 
versy. I have had a flood of letters from peo- 
ple in the wood business telling me how strong 
the article was. I did not know that I was 
entering the controversial field when I wrote 
the article, but it seems I was. Therefore, for 
the benefit of the readers who wish it to be 
unbiased, I will present some of the wood 
propagandists’ points which they make in their 
letters_to me. 


Then Dr. Crane says in part: 
Any other substance can not have the resil- 
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iency that wood has. Lumber used for ties is 
rarely good for anything else. If it were not 
made up into ties it would be burnt for fire- 
wood or otherwise wasted. Substitutes for 
wood have been tried by railroads and dis- 
carded. 


Dr. Crane concludes his article as follows: 

These items are culled from letters sent to 
me and I am not responsible for their accu- 
racy, but at least you have both sides of the 


question. 
(ema ae aaa. 


To Aid in Wood Utilization Work 


Two additions have been made to the per- 
sonnel of the National Committee on Wood 
Utilization of the Department of Commerce 
by Secretary Herbert Hoover, its chairman, 
these being R. E. Irwin, assistant manager of 
the Potlatch Lumber Co., of Potlatch, Idaho, 
and A. W. Armstrong, president of the Ayer 
& Lord Tie Co., Chicago. 

Mr. Irwin’s appointment is expected to be 
of great benefit to the national committee in 
extensive experiments now going on with saw- 
mill machinery, as he has for several years 
been interested in improved manufacturing 
methods and has had valuable experience in 
northern pine, western pine and red cedar lum- 
ber manufacturing. The Wood Utilization 
committee is working on improved manufac- 
turing methods as one of the steps toward 
better utilization, and most of Mr. Irwin’s 
work with the committee will be in that field. 

Mr. Armstrong has been assigned to the 
wood preservation group of the committee, 
which at present is sponsoring a project of 
retail distribution of preserved wood in the 
St. Louis area, and Mr. Armstrong, because 
of his wide experience in the use of wood 
preservatives, is aiding in this work. It is an- 
nounced that this distribution of preserved 
wood project shortly will be extended to other 
parts of the country. 


(@g2 @@ea2ee820222 


Airplane Is Boon to Lumberman 


The National Lumber Manufacturers’ Asso- 
ciation points out that the airplane has proved 
a boon to the lumberman in more ways than 
one. In the first place, nothing in recent years 
has better emphasized the tensile strength and 
durability of wood than its use in airplane con- 
struction. In the epoch-making flights this 
year the wood parts of. planes have splendidly 
withstood the terrific strain. In fact, there are 
very few instances on record where the failure 
of a wood part has been the cause of an air- 
plane accident. The airplane manufacturing 
industry has opened a new field of use for 
spruce and a number of the hardwoods. These 
woods are used for frames, fuselage coverings 
and propellers. Wood is generally the pre- 
ferred material for the framework of airplanes. 
Both Lindbergh’s .immortal “Spirit of St. 
Louis” and Chamberlin and Levine’s “Colum- 
bia” had wood frames. 

One of the first services the airplane was 
called upon to perform after it had passed the 
exhibition and stunt stage, was to aid the lum- 
berman in locating and reporting forest fires. 
The pilot in a plane could cover an area of 
10,000 square miles in less time than it took a 
ranger on a horse to ride to a lookout post 
covering 100 square miles. This patrol service 
endeared the plane to the lumber industry. 

Incidentally, lumbermen have to do with 
long distances with the great forests usually 
hundreds of miles from metropolitan centers 
and frequently remote from direct means of 
transportation. So it is that more and more 
lumbermen are coming to use airplanes for per- 
sonal transportation. 

Recently the airplane has been successfully 
used in reforestation. Seed is scattered from a 
considerable height and the propulsion caused 
by the fall from the plane sends them safely 


beneath the surface. 


The air mail service likewise has been of 
great benefit to the lumber industry. Before 
its inauguration the lumber dealer relied upon 
the telegraph when he desired to put in a quick 
order. Because of the cost he felt the need of 
conserving words, and in many cases confusion 


followed. He may now write out the entire 
order in proper form, giving every detail he 
wants to list and avoiding any chance of con- 
fusion, and the order will be delivered in any 
part of the United States within a day or two, 
at a cost of 10 cents the half ounce. 


Walnut Furniture Decision 

Advertising as “walnut” furniture in which 
the exposed parts consist of wood other than 
walnut is prohibited in an order issued by the 
Federal Trade Commission to Morton F. Baum 
and Marcus Baum, doing business under the. 
name Michigan Sample Furniture Co., Phila- 
delphia. The firm is also directed to cease 
false representations that it manufactures 
furniture or that furniture so sold comes di- 
rectly from manufacturer to purchaser, or that 
the sale price is its wholesale price or is equal 
only to the cost of manufacturing. 


SRSA SSELSL22. 


Vacancies for Forest Tax Economists 

The United States Civil Service Commission 
announces competitive examinations for posi- 
tions as taxation economist with an entrance 
salary of $3,800 a year; associate taxation 
economist at $3,000, and assistant taxation 
economist at $2,400. The examinations are to 
fill vacancies in the Forest Service, for duty in 
Washington, D. C., or in the field, and in posi- 
tions requiring similar qualifications. The duties 
will be in connection with investigations in ‘the 
taxation of forests as related to other forms of 
taxation, and in other phases of forest eco- 
nomics, involving application of statistical 
methods to large masses of data and extended 
bibliographical work. Applications for these 
positions must be on file with the Civil Service 
Commission at Washington, D. C., not later 
than Jan. 3, 1928. Full information may be 
obtained by ’addressing the commission or the 
secretary of the United States civil service 
board of examiners at the post office or custom 
house in any citv. 


Postage Rate Recommendations 


Postmaster General New has submitted to 
the chairman of the House committee on post 
offices and post roads his recommendations for 
changes in postage rates and for the authoriza- 
tion of certain additional mail facilities in the 
interest of the public. 

The postmaster general would restore the 
1-cent postage rate on post cards; reduce the 
postage on magazines and newspapers when 
sent by others than the publisher or news 
agent to 1 cent for each two ounces; provide 
for collecting 1 cent additional an ounce on 
first class matter when mailed with postage 
deficient more than one rate. 

He also would provide for transmission in 
the mails without prepayment of postage of 
business reply cards and letters in business 
reply envelops which have been sent out in 
the quantity and under conditions the post- 
master general may establish, the postage there- 
on at the regular rate with an additional charge 
of not more than 2 cents on each card or let- 
ter to be collected on delivery. This is a new 
facility suggested for the benefit of business 
users of the mails, and it is believed if author- 
ized by Congress it will be of special benefit 
_ produce considerable postal revenues as 
well. 

Another suggestion is that Congress provide 
for accepting for transmission in the mails 
without postage stamps affixed third class mail 
in quantities of not less than 20 pounds, con- 
sisting of identical separately addressed pieces 
at a rate of 12 cents a pound or’ fraction 
thereof, except that in the case of books, 
catalogs, seeds, cuttings, bulbs, roots and 
plants the rate shall be 8 cents a pound or 
fraction thereof, except that the rate of post- 
age on matter so mailed shall be not less than 
1 cent a piece. This in effect restores the 1 cent 
minimum rate on open envelop direct adver- 
tising. It also is a new facility suggested by 
Mr. New who believes that if authorized by 
Congress it will be of great benefit to mailers 
of advertising matter. 
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Immediate ship- 
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uuce OAK FLOORING 2. 
THE Best Oak Hooung i 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine pad 5-4 finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE COo., Memphis, Tenn. 
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toShip Over 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 87 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 


St. Louis, Mo. 
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| Gummer Cypress Co. 


Mills: Jacksonville and Sumner, Fila. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 












| Sales Office, 300 Madison Ave., New York City 
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First Sawmill in Huntington Wind-Driven 


Huntincton, L,I, Dec. 5.—It was in 1827, 
exactly 100 years ago, that the first sawmill 
was erected in Huntington. The mill played 
an important part in the town’s growth and 
was unique in that wind supplied the power to 
cut wood used for the home and for shipbuild- 
ing. 

The mill was located on what was then 
known as Mechanics Hill, some thousand feet 
or so north of Main Street. In the early days 
it was an imposing sight, towering high above 
the trees and visible from any part of the 
village. 

Trees in Huntington were far more plentiful 
in 1827 than they are today and the attitude 
of the people toward them was quite different. 
In those days the problem was how to get rid 
of the trees. Arbor Day was an unheard of 
institution. There were altogether too many 
trees for the farmer to contend with and any- 
one caught planting a tree would have been 
considered a fit subject for the insane asylum. 
What was needed was the land on which the 
trees grew and thrived. 

To cut the trees down was a comparatively 
easy matter, but to rid the land of the stumps, 
making it suitable for cultivation was, with the 
primitive methods then at hand, a real prob- 
lem. -Trees then were good for but three 
things—firewood, fence rails and buildings. 
But to convert a tree into suitable building 
material was then something beyond the av- 
erage farmer. 

He could, with his adze, shape the beams 
and girders and other like timbers, and with a 
drawing knife he could draw his shingles, but 
when it came'to flooring, ceiling and siding, he 
was handicapped, if not altogether helpless. 

Daniel Sammis, planner, constructor and 
owner of this old mill, was not only a me- 
chanic of recognized ability, but he was also 
one who believed in the efficiency of advertis- 
ing. He had printed and broadcast the follow- 
ing circular. 

WIND MILL 
The public are respectfully informed that the 
SAWMILL 
of the subscriber is now in operation where 
he will keep on hand and for sale all kinds 
of wagon timber, planks, whitewood boards, 
oak laths, chestnut rails and lath for picket 
fences, white walnut plank for mill cogs, all 
kinds delivered for sawing at the 
MILL 

He will keep timber for piazza columns 
and will turn them at the shortest notice and 
keep on hand turned broom handles at two 
dollars and fifty cents per hundred. 

(Signed) Dante. SAMMIS. 

No mention is made in the circular of ship 
lumber, for which the mill became famous 
even in New England, for the forests of Long 
Island were noted for their excellent woods as 
well as the extensive varieties. 

The white walnut plank for “mill cogs” 
mentioned in the circular was what is uow 
called hickory, a very hard wood but not at all 
brittle, which has always commanded a high 
price. Even today a leading manufacturer of 
high class automobiles tells of its superiority 
over steel and iron for use in the construction 
of chassis. 

It is not known for certain whether or not 
Daniel Sammis originated the idea of the mill. 
Most probably in his travels or readings he 
had seen or read about a mill of this nature, 
and. being ingenious he had worked out the 
plans himself. Certain it is that his mill was 
no experiment. When completed and ready 
tor work, it went off at the start and there 
was no adjustment of gears nor fixing of parts. 

Naturally, the power of the mill was an 
uncertain factor. If the wind was high and 
steady its power was almost unlimited. On the 
other hand, it was a case of no wind, no power. 

But, situated as the mill was, on top of a 
hill, its percentage of lost time was small in- 
deed, so small in fact that, in a comparatively 


short time, the builder, owner and operator 
had accumulated what he considered was suff. 
cient and turned the mill over to others. 

The total height of the mill was about 199 
feet, for the center shaft itself was about 75 
feet in length, the lower part being made of 
pine, 22 inches in diameter. 

The power wheel was about 50 feet across 
and the fans or wings were about 16 feet high. 
By an arrangement of weights and wires, these 
fans were made to “feather,” that is, they made 
a half turn as soon as they passed out of the 
wind, thereby materially decreasing their sur- 
face of resistance. 

A wooden eagle, with wing spread of four 
feet, adorned the top of the mill. This eagle 
is still in existence and may been at the Hunt- 
ington Historical Society’s home. It was pre- 
sented to the. society by the family of Henry 
Lockwood, great-grandson of the owner of the 
mill. Everett Lockwood, who made the sketch 
of the mill printed herewith, was the father 
of Henry. ; 

In 1846 the old mill was removed to a new 
site, but after 1850 it could not be called a 
success, for by that time new methods of 





Sketch of first sawmill erected in Huntington, 
L. I., in 1827, and operated by wind pressure 


manufacturing lumber had been perfected. 
However, the old wind-driven mill remained 
in Huntington until recently, when it was torn 
down. It had been battered and badly damaged 
by gales before that time, but even then there 
were loud protests when the relic of other 
days was permanently displaced. 


Begins Operation of New Plant 


TAZEWELL, Va., Dec. 7.—The Virginia Hard- 
wood Lumber Co. composed largely of capital 
furnished by Tazewell men, and whose general 
offices are located here, recently began op- 
eration of its new plant, near Bastian, Bland 
County, on a 60,000-acre tract of virgin timber 
acquired from the Price & Heald interests. 

This is said to be the largest and one of the 
best tracts of timber now standing in south- 
west Virginia. In order to log this boundary, 
about twenty-five miles of railway will be 
built. 

The big demand for lumber brought about 
by the unusual building activities of the last 
few years has increased the price to such an 
extent that timber lands heretofore inaccessible 
on account of transportation difficulties are 
now being put into operation. 








More SALzs are lost by “half-cocked” selling 
than by anything else. 
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A Good Foundation 


Some folks will take some two-by-fours, 
Some lumber warped and splintered, 

A pair of old, unpainted doors 
That many storms have wintered, 

And build themselves a sort of shack, 
A house just slung together, 

That lets in rain through every crack, 
The wind in every weather. 


The first good gale will blow it down, 
The first good flood will tilt it; 
It’s not a credit to the town, 
Nor to the man who built it. 
It’s not a place to give him pride, 
Nor cover him with glory; 
And that’s the way, I’m satisfied, 
With many an idle story. 


Some folks can take a word or two, 
Some rumors and some guesses, 
And, if they can, and if they do, 
They make some awful messes. 
Folks often build a house or barn 
Without a good foundation, 
And people often build a yarn 
On rotten information. 


And when they do, in such a case, 
It does them little credit; 
It’s not a credit to the place, 
Or to the man who said it. 
The shack makes any town look worse, 
A place to scorn or pity ; 
And every gossip is a curse 
To village or to city. 


So when you build, no matter what, 
A story or a dwelling, 
First find if you are right or not, 
And if the truth you're telling. 
There may be folks who warp a fact, 
Say things they have some doubt of, 
Poor stuff with which to speak, or act, 
Or build a dwelling out of. 


Before you build the poorest shed 
Or spread a mean suggestion, 
Be sure the things that folks have said 
Are true beyond a question. 
A man must build his talk the way 
He builds his habitation: 
Be sure, when anything you say, 
You have a good foundation. 


We See b’ the Papers 


Illinois sought to conceal him by naming him 
Smith. 


Al Smith might observe Frank’s success in 
the Senate. 


All that some cars seem to be able to pass 
is their dividends. 


Maybe Mr. Coolidge won’t choose to run 
away from it, either. 

When you're fired from office in Mexico, 
you’re fired by a firing squad. 

Buoyancy in rubber is felt, says a market 
report. We didn’t think it was rubber. 

“Eighteen Chicago Girls Land on Hockey 

eams.” They'll be landing on Gene Tunney 
next. 

There is one point about football we never 
could see, and that is the point after touch- 
down. 

The farmers will have a billion dollars more 
to spend next year. The question is, will they 
spend it? 

WLIB has a radio team it calls the Hood- 
lums. Well, there’s nothing like being honest 
about it. 

Six white oxen drew the body of Roumania’s 
Premier to the tomb. There is one time when 
a man is in no hurry. 

Time was when actors thought about their 





“public”; now all that concerns the movie 
actors is their publicity. 


Most of our college graduates become bond 
salesmen, selling their bonds to fellows who 
never went to college. 


If Mr. Coolidge expects us to know what 
he means by “don’t choose,” it must be that he 
never kissed a girl. 


England is threatened with a return of Lloyd 
George to power, and we have a presidential 
election coming on ourselves. 

Lady Peel was injured while riding in an 
automobile in New York. May be she stepped 
on it—either the gas or her name. 


More than 250,000 people are homeless in 
Algeria because of floods, and more than that 
in America because of automobiles. 


Only 12 more shopping days before Christ- 
mas, but plenty of time for us to mail you that 
copy of “Come on Home” for your wife. 


“Named in Suit,” captions the Chicago Tri- 
bune under a picture of Betty Byrd in bathing 
costume. If this was the suit, no wonder she 
was named. 


San Francisco Bay is going to have a toll 
bridge. It will be a long time now before any 
of the Scotch in Oakland will see any of their 
San Francisco friends. 


“There are probably few men, in this civ- 
ilized era,” says Charles Swanson, of Chicago, 
“who have not in the course of time wished it 
were possible for them to have one glorious 
big game hunt.” If that is so, why say civ- 
ilized ? 


Between Trains 


St. Louis, Mo—Five years ago we at- 
tended a meeting of the St. Louis Credit 
Men’s Association. As we recall it, it then 
had about three hundred members. Tonight 
we learned that it was aiming at a thousand, 
and will probably attain that figure by the 
end of its fiscal year. The business of any 
size that doesn’t have a real credit depart- 
ment, and that doesn’t codperate with the 
credit departments of other real businesses is 
about as badly off as if it didn’t carry insur- 
ance, There is the matter of obligation, too, 
as well as the one of advantage. We owe it 
to the other fellow to let him know who 
owe us, if they don’t pay. There is no use 
of both of us getting rooked. The credit 
associations and bureaus are doing a lot 
to keep people honest, and to keep honest 
people from going broke. It’s a funny 
thing the way some fellows will try to beat 
a salesman down, when what they ought to 
do is to beat some slow-pay customer up. 
Some people want to do all their saving on 
their buying. If they would give the col- 
lection end of the business as close atten- 
tion as they do the buying end, they might 
save some money that way, too. 


WESTERN SpRINGS, ILL.—Here is an idea for 
the women, not that they need any. Most of 
them have more ideas now than they can ever 
hope to put into effect. But here is the idea 
of the Western Springs Woman’s Club. Once 
a year they give a dinner, and invite their 
husbands. .If they can’t get them home to 
dinner always, they figure that they at least 
can get them there by having the dinner some- 
where else. Instead of having a caterer, they 
appoint a hostess for each table, and the ladies 
at that table provide the dinner for that table. 
It is sort of a potluck affair, banquet style. 
One table may have veal, another may have 
lamb, and another may have better luck. There 
is a program, of course, some good music, and 
some good speaking, if there is any such thing. 
Anyway, it gets the whole town out to sort of 
a family affair, and is a-fine thing for the 
community spirit. 





























A Flooring 
You Should Know 
About 


Meadow River Oak Floor- 
ing is a flooring that stands 
apart from the usual run. 
Made from famous close- 
grained and _ soft-textured 
West Virginia Oak, it has a 
distinctive appearance and 
an attractiveness that take 
the builder’s eye instantly. 


You have extra merit to 
talk about when you sell 
Meadow River Oak Flooring. 
You can get an extra profit 
on it, too. 


Write for samples and prices and 
see if you wouldn’t like to sell this 
fine flooring. 


THE MEADOW RiveR LuMBER Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
FLOORING 


White and Red:Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Pi Poplar Siding, 
Oak, Chestnut, Birch, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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R. W:- WIER 
Lumber Company 


Distributors:—Wier Long Leaf LumberCo. 
Mills:— Wiergate, Texas. 
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Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
Ask the 'Wholesaler”’ 


The Alger-Sullivan. Lumber Co. 


CENTURY, FLORIDA 


Pine 

















A BIG 


N. C. Pine 





Fayetteville, 


HIT — 


That’s what dealers make with home 
builders when they sell our 


Ceiling 
oofers 


Stern Yellow Pine yy 
Car and Cargo Shipments. 


Ellington & Guy, Inc. 


North Carolina 











Sawmill, Planing Mill, 








Pelahatchie 
Lumber Company, Inc. 


SALES OFFICE: JACKSON, MISS. 


YELLOW PINE 


Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. 


Dry Kilas, Pelahatchie, Miss. 








White Pine 


aiso {Xe 


Pittsburgh, Pa. 





WM. SCHUETTE CO. 


IDAHO 
MINNESOTA 
WESTMONT 


and SHORT LEAF 


Yellow Pine 


New York, N. Y. 








News Notes from Ame 


Tacoma, Wash. 


Dec. 3.—The annual business meeting of the 
Tacoma Lumbermen’s Club was held this 
noon, with an unusually large atténdance. The 
election of the new board of trustees resulted 
in the following being chosen: E. W. Demar- 
est, Pacific National Lumber Co.; Roy Sharp, 
Mountain Lumber Co.; Karl F. Richards, Pa- 
cific States Lumber Co.; E. A. Wright, Pacific 
Mutual Door Co.; A. H. Landram and Everett 
G. Griggs II, St. Paul & Tacoma Lumber Co., 
and L, L. Knapp, Puget Sound Lumber Co. The 
new board will meet next week to elect offi- 
cers. The officers will be installed at the an- 
nual banquet next Friday evening. When Presi- 
dent J. G. Dickson rose to call the meeting to 
order he was greeted by a spontaneous outburst 
of applause, a tribute to his management. J. J. 
Dempsey, retiring secretary and treasurer, 
submitted his annual report. President Dick- 
son named Jerome Hill, D. K. Tully and A. H. 
Landram as an auditing committee. Ralph 
Dickman, chairman of the hog fuel commit- 
tee, and W. Yale Henry, chairman of the fire- 
boat committee, reported the affairs in their 
charge to be still under consideration and the 
two committees were continued. E. A. Wright, 
chairman of the entertainment committee, re- 
ported a great demand for places at the an- 
nual banquet. 

Cargo shipments of lumber over the Tacoma 
docks last week: From the McCormick, Mil- 
waukee, Shaffer and Baker docks and Porta- 
coma piers, 5,445,000 feet; St. Paul & Tacoma 
Lumber Co., 1,500,000 feet; Defiance Lumber 
Co., 1,400,000 feet; Dickman Lumber Co., 1,- 
400,000 feet; Wheeler, Osgood Co., 300,000 feet; 
Puget Sound Lumber Co., 390,000 feet, and 
Tacoma Harbor Lumber Co., 600,000 feet—a to- 
tal of 11,035,000 feet. Destinations: Atlantic 
coast, 2,025,000 feet; California, 1,800,000 feet; 
Japan and China, 5,550,000 feet; Europe, 870,- 
000 feet; South America, west coast, 590,000 
feet; Australia and New Zealand, 100,000 feet; 
Hawaiian Islands, 100,000 feet. Other than 
lumber: The Atlantic coast took 100 tons box 
shook, 2,000 bundles broom handles, 500 tons 
wood pulp and 3,770 doors. Japan and China 
took 500 tons box shook. Europe took 11,000 
doors and 200 bundles broom handles. Au- 
stralia took 600 tons box shook. The Hawaiian 
Islands took 300 tons box shook and 500 doors. 

Curtailment is beginning locally. The Tide- 
water Mill Co. shuts down tomorrow for an in- 
definite period. The Dickman Lumber Co. goes 
down tomorrow for thirty days. The St. Paul 
& Tacoma Lumber Co. will close one mill next 
week for a 30-day period, to be followed by 
the shutdown of a second mill when the first 
reopens. Several other plants are considering 
shutdowns of varying length. 

Tacoma lumbermen distinguished themselves 
in the Community chest campaign which 
closed this week. The lumbermen acted as a 
group during the campaign and was the only 
group to exceed its quota. Paul H. Johns was 
in charge of the work. 

Thomas Schofield Handforth, son of T. J. 
Handforth, of the Lindstrom Handforth Lum- 
ber Co., is on his way to North Africa where 
he will resume his gathering of material for 
art studies. Mr. Handforth is achieving an 
international reputation as an artist, and the 
Metropolitan Museum of Art, New York, has 
purchased a number of his recent Northwest 
sketches. 

That Tacoma is destined to be the center of 
the new pulp and paper industry in the Pacific 
Northwest is indicated by the announcement 
this week of two chemical companies which 
are about to establish large factories here to 
manufacture the chemicals used by pulp and 
paper manufacturers. The companies are the 
Great Western Electro-Chemical Co., of San 
Francisco, and the Tacoma Electro Chemical 
Co., organized by eastern business men. The 
Great Western Co. plans the construction of 
the first unit of a $2,000,000 plant and has sev- 
eral sites for the factory under option. The 
Tacoma company has purchased a site adjoin- 
ing the Buffelen Lumber & Manufacturing Co. 
plant and will start construction early in the 
year. The Union Bag & Paper Co., one of the 
new pulp mills to locate here, has made for- 
mal application to the city council for its 


i 


building permit. The plans for the plant at 
the Shaffer Box Co. are practically completed, 
and construction work is to start this month, 

A revision of the tax laws to make private 
growing of timber possible was urged by ¢, g, 
Chapman, chief forester for the Weyerhaeuser 
Timber Co., in an address on reforestation, 
given yesterday before the Tacoma Rotary 


club. 
Spokane, Wash. 


Dec. 3.—Remarkably mild weather for this 
time of year is a handicap to logging opera- 
tions in many sections where rain has made 
snow hauls and trucking impossible. Demand 
is slow, with prices unchanged. The mill of 
the Diamond Match Co. at Cusick shut down 
last Monday for the winter. The mill of the 
Panhandle Lumber Co. at Ione has also closed 
down. The Humbird’ Lumber Co. is still run- 
ning three shifts at Newport but at the first 
of the year will close for overhauling unless 
forced down sooner by winter weather. This 
company is building a dry shed with a capacity 
of 3,500,000 feet. The Diamond Match Co, is 
planning a dry shed at Cusick. The Sand- 
point Lumber & Pole Co., Troy, Mont., has 
closed for the winter. 

C. D, Hudson, secretary-treasurer Exchange 
Lumber Co., is now in Philadelphia in the in- 
terests of the Western Pine Manufacturing Co. 
and the Deer Park Lumber Co. which he repre- 
sents as sales agent. 

Oscar Z. Brewer, president Brewer Pine Box 
Co., and Mrs. Brewer are expected home this 
next week from a month’s eastern trip. 


Kalispell, Mont. 


Dec. 5.—An §8-mile logging railroad line 
south of Darby has almost been completed by 
George Harper. There is about 40,000,000 feet 
of merchantable timber in the region. Load- 
ing of logs will start about Jan. 1. Camps and 
supplies are now being installed. 

The new 2,015-foot bridge across the source 
of the Flathead River, near Polson, will be 
ready for traffic in two weeks. It is of creosote 
pile trestle structure, with concrete deck. 


Portland, Ore. 


Dec. 3.—Lumber demand here last week 
showed no signs of improvement. The big 
mill here of the Eastern & Western Lumber 
Co. will shut down Dec. 10 for annual over- 
hauling and will resume operations Jan. 3. 
This company has a good deal of export busi- 
ness on its books, and finds Atlantic coast 
trade improving decidedly. 

Fir from the Pacific Northwest is in in- 
creased demand in the United Kingdom and 
Continental Europe. South American business 
is a bit off for the present. Japan is buying 
considerable, especially hemlock lumber and 
logs and red cedar. Business with China is 
quiet, although a cargo of 4,200,000 feet was 
set afloat here today for Shanghai. Today a 
vessel left for Yokohama and Osaka with a 
cargo of 3,700,000 feet of logs and lumber, 
loaded on Puget Sound and the Columbia 
River, and another cargo of 4,000,000 feet will 
be lifted soon. 


Los Angeles, Calif. 


Dec. 3.—The California lumber market has 
manifested very little if any change, with vol- 
ume very satisfactory ond prices the same. 
Cargo arrivals in southern California during 
November reached the 113,800,000-foot mark, a 
figure slightly higher than expected by many 
of the mill representatives. Careful estimates 
place lumber at the docks in the neighborhood 
of 12,000,000 feet, with a considerable amount 
of undesirable items in the list. Twenty-five 
boats are now tied up, and during the last 
month six boats have been transferred to in- 
tercoastal and foreign trade. Retailers report 
the beginning of the seasonal lull in buying, 
but they are getting their stocks into shape. 
They report many projects now under consid- 
eration which will, if carried out, insure them 
a very active business for the start of the new 
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ica’s Lumber Centers 


year. Mill representatives report a very ac- 
tive Atlantic coast business, as firms in that 
section have placed large orders for the early 
spring business. The heavy buying which is 
coming from the East is keeping surplus 
stocks off the local market and holding prices 
to a normal level. 

Jerry Sullivan, jr., vice president and man- 
ager of the Sullivan Hardwood Lumber Co. 
and secretary-manager of the Western Lumber 
Co. both San Diego firms, was elected presi- 
dent of the San Diego Chamber of Commerce 
last month. 


San Francisco, Calif. 


Dec. 5.—Mills report a general decline in 
business through the week. Export business 
has been sustained, and prices are generally 
steady. Retailers in the Bay district say that 
puilding has decreased more than in previous 
years, but a resumption is expected early in 
1928. 

The Society of American Foresters, Cali- 
fornia section, will hold its annual meeting in 
San Francisco Dec. 16 to 19 at the Hotel 
Bellevue. 

The Tropical Sales Agency, of Habana, Cuba, 
is making arrangements to market California 
woods in the Indies. It will handle mostly 
California white pine. 

Because its increased volume of business 
has made greater space necessary, the Lum- 
bermen’s Exchange, formerly at 255-257 
Crocker First National Bank Building, this 
city, has moved to Suite 1011-13 in the same 
building. R. F. Pray, of the Lumbermen’s Ex- 
change, announces that the new quarters give 
the concern more room and a more attractive 
office arrangement. 


Kansas City, Mo. 


Dec. 6—A considerably more optimistic 
opinion of the lumber market is being held by 
sales managers here. While the volume of 
business last week showed no change, reports 
from salesmen as to conditions in various sec- 
tions, and an increase in inquiry, were very 
encouraging. Conditions in the rural sections 
were said to be very good and, while country 
retailers are taking a breathing spell just now, 
they will have to do a lot of buying to meet 
requirements after the first of the year. Much 
the same condition, it is said, is true in many 
of the cities, where lumber demand has been 
light this fall. 


Duluth, Minn. 


Dec. 5.—Demand from yards in some parts 
of the territory is active, while other sections 
are buying little. With better economic condi- 
tions in the Northwest, country elevator in- 
terests are adding lumber and other building 
materials to their lumber stocks. Quotations 
are being well held, with sales officials holding 
to the view that trade is likely to show ex- 
pansion next spring. 

With sub-zero weather, numbers of logging 
camps are being put in. It is claimed that 
the season’s production will be curtailed owing 
to the delay in inaugurating the woods opera- 
tions. The Virginia & Rainy 
filled up its fifteen logging camps on the Du- 
luth, Winnipeg & Pacific railroad north of Vir- 
ginia. The General Logging Co., Cloquet, is 
cutting a stand of white pine near Stroud on 
the Duluth & Northeastern railroad. Camp- 
bell & Shells, of Cloquet, who have the con- 
tract for the Cloquet & Northern Lumber Co.’s 
logging road, are operating in the same terri- 
tory as the General Logging Co. They now 
have five camps cutting logs, ties, poles and 
pulpwood. Twomey & Williams Co., of Du- 
luth, are operating a logging railroad, and sev- 
eral of their camps are taking out pulpwood 
and logs near Big Falls, Minn. John Cloudy 
has taken a contract from the Hines Lumber 
Co., and is cutting hardwood and other logs 
in the vicinity of Winters, Wis. The Stoner 
lath mill, at Blackduck, Minn., is again in op- 
eration. 

Forty-five members of the Duluth Hoo-Hoo 
Club visited Virginia’ on Monday afternoon 


Lake Co. has” 


and were guests of the Virginia & Rainy Lake 
Co. at a banquet in the evening. Charles Mat- 
son, sales manager, Duluth, had charge of ar- 
rangements. 


Milwaukee, Wis. 


Dec. 6.—A good yard trade for this time of 
the year is being done by local retailers. Most 
yards are getting ready for inventory. They 
are buying only enough to care for the re- 
quirements of particular jobs. It is believed 
that stocks on hand at inventory will average 
practically the same as they did last year. 
Prices of softwoods from the West Coast have 
not shown any strength. The operators here 
are of the opinion that Coast lumber has hit 
bottom and are expecting an increase. Hem- 
lock has been moving in good lots recently 
and is firmer. The hemlock trade has been 
particularly good this year in Wisconsin out- 
side of Milwaukee, due to the promotion work 
that has been done for it. 

Hardwood prices are showing some strength, 
especially lower grades. Inquiries are more 
numerous than they have been, and the hard- 
wood men hope for a brighter outlook for the 
first quarter of the year, particularly in the 
body industry. Furniture factories are not 
buying any heavier than they have heretofore. 

Robert Blackburn, wholesale lumber opera- 
tor, Milwaukee, was the recipient of congratu- 
lations from the trade on Dec. 6, the occasion 
being his sixtieth birthday. The Wilbur 
Lumber Co., West Allis, held a birthday party 
for him last Monday noon at its offices. A 
large birthday cake graced the table. 


Minneapolis, Minn. 


Dec. 6.—With prices at low ebb, some in- 
terest in buying for spring stock is noted. 
Some line yard operators are making in- 
quiries. Manufacturers, however, are showing 
little interest in orders for future shipments. 
Mills and wholesalers are confident that prices 
are bound to go up after the first of the year. 
In the aggregate there is a fair movement to 
line yards, although most shipments are in 
small lots. One order booked was for fifty 
ears of fir and Inland Empire pine to be 
shipped at the convenience of manufacturers 
to one large line-yard company, about one car 
to each yard. Manufacturers are confident 
that buyers will come to the conclusion that 
this month is ideal for purchases. The last 
week in the Northwest has brought some 
severe cold weather, with a good supply of 
snow. This has helped the situation so far 
as woods operations are concerned., In this 
territory the input of logs is expected to be 
about the same as it was a year ago. There 
might possibly be some decrease, according to 
estimates of logging companies. 

R. C. Winton, of the Winton Lumber Co., 
has returned to Minneapolis after a three 
weeks’ business trip to the East. He said that 
the company’s sales of spruce this year ex- 
ceeded last year’s, and that wholesale con- 
nections in the East predict further increases 
in 1928. 

Charles Merrick, of the Merrick Lumber Co., 
Napoleon, N. D., was in the Twin Cities last 
week, studying the market. 


Toronto, Ont. 


Dec. 5.—A well attended meeting of retail 
dealers of Toronto and vicinity was held on 
Dec. 2, at the Prince George Hotel, Toronto, 
following a dinner at 6:30 o’clock in the eve- 
ning. Nearly all firms in the territory were 
represented, and G. T. Reid, of Reid & Co., 
Lumber (Ltd.), was appointed chairman. The 
meeting was a “get-together” for the purpose 
of discussing general trade conditions. There 
has been considerably more volume than last 
year, but prices have been shaded so close that 
net profits are not so good as they were a 
year ago, because of competition among deal- 
ers. Discussion of the outlook indicated that 
dealers are looking for larger volume because 
of the good crops that Ontario farmers have 
enjoyed during the last year, and the enormous 
wealth being poured out from the mining areas 











When you adopt Golds- 
boro, N. C., Pine as your 


general yard and_ shed 
stock, you have many ad- 
vantages. 


This lumber is naturally 
suited to both interior and 
exterior 
building. 
beautiful figure and careful 
milling attract trade for 
dealers. 
and economy make satis- 
fied customers. 


Take advantage of our 
mixed car service and or- 
der just the quantities you 
require. 
water to East Coast points. 





The Most 
Profitable Lumber 
for Dealers 


uses in home 
Its soft texture, 


Its long service 


We also ship by 








Johnson & Wimsatt 


WASHINGTON, D. C. 
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is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity of 


300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. PINE 


ROUGH or DRESSED LUMBER 


% 


rag 
% 
% 
% 


You'll find our prices 
right and our quality 
unexcelled in 

Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 
Baltimore, Maryland 
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Trade and Grade Marked 
Southern Yellow Pine 











RUSTON, LA. real 


Shortleaf Yell Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Malle at 
GANDY, LA. 





Office. 
RUSTON, LA 

















Manufacturers 
Short Leaf Pine and Hardwoods 








Put 


6“ 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman 


poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three —— for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?— anything 
so likely to delight librarian, teach- 
| ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


3 Americanfiumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you ) 
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of northern Ontario. Dealers are confidently 
expecting to sell their stocks at higher prices 
early in 1928. 

A. E. Roberts, Toronto, formerly of the Rob- 
erts Finished Panel Co., recently joined the 
staff of the Toronto city architect’s depart- 
ment. 

At the meeting of the Western Lumber Dis- 
tributers Association in Toronto today, A. 
Thomas, of the Canadian Forest Products Pub- 
licity Association, addressed the members and 
invited them to send a representative to the 
meeting of the association’s council to be held 
in Montreal on Tuesday, Dec. 13. 

Wm. McNeil, managing director Timber In- 
dustries Council of British Columbia, Van- 
couver, B. C., who has been in eastern Canada 
for several weeks, has returned home. 

The Thompson & Heyland Lumber Co., To- 
ronto, is erecting a new sawmill at Harcourt, 
Haliburton County, Ontario, where it will take 
out hardwoods during the coming season. This 
company completed a new sawmill at Dean 
Siding, near South River, Ontario, last year, 
and has taken contracts for a large quantity 
of railway ties. 


Boston, Mass. 


Dec. 5.—Boston wholesalers say that it is 
becoming harder every day to fill the few 
orders they are receiving for northern and 
eastern boards. Few of the softwood mills 
in northern New England and the Maritime 
Provinces are now running, and still fewer 
have any dry boards to 





of the mills have recently declined offers on 
No. 2 common Pondosa at figures below the 
prevailing levels. California white and sugar 
pine prices are holding steady. 

C. E, Roland, of New Alexandria, Pa., a past 
president of the Retail Lumber Dealers’ Aggo. 
ciation of Pennsylvania, who has been ill for 
some time, is convalescing. 


Brookhaven, Miss. 


Dec. 5.—Orders for pine last week were 
slightly less than production. Orders for No- 
vember were just about equal to production, 
Prospects for December are excellent, as large 
export orders are now in hand. Many retailers 
do not want lumber shipped until after Jan. 1, 
Prices show a downward tendency. Rains last 
week have been rather severe and shipments 
have been interfered with seriously. There ig 
lots of talk about shutting down operations. 

Stocks of 3- and 4-inch flooring are lighter 
than they have been at any period in the last 
two or three years, and a number of items are 
oversold. Especially is this true of 1x4-inch 
No. 2 flooring. Stocks of drop siding have been 
accumulating faster than they have been sell- 
ing. Especially is this true of No 1 and better 
longleaf, and No. 2 shortleaf. All items of 
%x4- and %x4-inch ceiling have been moving 
quite well and stocks are now very low, with 
5gx4-inch No. 2 badly oversold in longleaf, 
while there is practically no surplus of short- 
leaf. Partition items have sold in small 
volume. Square edge siding continues to sell 





offer. Commission men 





say that when they do 
succeed in locating a 
desirable lot of boards 
in first hands, the pro- 
ducer usually wants 
such a stiff price the 
customer often decides 
to substitute southern 
or western boards, 


The eastern spruce 
lath market is in the 
doldrums. Several 
prominent lath manu- 
facturers here continue 
to hold their stock 
rather than accept cur- 
rent low prices. 


The Boston office of 
the New England jivi- 
sion of the National 
Association of Wooden 
Box Manufacturers has 
been removed to Room 
611, Statler Building. 
Charles H. Lusk, of 
Brookline, Mass., a 
graduate of Massachu- 
setts Institute of Tech- 
nology, has been ap- 
pointed district secre- 
tary and manager, 

The Norfolk Lumber 
Co., Stoughton, Mass., 
held a very successful 





Saw, 














The curriculum of the Patrick Henry junior high school in Cleve- 
land, Ohio, this year was considerably scrambled because so many 
girls wished to take up the job of learning how to use hammer and 
The illustration shows a group of girls learning how to use 
carpenter tools to make things of wood and to help out in odd jobs 


around the home 





meeting of Norfolk 
County builders and contractors recently, and 
a similar gathering is planned in the near fu- 
ture. Following an enjoyable dinner and so- 
cial gathering, able speakers discussed some 
of the pressing problems of the building in- 
dustry and retail lumber trade. 


Pittsburgh, Pa. 


Dec. 6.—Conditions in the lumber market in 
the Pittsburgh district are not materially 
changed. Business continues in about the 
same volume as last week. Inquiries are more 
numerous, indicating that there will be con- 
siderable buying in Appalachian hardwoods. 
Poplar seems to be the outstanding wood, and 
there is a continued steady demand for practi- 
cally all grades. There appears to be no sur- 
plus of stocks except in No. 1, 4/4 common 
and selects, and the feeling is that the demand 
for this will keep pace with the supply. There 
is an inclination on the part of dealers to 
hold back shipments until after inventory tak- 
ing. No change is apparent in the situation 
of southern pine. Wholesalers here learn that 
on account of the low prices prevailing, many 
of the smaller southern pine mills are closing 
down. In Idaho and Pondosa pines the situa- 
tion remains unchanged, and the mills express 
some hope of better prices, particularly on 
Nos. 2 and 3 common. It is known that some 


quite well, and is now badly oversold. Bevel 
siding items have not shown much movement. 
Shortleaf moldings have been in excellent de- 
mand, and present orders will keep the mold- 
ers busy until about March 1. Bé&better 
finish is still draggy, and prices are receding. 
No. 1 and C stock has been selling in better 
volume, but sales are less than production. 
Some items are being reworked. 

Lath appear just a trifle slower but there 
is only a slight surplus at mills. Prices are 
now down to about cost of production. Pine 
shingles have been selling well, especially 
No. 2 sap grade. 

No. 2 fencing, 4-inch, continues an excellent 
seller and is oversold at all mills in both long- 
leaf and shortleaf. No. 2 kiln dried center 
matched longleaf 6-inch remains weil over- 
sold, but there is a comfortable surplus of 
shortleaf air dried, soda dipped stock, though 
this item has been moving in excellent volume. 
No. 2 longleaf boards, 8- and 10-inch, have 
certainly developed unusual strength, while 
there is a fair surplus of 12-inch longleaf. 
Shortleaf boards, 8- and 10-inch, have been 
moving in nice volume, but 12-inch have been 
rather sluggish. The oil field trade is quiet. 
The 5/ and 6/4 No. 2 have not moved well. 
No. 3 fencing strips, 4-inch, are slow, and 6- 
inch have been moving in small volume, but 
No. 3 center matched, 6-inch, both plain ard 
beaded, in droppings from No, 2, has been 
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moving in heavy volume. In No. 3 boards and 
shiplap, 8-inch, have been good sellers, and 10- 
inch has been slow. In 12-inch No. 3, longleaf 
has moved quite well, but shortleaf was not 
in as good favor. 

The movement of dimension has been small. 


Warren, Ark. 


Dec. 5.—Arkansas soft pine demand has been 
inactive. Prices show little fluctuation. Total 
business volume was maintained, but book- 
ings of mills with well assorted stocks in- 
creased, the others not doing as good a busi- 
ness. Prices generally held firm throughout 
the list. The mills are hopeful that business 
will begin to increase to some extent, so that 
prices may be moved to levels that will give 
some profit, as prices received by most plants 
today are not meeting cost of production. 
Orders are being taken by most mills for de- 
ferred shipment, preferably after inventory 
time. Most orders are for mixed cars. The 
straight cars ordered are mostly of yard items, 
but do not include piece stuff, which is quiet. 
Well assorted orders are being placed with 
mills that can handle them, while mills with 
broken stocks are finding it hard to secure 
sufficient business to keep them operating 
efficiently. Production at large mills this 
week has been normal, as weather is good and 
labor plentiful. Small mill production is at a 
low point. Low lumber prices and high 
stumpage costs have forced them to close 
down. 


Jackson, Miss. 


Dec. 5.—Southern pine producers of this sec- 
tion have enjoyed a fair week. Bookings were 
slightly above the week previous, but ship- 
ments were hindered somewhat on account of 
inclement weather. This is especially true of 
the distinctly dimension mills. A number of 
the mills report low grade items in oversold 
condition, and stocks of Nos. 2 and 3 common 
are generally broken. Bé&better flooring has 
moved in a very much better volume during 
the last week. The: price, however, is not at 
all satisfactory. Some shippers report sales 
as low as $37 mill basis on 4-inch, with 3-inch 
reaching the low mark of $40. Lath have 
shown a further decline, and some mills re- 
port booking business at $3.15 f. o. b. mill for 
4-foot No. 1 common. Longleaf timber orders 
are still in evidence and quite a few of the 
most difficult schedules bring a premium over 
the current lists. The export situation seems 
to be in a rather healthy condition, and book- 
ings were pleasing for the last week. Thirty 
cubic average sawn timbers sell around $47.50 
port. 

On Thursday the Lumbermen’s Club met in 
one of the peppiest meetings of the year. The 
entire membership turned out. C. E. Klumb, 
general sales manager Finkbine Lumber Co., 
made a very instructive talk. V. E. Porter, 
general manager Porter-Gooch Hardwood Co., 
gave a vivid description of the hardwood 
situation today. Irving Swann, newly ap- 
pointed manager of the Anderson Manufac- 
turing Co., also made an interesting address. 


Norfolk, Va. 


Dec. 5.—Last week some of the North Caro- 
lina pine mills booked a great deal more new 
business than they have for some time, though 
others found trading very quiet. Due to good 
weather during November, shipments have 
been rather large. While prices are somewhat 
unsettled, they are no lower. 

There has been very little demand for 4/4 
No. 2 and better edge, either band or circular 
sawn. Buyers can get stock widths at just a 
little more money. There has been some im- 
provement in the demand for No. 2 and better 
stock widths, but prices are not strong. There 
is a fair demand for 4/4 No. 3 edge and stock 
widths. There has been a better demand for 
6/4 stock widths, but 5/ and 8/4 have been 
very quiet. The 4/4 miscuts continue in good 
demand and are not very plentiful. 

There has been a much better demand for 
4/4 edge No. 1 box, kiln dried rough, several 
large cargoes having been sold at good net 
mill prices. Thus far air dried stock has not 
been very satisfactory, for it has contained 
much stain. Several large mills are now over- 
sold on this item. There has been no improve- 
ment in demand for 4/4 No. 2 edge box. Sales 
of 4/4 No. 1 stock box, kiln dried rough and 
dressed, have been very good and a number of 
mills are now out of the market. There is 


also a good demand for air dried stock box, 
although sales are restricted because buyers 
are attempting to secure lower prices. No. 2 
stock box, 4/4, has been very quiet. Box bark 
strips, 4/4 dressed, continue active and the 
price is firm. There continues a very good de- 
mand for low grade poplar, dressed and re- 
sawn, and this seems very scarce. 

Sales of flooring, thin ceiling etc. have 
picked up a little but total is still rather 
small. Prices are still very much unsettled. 
Kiln dried roofers have been moving better, 
several rather large sales being made of 6- 
and 8-inch for water shipment. Air dried 
6-inch roofers have been going a little better, 
but price is weak. The mills, however, have 
thus far refused to accept less than $17.50 
f, o. b. cars, Georgia main line rate, for 6-inch. 


Birmingham, Ala. 


Dec. 5.—Retail demand is on the increase in 
the Birmingham district but prices show a 
steady decline. November was ‘the best month 
this year in building permits, but more brick 
and stucco than wood residences are being 
erected. The Long Lewis Hardware Co. plans 
a warehouse in which 1,000,000 feet of 2x6- 
inch No. 2 and B&better shortleaf sub-floor 
will be used and several hundred thousand 
feet of longleaf timbers ranging from 10x16- 
to 16x16-inch, and up to 24-foot in length. 
Plans for new schools and additions show a 
rather free use of pine. Flooring is being 
called for in three woods—pine, oak and “rock” 
gum. Lumbermen will share in the $500,000 
contracts let by the highway commission last 
Tuesday, since most of them cover bridges and 
culverts, both wood and cement construction. 
Lumber manufacturers have been holding in 
most instances for the prices of last week, 
but few have been able to realize list prices. 
Lath sold rather freely at $3, mill basis, for 
No. 1, while No. 2 were offered at $1.25 to $2. 
Fence lath were called for in several localities, 
especially %-inch. 


Whitesburg, Ky. 


Dec. 5.—The usual seasonal dullness prevails 
in the eastern Kentucky hardwood field, al- 
though dealers report quite a number of in- 
quiries, indicative of increased activity. Ina 
number of the towns there is considerable 
building evidenced, while several of the coal 
operating companies plan more or less build- 
ing within the first two or three months of 
the year. The coal industry, however, has 
grown unusually slack within recent weeks, 
but some coal operations started building 
work on a larger scale as soon as the coal 
-business slowed down, 


Shreveport, La. 


Dec. 5.—Business appears very quiet. There 
are some orders, of course, but most of them 
are for rush shipment. There has been no im- 
provement in demand for pine. In spite of 
winter weather in the North, the usual volume 
of business is coming from that source. With 
the renewal of activities in the automobile in- 
dustry it is believed that demand will show 
considerable pick-up. Undoubtedly absence of 
automobile demand has affected the southern 
pine as well as the hardwodd market. Some 
authorities say that it would not take a great 
deal of additional demand to bring lumber 
shipments to normal. Conditions surrounding 
production are good. Cars are plentiful, and 
so is labor. The hardwood market is ratiar 
slow, prices about the same. 


Laurel, Miss. 


Dec. 5.—Southern pine inquiries and orders 
continue in fair volume. Production is 
normal, and shipments are fairly well main- 
tained. The heavy rains of last week have 
not interfered a great deal with lumbering 
operations. Price lists remain unchanged, 
no further reduction having been made. It is 
generally believed that the bottom has been 
reached. 

Wallace B. Rogers, of Eastman, Gardiner & 
Co., spent several days last week in New 
Orleans. 

Arthur J. Cox, of Iowa City, director of 
Eastman, Gardiner & Co., and Mrs. Cox left 
the first of the week in their car for a motor 
trip to California. 








The Only Place In The 
World Where 


Calcasieu Pine Grows, 
The Star Is 


ELIZABETH. 


It’s 
Economical 
Lumber 


Cheap lumber always 
costs more. 


Long leaf yellow pine 
is “economical” lum- 
ber, because it elimin- 
ates necessity for fre- 
quent repairs and re- 
placements. 


Long leaf yellow pine 
is the strongest and 
most enduring of all 
available structural 
lumbers. 


—and Calcasieu is the 
best of the long leaf. 








INDUSTRIAL 
LUMBER CoO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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TRY OUR 
No. 2 Common S4S 


Dimension 
The grade is good —You will 


like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H. E. Wade, - Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Manufacturers of 


; Pondosa 
Wie Pine 


Selects 


General Offices and Mills: 
Missoula, Mont. 


Shi nts via N. P. 
ond feimasine Rys. 








Sitka Spruce 
We cut our own timber, in a modern 


Band Mill, equipped with latest type 
Kilns and High Speed Planers. | 


OUR SPECIALTY IS SHOP 
(Strong to Edge Grain) 


ALSO SPRUCE FINISH S4S 


(13/16 x 1/2" Off in Width) 
All KD 8%or Less Moisture Content 


Capacity 150,000 Feet 8 Hours. 



















Winchester Bay Lumber Co. 


Office and Mill: 
REEDSPORT, OREGON 
MEMBER WEST COAST LUMBERMEN’S ASS’N. 









Loggi By 
gging Ralph C. Bryant 


Have you a problem to solve in I g, 
transportation or tan bark an 
mtine economically? ng’ will 


: ou how. Aa ae reference book 
or ng superintenden timber owners, 
etc. $4.50, postpaid. 


American Lumberman “! $5, Domteme &. 











Philadelphia, Pa. 


Dec. 5.—Prices of hardwoods and softwoods 
are being maintained despite seasonal contrac- 
tion of demand. Industrial demand for 
mahogany and other hardwoods is increasing. 
Though the movement of softwoods has 
lessened, building operations are more numer- 
ous than they were at this time last year. 
Last month 416 2-story houses were started 
in Philadelphia, and contractors have placed 
orders for considerable material through local 
retailers. 

Isaiah B. Giger will shortly be sworn in 
as mayor of Bloomsburg. Giger is a widely 
known lumberman and for the past nineteen 
years has been connected with the Creasy & 
Wells Lumber Co. 


New York, N. Y. 


Dec. 7.—Wholesalers and retailers report 
trade listless. There have been no recessions 
in prices. Demand for fir is considerably bet- 
ter than that for Idaho pine. North Carolina 
items are moving slowly. None of the yards 
are buying stocks for storage purposes. 

The New York “Home First” Committee, as 
a clearing house for home ownership and im- 
provement promotorial efforts, has just been 
established. Fred B. Chapman, president 
Northeastern Retail Lumbermen’s Association, 
was a member of the temporary organization 
board. A resolution passed contained a deci- 
sion to form a permanent committee for the 
promotion of “Home First Month” throughout 
the State, and it was decided to petition Gov. 
Smith for an official proclamation of May, 
1928, as “Home First Month.” Representa- 
tives of trade associations present included 
Erwin Ennis, secretary New Jersey Lumber- 
men’s Association; Howard Conklin, repre- 
senting the Northeastern Retail Lumbermen’s 
Association, and William F. Lockhart, of the 
Portland Cement Association. 

Elmer 8S. Anderson, who has been engaged in 
touring the British Isles and Continental Eu- 
rope for the last month, expects to sail for 
the United States about Dec. 15. 

Howard Wheale has resigned as vice presi- 
dent of the Garrettson-Ellis Lumber Co. M. F. 
Engleman, well known in eastern lumber cir- 
cles, has become associated with the firm. 

Spencer D. Baldwin was reélected as presi- 
dent of the Hudson County Lumbermen’s Club 
at its recent meeting in Union City, N. J. Other 
officers are Hudson Booth, vice president; 
Howard W. Seeley, treasurer. Arthur E. Eng- 
ler and Harry J. H. Ruhle were elected mem- 
bers of the executive committee. 

The Hoo-Hoo dinner scheduled for last Mon- 
day night at the National Republican Club was 
postponed. Meanwhile arrangements are being 
made for a big gathering shortly after the first 
of the year. A concatenation will be held in 
connection with the meeting. 


Jacksonville, Fla. 


Dec. 5.—The tone of the southeastern lum- 
ber market gives the impression that business 
conditions are getting better. There has been 
no appreciable increase in orders, nor have 
prices given any indication of betterment. 
Prices have got down to bare manufacturing 
costs, and unprofitable production can not be 
carried on indefinitely. With the certain elim- 
ination of manufacturers that can not “stand 
the gaff,” along with those small operators 
that have already gone, supply will soon be 
down to an equivalent with demand, and cer- 
tain items will be hard to buy, and prices are 
surely going to strengthen. Florida yards 
are doing some business and those being op- 
erated on a conservative basis are able to 
make some headway. While no great volume 
of business is expected during 1928, business 
done will have something to back it up. Other 
States in the southeastern group are just 
about in the same shape. The scramble for 
business is making it bad for all concerned. 
Demand for southern pine has been holding up 
very well. Most orders are for special cut- 
tings, of which the mills are taking as much 
as they can possibly get out. When the quick 
turnover and cheaper handling are taken into 
consideration, there is room for some profit. 
Shed stocks are moving in sufficient volume 
to take care of output at larger mills. Shed 
stocks are for the most part moving into 
highly competitive territories, at a decided 
disadvantage in freight rates, and mill prices 
are about in line. Some Florida mills are 
catering to export demand for certain items 
and are able to get as much business as they 
can take care of. Some is under pretty hard 





specifications, but prices are far in excess of 
what the domestic market is able to pay, 
Export trade is utilizing stocks that wonig 
ordinarily go to make up domestic orders, 
The movement of No. 2 common in sheathing 
and framing is slow at times, but businegs 
takes care of accumulation. 

Reports from manufacturers of shortleaf 
show that demand for 4/4 and thicker finigh 
is somewhat off. Millwork plants are cut- 
ting their stocks down before inventory, 
Roofers are moving fairly well, and produc. 
tion has been heavy. There is some indica- 
tion of several large operators closing during 
December. 

The cypress market continues to hold its 
own. Prices have not changed to any ex- 
tent, and mills are moving about as much as 
they are cutting, although they have not been 
able to cut down stocks very much. Manv- 
facturers are unanimous in their opinion that 
the coming year will show an improvement 
in demand. There is no doubting that the 
liberal dry stocks being offered at attractive 
prices will bring back many cypress users, 
Advertising and concentration of sales ef- 
forts are going to be a great help. Orders 
being booked are for the lower grades of 
finish, with some common, and a good lot 
of moldings and trim. There has been an 
increase in orders for factory grades, which 
tend more to 5/4 and thicker, though there 
has been some movement of 4/4, mostly in mixed 





You may not want to employ, or to 
get a job, or to buy machinery or to sell 
a tract of timberlands, but you are pretty 
sure to be wanting something. Whatever 
you are looking for, if it pertains to the 
lumber business, look for it in the Want 





Ads. You are pretty sure to find it 
there. 
cars. The demand for tank in 5/4 and thicker 


is excellent but there is very little stock to 
offer. 

R. F. Hamilton, of the Pacific Lumber Co. 
San Francisco and Scotia, Calif., was a recent 
visitor to Jacksonville, calling on its repre- 
sentative, the Terrell-Chiasson Lumber Co. 
W. F. Walker, of the Dantzler Lumber & 
Export Co., Tampa representative, joined Mr. 
Hamilton here. 

J. P. Trellue, of the Gulf Red Cypress Co., 
has been elected assistant secretary and 
treasurer to succeed W. C. Glidden, who re- 
cently resigned. 


Atlanta, Ga. 


Dec. 6.—There is something of a miniature 
war here between substitutes and lumber, 
which is having an adverse affect on all 
prices. Principal building items have nearly 
all declined $2.50 to $5. Because of low offer- 
ings, Georgia pine mills are beginning to cur- 
tail. Business is not active, and many larger 
mills are turning back orders at present prices. 
Building is fairly active in larger Georgia 
cities but retailers buy hand to mouth. Rural 
demand is improving. Larger mills have been 
booking a better volume of export business, 
especially with Latin-American buyers. Rift 
grain B&better flooring is a fairly good seller, 
mainly 1x4-inch, but there is not much demand 
for ceiling and partition. Shortleaf drop sid- 
ing is selling well, but for longleaf siding de- 
mand is poor. Prices of No. 2 sheathing, 1x4- 
inch, are up $2 to $2.50, retailers having good 
demand for this. There is a fair rural demand 
for fencing, mainly 4-inch, both longleaf and 
shortleaf. Timber and car materials are in 
fair call but other industrial demand has 
eased off. Both longleaf and shortleaf dimen- 
sion are unusually quiet. 


Seattle, Wash. 


Dec. 5.—J. Lingaas, sales manager Portland 
Manufacturing Co., has been in Seattle for sev- 
eral days in conference with other plywood 
manufacturers in connection with a proposed 
plan for placing on the market a plywood wall- 
board of improved design. 

Robert R. Sizer, of New York, has opened 
Coast offices at 6641 White-Henry-Stuart 
Building, in charge of E. H. Strange. 

The H. R. McMillan Export Co. has moved 
to one-half of suite 4450-2-52A White-Henry- 
Stuart Building; Bratnober Co., to 817 White; 
C..A. Mauk Lumber Co. to 819 Skinner; Han- 
sen-Neider Lumber Co. to 4429 White-Henry- 
Stuart. Lyle S. Vincent & Co. have taken ad- 
ditional space at 6641 White-Henry-Stuart. 
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Incorporations 


CALIFORNIA. 
porated; capital, $50,000. 

DELAWARE, Wilmington—Pendleton-Gilkey Co., 
incorporated; 10,000 shares, no par value; timber 
and mineral land business, 


Sherman—Atwater Co., incor- 


ILLINOIS. Chicago—Reinauer Mfg. Co., incor- 
porated; capital, $10,000; 5 W. Austin Ave. Picture 
frames. 

Chicago—S, Ralph Rosenbaum, incorporated; 
capital, $10,000; 616 Grace St.; to manufacture 
furniture. 


Great Lakes—Gordon Lumber & Supply Co., in- 
corporated. 

INDIANA. Gary-—-Fifth Avenue Lumber Co. in- 
creasing capital to $50,000. 

KENTUCKY. Louisville—Gamble Bros. increas- 
ing capital from $75,000 to $300,000; to manufac- 
ture wood cores. 

LOUISIANA, Vidalia—Clayton Timber Co.,,. in- 
corporated; capital, $100,000. 

MARYLAND. Baltimore—Special Electrical Box 
Co., incorporated; 310 N. Holliday St. 

MASSACHUSETTS. Wilmington—S. L. Kinnear 
Lumber Co., incorporated; capital, $50,000. 

MINNESOTA. Quamba—Rudd Lumber Co., in- 
corporated; capital, $50,000. 

MISSISSIPPI. Greenville—Southern Stave & 
Lumber Co., incorporated; .capital, $25,000. 

NEW YORK. Babylon—Independent Lumber Co., 
incorporated; capital, $10,000; address Percival E, 
Jackson, Atty., 68 William St., New York City. 

Brooklyn—Williams Lumber Co., incorporated; 
capital, $20,000; address Morris Deutsch, atty., 1133 
Broadway, New York City. 

Manhattan—Darrow Lumber Co., 
capital, $10,000; address Geo. 
Broadway, New York City. 

NORTH CAROLINA. Raleigh—Baker-Thompson 


incorporated; 
F. Darrow, 3456 


Lumber & Supply Co., incorporated; capital, $100,- . 


000; sawmill and planing business. 


OREGON. The Dalles—T. D. Pine Veneer & Mfg. 
Co., incorporated. 


Business Changes 


CALIFORNIA. Anaheim—George Blamer, who 
recently sold: his yard at Moravia, has become 
affliated with the E. M. Smith Lumber Co, here. 

Claremont—F'ox-Woodsum Lumber yard has been 
moved to a new location where its shed capacity 
has been increased. Frank Holmes, manager. 

Fulton—H. C, Fountain and E. A, Curtis have 
purchased the lumber and general merchandise 
business of F. E. Laumann, 

San Francisco—K. M. Hayden Co. succeeded by 
F, W. Knipscher. 

Sanger—Sanger Lumber Co. 
Brick & Lumber Co. 


COLORADO. Boulder—Boise-Payette Lumber & 
Supply Co., which recently purchased the Mc- 
Allister Lumber Co.’s yard at Boulder, has taken 
out a building permit to erect new sheds; C. D, 
Neill, manager. 

Lafayette—Ernest Grill Lumber Co. and Mc- 
Allister Lumber & Supply Co. sold to Lafayette 
Lumber Co, 


ILLINOIS. Atwood—W. L. Huff and Earl R. 
Evans, owners of the Atwood Lumber & Coal Co., 
have dissolved partnership and George Vermillion 
has purchased the yards which will be continued 
under the old firm name, 

Madison—Williams-Barr Lumber Co. 
by Illinois Lumber & Tile Co. 

Verona—W. C. Walsh succeeded by Verona 
Farmers Elevator Co, 


INDIANA. Delphi—H. B, Wilson buys interest 
in Metzger Lumber Co, 

Spencer—Spencer Wood Products Co. 
Consolidated Wood Products Co, 


IOWA. Cresco—C, 8S. Alexander succeeded by 
W. W. Horras. 

Drakesville—Bennett Lumber Co. succeeded by 
Drakesville Lumber Co. 


KANSAS. Buriingame—Forest Lumber Co. suc- 
ceeded by Badger Lumber & Coal Co. 

Great Bend—Bennett Lumber Co. succeeded by 
Great Bend Lumber Co. 

Marysville and Seneca—Howell Lumber Co,, of 
Fairbury, purchased the yards of D. E. Bone; Don 
Howell will manage Marysville branch. 


LOUISIANA. Kentwood—T. G. Womack suc- 
ceeded by Ott-Womack Supply Co, (Inc.). 


MISSOURI. Milan—Bennett Lumber Co. 
ceeded by Blaker Lumber & Grain Co. 

Strafford—l. E, Hatton Lumber & Supply Co. 
succeeded by Strafford Lumber & Supply Co. 


NEBRASKA. Loup City—Hansen Lumber Co. 
succeeded by Spelts-Hansen Lumber Co., R. E. 
Spelts having purchased an interest. 

Steele City—D. E. Bone has sold lumber yard to 
Howell Lumber Co., of Fairbury, Neb. 

NEW YORK.  Buffalo—Flierl-Middleton (Inc.) 
taken over by Kensington Lumber Co., incorpor- 
ated; capital, $50,000. 


OHIO. Columbus—Eureka Avenue Lumber Co. 
dissolved; yard will be continued as branch of 
Potter Lumber & Supply Co, with M. S. Acree as 
manager, 

Columbus—Morgan Lumber Sales Co., represent- 
ing in Ohio territory the Hillyer, Deutsch, Edwards 
Co., Pickering Lumber Co., J, J. Newman Lumber 
Co., Central Coal & Coke Co., Southern Pine Lum- 
ber Co. and Kerry & Hanson Flooring Co., has 


sold to Prescott 


succeeded 


sold to 


suc- 


moved offices into Buckeye Building & Loan Asso- 
ciation Bldg. on East Gay St. 

Washington Court House—Slagle Lumber Co.’s 
yard and business purchased by Southern Ohio 
Lumber Co., incorporated; capital, $50,000. 

OREGON. Hillsboro—Britton-Foster Lumber Co. 
succeeded by G. W. Pool Lumber Co. 


PENNSYLVANIA. Coatesville—J. W. Templin 
sold business to Francis J. Kerns (Inc.). 
Philadelphia—B, Franklin Betts, representing 
Betts Lumber Co., of Buffalo, N. Y., moving offices 
tg Packard Bidg. to 1700 Walnut St., Room 
Philadelphia—R. A. & J. J. Williams Co, mov- 
ing office and yard to 72nd and Eastwick Ave. 
Rahns—J,. H. Anders Co. sold to Harry H. Koch. 


TEXAS. Alamo—L, E. Humphreys, former 
owner of Valley Lumber Co., is again owner of the 
yard and operates as L. E. Humphreys Lumber Co. 

Alice—Alice Lumber Co. has been taken over by 
John Stamper, following the death of his father, 
H, N. Stamper. 

Big Spring—Berry Lumber Co. 
Smith Lumber Co. 

Celeste—G. D. Henslee Lumber Co. sold to Lyon- 
Gray Lumber Co. 

Taylor—J. T. Berry sold to R. B. Spencer & Co. 


UTAH. Ogden—Brown Lumber Co. and Boyd 
Lumber Co. taken over by Smoot Lumber Co., of 
Provo. The business will be consolidated and 
operated as Smoot Lumber Co. with C, E, Law- 
rence as manager. 

WASHINGTON. Aberdeen—Olympia Veneer Co. 
has taken over the management of the Aberdeen 
Plywood Co. 


New Mills and Equipment 


ALABAMA, Bolling—Ralph Lumber Co, build- 
ing sawmill; headquarters, Laurel, Miss. 

ARKANSAS, Hampton—Varnell & Tate, of Rison, 
are building a sawmill in Hampton, 

CALIFORNIA. Five Pines—Harold H. Braydon, 
of San Francisco; George Sayton, of Los Angeles, 
and J. C..Cox, of Chicago, are to establish a dredge 
here and will install a sawmill on the dredging 
land. 

San Pedro—Al Larson is constructing a 64x120 
ft. boat factory at Terminal Island. 

MARYLAND. Cumberland—Cumberland Box Co. 
will rebuild plant which was destroyed by fire 
and will install machinery for manufacture of 
wooden boxes and crates. 

MINNESOTA. St. Cloud—Donlin-Johnson Co. 
establishing a millwork factory, warehouse and 
lumber shed with dry kiln. 

WASHINGTON. Everett—Clough Lumber Co, is 
installing new machinery. 

South Prairie—South Prairie Lumber Co, adding 
new machinery. 


sold to Cicero 


Casualties 


ARKANSAS. Marianna—Miller Lumber Co., loss 
by fire, $25,000. 

FLORIDA. Ponce de Leon—Hart Lumber Co.’s 
planing mill destroyed by fire; loss, $100,000, 

LOUISIANA. Haynesville—Haynesville Lumber 
Co., loss by fire in boiler room, $10,000. 

MISSISSIPPI. Jackson—Graham Stave & Head- 
ing Co., loss by fire, $80,000; three dry kilns, head- 
ing and stave finishing mills and much machinery 
destroyed. 

TENNESSEE. Johnson City—Sells Lumber & 
Mfg. Co., loss by fire, $100,000. 

WEST VIRGINIA. Terra Alta—Terra Alta Lum- 
ber Co, sawmill destroyed by fire. 


New Ventures 


ARKANSAS, Searcy—A new lumber concern 
known as Wood-Freeman Lumber Co. has opened 
the yards formerly known as the Searcy Lumber 
Co. <A. E. Freeman and J. T, Cone are the 
managers. 

Texarkana—William Cameron & Co. opening yard 
as distributing point for the Waco branch; G. M 
Sullivan in charge. 

CALIFORNIA. Bostonia—Bostonia Lumber Co. 
has opened a yard under the management of W. 
W. Wheatley. 

FLORIDA. Jacksonville—American Pitch Pine 
Extract Co., headquarters, New Orleans, opening 
export office. 

GEORGIA, Dillard—Dillard Lumber Co, recently 
began business, 

Donaldsonville—C. L. Smith, of Headland, Ala., 
plans establishing a sash, door and cabinet manu- 
facturing plant here. 

ILLINOIS. Metropolis—Art Wood Mfg. Co. has 
begun novelty manufacturing business. 

Noble—Hanna & Co. opening retail lumber busi- 
ness. 

OHIO. Cincinnati—R, L. Janes Lumber Co, open- 
ing wholesale and retail hardwood lumber business. 

Syracuse—Glazier “Lumber Co, has started in 
business. 

OKLAHOMA. Deer Creek-——Harry Cragin Lum- 
ber Co. opening new lumber business. 


OREGON. Portland—Norsell Co. (Inc.) has be- 
gun furniture manvfacturing business. 
Portland—cC. S. Lambert and Fred E. Ellis have 
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MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 


“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 








Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 
Minneapolis, - . e 











Co PORTLAND, ORE. Co 








SALES AGENTS: 


Griswold-Grier 
Lumber Co, 


Evergreen 
Lumber Co, 












Quality 





Ties, Plank 
Long Joists 

Timbers 
Long Dimension 
Give us a trial. 


TheGriswold LumberCo. 


Gasco Building, PORTLAND, ORE. 











Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried — Well manufactured. 


Mills: . R. YMOND, WASH, 
General Sales Office: I RTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S, Loomis St. 


Old 
Growth 
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engaged in lumber and building material business 
at 876 Culley Road, as Culley Road Lumber & 
Supply Co. 

Sherwood—Jackson Lumber Co, has engaged in 
saWmill business here under name of Sherwood 
Valley Lumber Co, 

TENNESSEE. Lewisburg—Houston & Liggett Co. 
will establish a plant for the manufacture of closet 
linings and panels from cedar. W. A. Houston, 
manager 

TEXAS. Breckenridge—Breckenridge Clothespin 
Co. recently began business 

Pyote—Tulsa Rig & Reel 
Okla., opening lumber yard. 

WASHINGTON. Ellensburg and Klickitat—H. F. 
Ortman opening retail lumber yard. 


Mfg. Co., of Tulsa, 





Cc— CALIFORNIA C— 
Cae White Pine 


alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
mem '* Railway oe CHICAGO, ILL. 


el. Harrison 1 














Lumbermen’s Exchange 
R. P. PRAY R. H. BROWN 


te and Sugar PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 
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California White Pine 
California Sugar Pine 


California | California 
White Fir | Redwood 
Yard, Factory and Industrial Lumber. 


° Monadnock Bidg., 
Frederic S. Palmer, san rranciseo CAL. 
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Try Us First! 
We Specialize in 
Soft and Light 


California 
White Pine . ;. x... 
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AND CLEARS 
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Send us your z 


R. H. Downman 
. W. McWilliams 
inquiry today. 


C. D. Terwilliger, 








Clover Valley . ° 
Lumber Co. FF. © Walker. 
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Tractor Firm Issues House Organ 


“Trackson Tracks” is the name of a new 
house organ issued by the Trackson Co. of Mil- 
waukee, Wis., for its salesmen, distributers and 
dealers handling Trackson Full-Crawlers: Its 
purpose is “to be of service to the tractor equip- 
ment industry by presenting information about 
the new models of Trackson Full-Crawlers, im- 
provements, sales and service suggestions, and 
interesting performance of the Fordson equipped 
with Trackson Full-Crawlers on various kinds 
of jobs,” states the company. The first num- 
ber of “Trackson Tracks” consists of four 
pages and a two-page insert, and contains sev- 
eral illustrated articles and much interesting 
information on the performance of Trackson 
Full-Crawlers. 


Quebracho Logging with Tractors 

Tractors are now being used by the La For- 
estal Land, Timber & Railway Co. (Ltd.), of 
Villa Guillermina, Argentina, for transporting 
quebracho logs to its tanning extract factories. 
Ox teams were formerly used for this purpose, 
but the transportation was slow and subject to 
many delays, especially in the rainy season, 
when the carts mired in the mud. While less 
picturesque, the tractors are decidedly more 
efficient. 

The La Forestal com- 





rived from the Portuguese, meaning “ay 
breaker,” and is an apt one as the wood is 
among the hardest and heaviest known. Be- 
cause of its weight, (about 73 pounds a cubic 
foot) which is greater than that of water, it is 
impossible to float the logs to mills as is done in 
many logging operations. 

Only the largest trees are felled. They are 
cut into logs ten to eighteen feet long and 
stripped of the bark and white wood, since the lat- 
ter contain no tannin. The logs are then dragged 
to clearings or natural open spaces for storage 


and are later taken to the mills or point of ship- 


-ment. 
The method of obtaining the quebracho ex- 


-tract is similar to that used in the manufacture 


of sugar. The logs are pulverized in large chip- 
ping machines. The flakes are boiled, following 
which the extract is squeezed from the pulp. 
When partially cooled—to about the consistency 
of thick molasses—the extract is bagged, after 
which it hardens. 

Quebracho wood is also used for fence posts, 
railway ties and other purposes requiring an ex- 
tremely durable wood. 


SSS 22228) 


Trucks’ Part in Flood Emergency 


Motor trucks and buses rendered valuable 
services during the recent floods in New Eng- 





pany operates four fac- 
tories in the northern 
part of the Province of 
Santa Fe, Argentina. 
One of the factories—at 
Villa Guillermina — is 
said to be the largest 
tanning extract factory 
in the world. The com- 
pany controls its own 
logging operations and 
has found tractors re- 
duce the cost of trans- 


portation and increase 
production. 
Two “Caterpillar” 


tractors are used to haul 
logs from the forest to 
the factory at Villa 
Anna. Each tractor 
hauls five Athey truss 
wheel trailers of 10 tons 
rated capacity. The haul 
is eight miles each way 











and each train makes at 
least two round trips a 
day The average load 
placed on a trailer is 
about 18,700 pounds, 
which with the weight of the trailer makes a 
weight of 24,700 pounds a trailer or about 123,- 
500 pounds a train. The tractors pull such a 
load in second gear at 3 miles an hour and re- 
turn in high gear at 4% miles an hour. The 
hauling is done over a good dirt road, which is 
improved by the treads of the tractors and trail- 
ers. One set of trailers is loaded at the woods 
end while the tractor is conveying a load to the 
refining plant. In this way no time is lost and 
it is easy for the tractors to each make two 
round trips a day, consuming about five hours 
on each trip. 

Quebracho extract plays an important part in 
the preparation of leather. The tree from which 
it is obtained is only found, in commercial quan- 
tities, in the northern provinces of the Argentine 
and in Paraguay. The name “quebracho” is de- 





“Caterpillar” tractor hauling five 10-ton Athey truss wheel trailer loads of quebracho logs from 


Quebracho logs, one of the heaviest woods known, loaded on Athey 


truss wheel wagon 


land, when all other transportation services 
were crippled at many points. Thousands of 
motor trucks of every description were rushed 
to flooded sections of New Hampshire and Ver- 
mont to aid in the restoration of crippled towns 
and transportation services. Many of these were 
used to collect and carry milk from the dairy 
districts of those States to rail points from 
which it could be shipped to large milk-consum- 
ang cities. Large milk companies of Boston op- 
erated 250 trucks day and night collecting milk 
in the flooded districts and carrying it to New- 
port, N. H., from which point it was rushed by 
rail to Boston. Many miles of track on the 
Boston and Maine System were rendered im- 
passable by the floods, and motor buses were 
used by the railroads to carry passengers 
around the gaps in the rail lines. 

















the forest to factory in Santa Fe province, Argentina 
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Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,647,366. Saw grinder. Warren E. Knott, Grand 
Rapids, Mich. 

1,647,868. Saw guard. William N. Johnson, Nee- 
nah, Wis. 

1,647,986. Machine for operating on barrels or 
other containers. Delbert A. Berean, Barker, and 
William W. Trevor, Lockport, N. Y., assignor to 
Trevor Manufacturing Co., Lockport, N. Y. 

1,648,008. Power driven hand saw. Charles M. 
Selby and Oscar P. Nystrom, Holland, Mich., as- 
signors to Holland Furnace Co., same place. 
1,648,294. Process of impregnating wood. Joseph 
R. Coolidge, 3d, Brookline, Mass., assignor to Montan 
(Inc.), Boston, Mass. 

1,648,295. Impregnated wood and process of 
treating wood. Joseph R, Coolidge, 3d, Brookline, 
Mass., assignor to Montan (Inc.), “3o0ston, Mass. 

1,648,426. Saw filing guide. Archie K. Sears, 
Pasadena, Calif. 

1,648,632. Motor driven saw. Joseph Beck and 
Albert E. Gallin, Taft, Calif. 

1,648,659. Power operated hook dog (in sawmill 
carriages). Edwin H. Percy, Fort Bragg, Calif., 
assignor to Percy Electric Dog (Inc.), same place. 

1,648,920. Automatic sawmill. Louis H. Street, 
Olean, N. Y 

1.649,373. Machine for cutting tongues and 
grooves in barrel staves and the like. William W. 
Trevor and Harry L. Abbott, Lockport, N. Y., 
assignors to Trevor Manufacturing Co., same place. 

1,649,842. Parquetry and flooring. James Mc- 
Bride, New York, N. Y., assignor to James McBride 
Flooring Co. 

1,649,864. Saw. Willis S. Sherman, Minneapolis, 
Minn. 

1,649,955. Sawyer’s gage. Oscar E. Gardner, 
Shreveport, La., assignor to Arkansas Oak Flooring 
Co., Pine Bluff, Ark., a corporation of Arkansas, 
and Arkansas Oak Flooring Co. (Inc.), Alexandria, 
La., a corporation of Louisiana. 

1,649,983. Veneer core. Arlie- W. Schorger, Madi- 
son, Wis., assignor to C. F. Burgess Laboratories 
(Inec.), Dover, Del. 

1,650,274. Wood impregnation. Arthur M. Ho- 
wald, Pittsburgh, Pa., assignor to Graselli Chemical 
Co., Cleveland, Ohio, 

1,650,476. Saw. Charles Weiler; New York. N. Y. 

1,650,613. Saw = shifter. George W. Dorman, 
Everett, Wash., assignor to Sumner Iron Works, 
same place. 

1,650,669. Turning machine. David Turcott, 
3eloit, Wis., assignor to P. B. Yates Machine Co., 
same place. 

1,650,738. Process for treating, impregnating, 
seasoning, and stabilizing wood. George E. Rice, 
Brooklyn, N. Y., assignor to Conservation Corpora- 
tion of America. 

1,650,741. Box securing means. Alfred L. Roe- 
buck, Winchendon, Mass., assignor to General Box 
Co., Chicago. 

1,650,884. Saw construction. Anton Westgard, 
Chicago. 

1,651,013. Motor-driven planer. Hadley N. Buss 
and Wendell R. Buss, Holland, Mich. 

1,651,121. Collapsible shipping crate. 
B. Hiatt, Los Angeles, Calif. 

1,651,267. Shipping crate. 
Matawan, N. J. 

1,651,305. Ripper head. Albert H. Wagner, Bon- 
ner, Mont. . 


Walter 


Henry C. Geran, 





News Notes From Vancouver, B.C. 


Dec. 3.—Local business remains very quiet, 
but the export markets are keeping British 
Columbia mills busy. Active demand from the 
United Kingdom and Continental markets for 
clears is continuing, particularly for ship- 
ment to Hamburg and Rotterdam. The Ar- 
gentine is also buying large quantities of 
clears. One order of 2,500,000 feet has been 
placed for shipment to Buenos Aires during 
January. The British railroads are inquiring 
for more ties and crossing timbers. The Aus- 
tralian market is very quiet, as increased 
duties have been placed on fir. Japan is buy- 
ing the usual quantities. Approximately 140,- 
000,000 feet of fir was shipped to Japan dur- 
ing November. Freight rates to Japan are 
slightly stronger for January/February ship- 
ment. South African business is good and 
three steamers have been named to load dur- 
ing December/January. 


The total figure for water-borne export 
shipments from Vancouver and New West- 
minster during October amounted to 53,625,356 
feet, covering logs and lumber of ali descrip- 
tions. This. is approximately. 3,000,000 feet 
below the September total. 

T. H. Wilkinson, who a few months ago re- 
signed the secretaryship of the Vancouver 
branch of the Canadian Forestry Association 
to fill the same office for the Consolidated 
Shingle Manufacturers Association of British 


Columbia, was requested by the forestry as- 
sociation to return and the announcement of 
his acceptance has been greeted with great 
satisfaction by all, in and out of the lumber 
industry, who are concerned with the preser- 
vation of British Columbia’s forests. 


LUMBER TRANSPORTATION 


Finds Rates Unreasonable 
[Special telegram to AMERICAN LuMBERMAN] 


WASHINGTON, D. C., Dec. 7.—Rates on lumber 
in carloads from Russellville and Halls, S. C., 
to destinations in North Carolina, Virginia, 
New Jersey, Pennsylvania and New York are 
unreasonable to the extent that they exceed 
the group rates contemporaneously in effect 
from St. Stephens, S. C. 

This is the finding of Division 4 of the In- 
terstate Commerce Commission in docket No. 
17958, brought by the Camp Manufacturing Co. 
and the Montague Camp Lumber Co., with 
plants near Russellville and Halls, respec- 
tively. It was the contention of complainants 
that the combination rates on lumber from 
their plants are unreasonable and the com- 
mission was urged to establish joint rates. 
The Carolina Western Railroad Co. filed a com- 
bined answer and cross complaint, admitting 
the allegations of the complaint, and asked 
that divisions of not less than 3 cents per 
100 pounds be allowed that carrier out of such 
joint rates as might be prescribed from Rus- 
sellville and Halls. The Camp Manufacturing 
Co owns all but nine shares of the stock of 
the Carolina Western. 

The Atlantic Coast Line took the position 
that the establishment of joint rates with the 
Carolina Western would not be in the “public 
interest,” and that the short line “is not in 
fact operating as a common carrier.” Divi- 
sion 4 finds from the records of the commis- 
sion that the Carolina Western is operating as 
a common carrier and rejects the “public in- 
terest” contention of the trunk line. 

Upon the present record, Division 4 finds it 
impossible to determine what would be reason- 
able and equitable divisions out of the group 
rates from Russellville and Halls. If the car- 
riers are not able to agree upon divisions they 
may bring the matter before the commission 
in an appropriate proceeding. 














Decision in Open Routing Practice 


WASHINGTON, D. C., Dec. 6.—In an opinion 
handed down in Docket No. 18,462—Henry G. 
Brabston vs. Southern Railway Co. et al.— 
Division 4 of the Interstate Commerce Com- 
mission makes an award of $3.63 reparation, 
with interest on a carload of lumber shipped 
from Jackson, Ala., to Orangeville, Ill., and 
found overcharged. In a concurring opinion, 
Commissioner Woodlock said: 


“Under the existing tariffs and our rules we 
have no alternative to the conclusion reached. 
Carriers can not reasonably expect to con- 
tinue indefinitely the practice of open routing 
in tariffs, using widely circuitous routes when 
it suits them to do so, and at the same time 
expect us to protect them from consequences 
such as those exemplified in the present case. 
In this matter and in the matter of the ‘com- 
bination rule’ and the ‘intermediate clause’ 
tariff reform is badly needed. Such reform is 
the business of the carriers. They would save 
themselves much money and they would save 
the commission much time and expense by 
setting their houses in reasonable order in 
this respect.” 


Georgia Rates to Trunk Line Territory 


WASHINGTON, D. C., Dec. 5.—Division 3 of the 
Interstate Commerce Commission in a decision 
in Docket No. 18,637 finds that rates on lumber 
and forest products taking the same rates 
from Brunswick, Ga., to destinations in Trunk 
Line and New England territories and Ohio 
are not unreasonable or unjustly discrimina- 
tory, but unduly prejudicial to Brunswick and 
unduly preferential of Savannah, to the extent 
that they exceed or may exceed by more than 
one cent a hundred pounds the rates con- 
temporaneously maintained by defendants ow 
like traffic from Savannah to the same des- 
tinations. At present the rates from Savannah 
are 2.5 cents under Brunswick. The complaint 
was filed by the Brunswick Traffic Bureau on 
behalf of its members. 














LADDERS 


Spruce Fir 
FOR EVERY PURPOSE 


Outstanding— 
Superiority 
Excellence 
Safety 
Service 

Catalog and profit 


producing prices 
upon request. 


The Goshen 


Manufacturing Co. 
600 Reynolds Street, 
GOSHEN, INDIANA 

















ATTENTION 


COMMISSION 
SALESMEN! 


Do you, or would you like a side-line which 
sells to EVERY retail lumber concern and 
carries a good commission on every sale ? 


9) 


THE FINEST AND BEST 


Carpenter Aprons, 
NAIL SACKS 


and 


TARPAULINS 
IN AMERICA 
Some good territory open for capable, satis- 
factory producers. Write for proposition, stating 


territory covered and details of importance to a 
permanent connection. 


Allied Cloth Specialties, Inc. 


GREENVILLE, OHIO 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacte GRAND PRIZE 
—_—_————— ee ee 


Rake teat Selelal tm © eelel Shatel a. 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Dai f - 
AXES-LOGGING TOOLS (7) ORO FOR ens ees: 
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CHICAGO 
VANLANDINGHAM LBr. Co. 


228 No. LaSalle St., CHICAGO 
Telephone, State 6427 





W. B. Vanlandingham 
E. T. Vaniandingham 
C. B. Cunningham 


West Coast Products Hardwood Flooring 
Southern Pine Hardwood I.umber 


SALES SERVICE 


ON A COMMISSION BASIS. 


RMR I: 
ES 
Lawrence F. Braun 


William E. Krueger 
James Allee 














GILBERT NELSON & CO. 


Public Accountants 
I! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 








PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 











Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphiet No. 49-S. 


Try ourCollection Depart- 
ment any timeon ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35So. William St., 
NEW YORK CITY 











The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 








one and observe ROTEEL COMPANY 
their clean-cut erTTeeUReN. A = 
edges and gener- — wed 
al excellence. 


The John B. Wiggins Company 
Established 1857 

Engravers Plate Makers 

1108 South W sbash Avenue 


Die Embossers 
CHICAGO 











H. H. Shepeck, sales manager of the I. 
Stephenson Co. Trustees, Wells, Mich., made 
a business trip to Chicago last week. 


Shirley G. Taylor, of Taylor & Crate, Buf- 
falo, N. Y., has returned from a three weeks’ 
visit to the company’s mills in the South. 


C. F. Foretich, sales manager of the Brad- 
ley Lumber Co. of Arkansas, Warren, Ark., 
made a business trip to Chicago this week. 


E. C. Dawley, of the Dawley Lumber Co., 
Wausau, Wis., spent several days in Chicago 
this week calling on the local northern hard- 
wood trade. 


I. de Sola, of the purchasing department of 
the Edward Hines Lumber Co., returned Mon- 
day from a two weeks’ trip through southern 
producing sections. 


P. S. Fletcher, of the D. S. Pate Lumber 
Co., left this week for a trip to the South with 
a view of getting a line on stock conditions in 
the producing territory. 


The Valley Furniture Co., of St. Louis, Mo., 
is installing Universal vacuum dry kiln equip- 
ment manufactured by the Universal Vacuum 
Dryer Co., of Kansas City, Mo. 


W. R. Sayre, of the W. R. Sayre Lumber 
Co., San Francisco, Calif., was in Chicago last 
Friday en route to the West Coast after an 
extended trip through the East and South. 


A. R. Owen, president of the Rust-Owen 
Lumber Co., Drummond, Wis., was in Chi- 
cago last week calling on some of his friends 
in ny northern pine, hemlock and hardwood 
trade. 


Henry D. Foote, of the H. D. Foote Lumber 
Co., Alexandria, La., specialist in car and 
railroad material, spent several days in Chi- 
cago this week sizing up the southern pine 
situation. 


C. J. Eskridge, of Ft. Wayne, Ind., repre- 
senting Eastman, Gardiner. & Co. in northern 
Indiana and southern Michigan, spent several 
days at Laurel, Miss., last week going over 
the mill stocks. 


J. A. Strack, formerly connected with the 
Clore-Strack Lumber Co., left with his family 
by automobile on Tuesday of this week to 
drive to San Diego, Calif., where they plan 
to reside permanently. 


Milton V. Johns, sales manager of the Red- 
wood Sales Co., left Dec. 2 for a visit to the 
California redwood mills of the companies he 
represents in the eastern territory, with a view 
to getting a line on stock conditions. 


L. E. Mitchell, sales manager of the Tennes- 
see Lumber & Manufacttring Co., Knoxville, 
Tenn., when in Chicago this week reported 
considerable curtailment among the oak floor- 
ing plants, due to adverse weather and slow 
demand. 


Louis Larsen, sales manager of the Kull- 
berg Manufacturing Co., hardwood trim manu- 
facturer of Minneapolis, Minn., was in Chicago 
this week conferring with M. L. Hansen, of 
the Hansen Lumber Co., Conway Building, 
local representative. 


Sam Swenson, president of the Acme Lum- 
ber Co., Rockford, Ill., was in Chicago this 
week calling on his friends in the local trade. 
Demand for lumber from the furniture fac- 
tories at the present time is rather quiet, ac- 
cording to Mr. Swenson. 


Ray L. Wilson, secretary and treasurer of 
the Deer Park Lumber Co., Deer Park, Wash., 
stopped over in Chicago for a day last week 
on his way east on a business trip. While 
here he conferred with C. H. Wilson, man- 
ager of the company’s Chicago office. 


Shelby Preston, in charge of the panel and 
plywood department of the Anderson-Tully 





Co., Memphis, Tenn., was in Chicago this week 
looking after business for the company, and 
while here attended the annual meeting of 
the Plywood Manufacturers’ Association. 


William P. Betts addressed about seventy 
friends of Harry Roblin on Dec. 5 at the 
Lafayette Hotel, Buffalo, N. Y., in the inter- 
est of the latter’s candidacy for director of the 
Buffalo Automobile Club. An active campaign 
= be carried on among the auto club mem- 
ers. 


C. Arthur Bruce, vice president of the E. L. 
Bruce Co., oak flooring manufacturer of Mem- 
phis, Tenn., has been named administrator of 
the estate of Mr. and Mrs. T. Alfred Vaughan, 
who were recently killed in an automobile ac- 
cident. 
Bruce. 


E. T. Sturgeon, of the Morrill & Sturgeon 
Lumber Co., Portland, Ore., wholesale lumber 
dealer, is on his way home from an ex- 
tended tour of the eastern and middle States, 
In letters to his office he observes indications 
for an improvement in the demand for lum- 
ber as soon as inventory time is over. 


Leo Kubeshesky, who is connected with the 
Robert Duncan Lumber Co., of Minneapolis, 
Minn., wholesaler of hardwood lumber, has 
returned from a trip to Wisconsin manufac- 
turing plants with a report that there is a 
fair demand from implement manufacturers, 
with buying by sash and door mills and fur- 
niture manufacturers at a low ebb. 


L. L. Daugherty, jr., of L. L. Daugherty 
Jr. & Co., Macon, Ga., spent several days in 
Chicago this week calling on the local trade. 
He reports that the demand for lumber has 
improved slightly within the last week or two. 
From here Mr. Daugherty went to Cincinnati, 
Louisville and other important consuming cen- 
ters before returning to headquarters. 


The Vaughan’s were friends of Mr. 


A group of Buffalo, N. Y., business men, as 
guests of William H. Sanford, vice president 
of the American Car & Foundry Co., attended 
a smoker and luncheon at the Lafayette Hotel 
on Dec. 3 and discussed a midwinter ex- 
pedition to Florida for a fishing trip and sur- 
vey of property on the west coast. In the 
party were Orson E, Yeager and ‘Arthur W. 
Kreinheder. 


Harry L. Miller, of Pittsburgh, Pa., secre- 
tary of the Western Pennsylvania Builders’ 
Supply Association, is attending the annual 
convention of the national association in Cleve- 
land this week. The sixth annual conven- 
tion of the State association, to be held in 
Pittsburgh, Dec. 14 and 15, will benefit by 
many of the exhibits coming here from the 
national convention. 


Frank Handeyside, sales manager of the 
Rib Lake Lumber Co., prominent manufacturer 
of northern hemlock and hardwoods of Rib 
Lake, Wis., spent a day in Chicago last week 
on his return to headquarters after a trip to 
New York City to confer with officers of 
the company. While here Mr. Handeyside 
called on some of the local distributers of 
northern wood products. 


J. H. Townshend, of Memphis, Tenn., ex- 
ecutive vice president of the Hardwood Manu- 
facturers’ Institute, left last week for Wash- 
ington, D. C., where he will appear before 
Congress to present facts and figures regard- 
ing the loss to hardwood operators during 
the recent flood. He will officially represent 
the hardwood industry in an effort to get some 
flood prevention measure through Congress. 


Henry R. Isherwood, of St. Louis, Mo. 
secretary-treasurer of Hoo-Hoo, was sum- 
moned to Plover, Wis., last Saturday by the 
illness of a sister. Accompanied by Mrs. Isher- 
wood, he drove to Plover, arriving there Sun- 
day. His sister had rallied after a serious re- 
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lapse and physicians held high hope for her 
early recovery. Mr. and Mrs. Isherwood 
planned to remain until after the crisis had 


John C. Norman, son of J. Van Norman, 
Louisville, Ky., playing a backfield position 
on the Princeton University football team, on 
Dec. 3 was awarded his football letter. Last 
year he was a substitute. Next year will be 
his last. His uncle, Ed. Norman, won his 
letter at Princeton several years ago as a sub- 
stitute. Young Norman is the first Louisville 
man to ever win a letter in any of the three 
big eastern universities as a member of the 
regular football teams. 


Lumber Research in the Farm Field 


The durability and serviceability of lumber 
in frame buildings was stressed by Frank P. 
Cartwright, chief engineer of the National 
Lumber Manufacturers’ Association, in a paper 
presented Dec. 1 before the American Society 
of Agricultural Engineers at Chicago. Mr. 
Cartwright likewise pointed out lumber’s un- 
questioned desirability for farm construction, 
and stated that there is sufficient volume of 
experience with lumber in construction to show 
that when protected from moisture its dura- 
bility is practically unlimited. 

Another feature affecting serviceability and 
durability of frame buildings, Mr. Cartwright 
said, is the control of moisture content in 
lumber used for construction. We know that 
unsatisfactory buildings result from the use 
of green lumber. We do not know so definitely 
the maximum moisture content which lumber 
may have when used and still result in a thor- 








conveniently to fuel economy. Lumber itself 
in its commercial thicknesses compares favor- 
ably with many of the so-called insulating 
materials as an insulator. We do not know, 
however, the insulating capacity of many of 
the lighter and more effective species such as 
are used in various parts of the country for 
sheathing, siding, shingles and other struc- 
tural parts; and we do not know the insulat- 
ing capacity of the lighter grades in the heavy 
dense structural species. This is a matter 
with which the lumber industry is concerning 
itself promptly and it is expected that more 
complete information on the subject will be 
available in the near future. 


He concluded with the statement that the 
lumber industry stood ready to codperate with 
other agencies in improving the types of struc- 
tures on American farms. 


Opens New Branch Office in Ohio 


Announcement has been made by the Har- 
nischfeger Corporation, of Milwaukee, Wis., 
of the establishment of a branch office at 340 
Rockefeller Building, Cleveland, Ohio, in 
charge of J. T. Conners, who is widely known 
in the Cleveland territory, particularly among 
construction contractors. The complete line 
of P&H gasoline driven shovels, draglines, 
clamshell cranes and trenching machinery will 
be handled through the Cleveland office. 


Makes Neat Use of Wood 


Here’s a new wood-built home that brings 
passing motor cars to a full stop in front of 
it. Not one car now and then, but whole caval- 
cades of them every day of the week. Curi- 


‘osity seems to be aroused from the different 


kinds of lumber ma- 
terial used in the con- 
struction and in shapes 
quite different from 
ordinary use. 

The superstructure is 
of hewn hardwood logs, 
the chinks filled with 
patent cement. The 
roof is of shingles of a 
pattern that at once at- 
tracts the eye of the 
passer-by. The first 
several rows have been 
factory-bent to fit down 
over the eaves, as 
shown in the picture. 

See the rain barrels? 
They are there for just 








Unique wood-built home in Hubbard Woods, Ill. 


oughly satisfactory and serviceable structure. 
This can be determined in large measure by 
an investigation of the range of moisture con- 
tent in lumber actually in use, 

Paints and painting methods constitute an- 
other subject which will richly repay investi- 
gation. Previous investigations of paint have 
centered around the appearance character- 
istics of the coatings. This is by no means 
unimportant, but from an economic viewpoint, 
however, and in some farm structures par- 
ticularly, the protective properties of paint are 
even more important. There is ample evi- 
dence in partial or small scale investigations 
already made that the protection possibilities 
of paint can be increased 100 percent at least 
with very little or no increase in ‘cost. 


Mr. Cartwright said the properties of 
strength and stiffness of lumber were well 
known and, therefore, required little additional 
investigation. He added, however, that “there 
are possibilities in the use of high-grade timber 
by which greater strength is obtained at very 
little increase of cost, which should be of 
particular interest to those erecting large barns 
or other structures involving timber strength.” 

The possibilities of greater fire resistance of 
farm structures are receiving much attention, 
in the opinion of Mr. Cartwright, and several 
processes have been developed by which lumber 
is made materially more resistant to fire attack. 
He advocated further work along this line of 
investigation. 

The frame building more than any other 
type, he continued, lends itself readily and 


that purpose. The water 
is used for the lawns 
and shrubbery. The 
panels are of stucco into which have been pic- 
tured different kinds of shrubs. 

The home and lawns are the design of a 
painter and decorator, Andrew W. Paulson, 
and are to be seen at the corner of Tower Road 
and Greenwood Avenue, Hubbard Woods, IIl. 


Company Gives Party 


St. Louis, Mo., Dec. 8—Following its an- 
nual custom, the Huttig Sash & Door Co., of 
this city, gave a party for its employees this 
evening in the club rooms located in the gen- 
eral office building of the company at 1206 
South Vandeventer Avenue. After a buffet 
luncheon had been served, cigars were lighted 
and short speeches on interesting subjects were 
made by various members of the staff. Moving 
pictures of current events were also shown, 
after which piano selections and singing were 
indulged in, the festivities closing with the 
presentation of many service badges by com- 
pany officers to employees. 





A Copper INsTITUTE has been organized. Its 
bylaws and regulations in regard to functions 
have been filed with the attorney general of the 
United States and the Federal Trade Commis- 
sion, which will be kept informed of all its 
activities. Practically all the important copper 
producing companies have expressed their in- 
tention to join. 


Lumbermen 
Who Come 
to Chicago 


should make it a point on the 
very next trip to get acquainted 
with the Lumbermen’s Club of 
Chicago. 


We have dandy quarters on 
the 23rd floor of the Builders’ 
Building, Wacker Drive at 


LaSalle St., where you can en- 
joy a delightful luncheon and 
a restful lounge. Here you can 
get acquainted with lumber- 
men you have wanted to know. 


Come up and see us next 
time you’re in Chicago. 


Lumbermen’s 
Club of Chicago 


Wacker Drive at LaSalle St. 


E. A. THORNTON, Pres. 
M. E. COWPER, Sec. - Mgr. 




















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch. Bldg., 
St. Louis; Me. Chicago. Ill. San Francisce, Cal. 





























Sawmills That 
Stand the Gaff 


of steady running and prove effi- 
cient under emergency conditions 
must be scientifically designed and 
built right in the beginning. For 
thirty-seven years we have been 
doing this and more too for saw- 
mill operators. Our engineering 
service embraces everything from 
selecting the site to operating the 
mill for you. Learn more about 
our service now. 


“THRALLESH EA 


ICAL SAWMILL ENGINEERS AND DESIGNERS > 
* Lake Charles, La. 
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SIMONDS 
WIDE BAND 


SAWS 


Known as the best be- 
cause of their quality 
and cutting. Millmen in 
every section where fine 
lumber is cut operate 
Simonds Bands on their 
machines. They will 
tell you that these bands 
have set the standard for 
many years. They hold 
their edge and tension 
and stand fast feed. 


You can order them from 
any Simonds office or 
Service Station. 


Simonds Saw and 
Steel Company 


“The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS, 


Chicago, Ill. Lockport, N.Y. 
Boston, Mass. Memphis, Tenn. 
Detroit, Mich. Atlanta, Ga. London, Eng. 
NewYork,N.Y. Seattle, Wash. Montreal, Que. 
NewOrleans, La. SanFrancisco,Cal. .Toronto, Ont. 
Vancouver,B.C. St.Johns,N.B. 





Los Angeles, Cal. 
Portland, Ore. 











THOMAS C. STARRET, lumberman, banker 
and capitalist of Detroit, Mich., and his wife 
were seriously injured when struck by an 


automobile in Los Angeles, Calif., several 
weeks ago, and Mr. Starret died two weeks 
later in the hospital in that city. The couple 
were crossing a street in the business sec- 
tion when the accident happened. Mrs. Star- 
ret’s condition was still very serious at last 
report. T. C. Starret was 72 years old and 
had been active in lumbering and real estate 
enterprises in Michigan for many years. He 
was born in Brampton, Ont., Feb. 9, 1855, and 
educated in that city. As a young man he 
engaged in the lumber business with his 
father, Andrew Starret in Brampton, but later 
moved to Detroit, and then to Muskegon, 
where at the age of 19 he went to work in 
the lumber camps. Later he became book- 
keeper and office manager for the Blodgett & 
Byrne Lumber Co., which operated a saw- 
mill at Holton. Shortly afterwards he started 
in business for himself, buying part of the 
equipment of the former company. He later 
purchased large tracts of timber land in Ar- 
kansas, Louisiana and Oregon, and his opera- 
tions developed rapidly in southern and north- 
western lumber regions. He became presi- 
dent of the Starret Land Co., the Park Place 
Land Co., a director of the Detroit Trust Co. 
and a member of the Board of Commerce, A 
widow, two daughters and two sons survive 
him. The sons, Howard A. and John W. Star- 
ret, were partners with their father in the 
Starret Land Co., of Detroit. 


SAMPSON B. FRENCH, a retail lumberman 
of many years standing, died at his home in 
Algona, Iowa, on Nov. 16, after a lengthy ill- 
ness, which, however, had not been considered 
serious, the end coming very suddenly. Mr. 
French was born in Ohio and was 61 years 
old. He moved west when a youth and for 
many years was manager for J. H. Queal & 
Co., in the yards at Wakonda, Yankton and 
Ireton. He had been a resident of Algona 
for twenty-five years and had been general 
manager of the Queal & Co. yards in that 
section. After that company sold out its 
line in 1917, Mr. French purchased the yard 
at Titonka, about twenty miles from Algona, 
which he had conducted ever since. Mr. 
French came from a family of lumbermen. 
His brother, B. T. French, is head of the 
French Lumber Co., at Hawarden. /nother 
brother, L. R. French, conducted a yard in 
Des Moines, and their father and grandfather 
were also in the business. J. H. Queal, head 
of the line-yard company was a cousin. Mr. 
French was president of the Kossuth County 
Fair for a number of years, and had served on 
the council and was active in commercial club 
work. One brother, B. T. French, survives. 
Four sisters also survive with the widow and 
seven children. His sons are following the 
family tradition and have entered ‘the lumber 
business. 


THOMAS R. WELSH, one of the pioneer 
manufacturers of maple flooring, died at his 
home in Reed City, Mich., on Monday, Dec. 
5, after an illness of several years. Mr. Welsh 
was born near Grand Rapids, Mich., Feb, 22, 
1855. As a young man he entered the lum- 
ber business with Mr. Lee at Maple Valley, 
Mich., afterwards moving to Lake View, 
Mich., where he lived for a number of years. 
He then moved to Chase, entering into the 
mill business with Lee & Bowten. After 
about seven years he moved to Reed City and 
built a planing mill which developed into a 
box company and later into the Welsh & 
Kerry Co., manufacturing maple flooring, one 
of the first concerns to enter that business. 
It will be remembered that Mr. Kerry passed 
away about a month ago on the same night 
as his partner, Rasmus Hanson. Mr. Welsh 
was also one of the charter members of the 
Maple Flooring Manufacturers’ Association 
and was always active in association matters 
until he discontinued his flooring business 
soon after the war. He was also quite active 
in politics, serving on the State Central Com- 
mittee a number of years. Surviving are his 
widow, Minnie J. Welsh, of Reed City, one 
son, Fred R. Welsh, of Grayling and three 
sisters. 


N. JEROME HOAG, proprietor of the Hoag 
Lumber Co., of Skaneateles, N. Y., died at the 
hospital of the Good Shepherd in that place 
on Nov. 14, at the age of 66. Mr. Hoag was 
a native of Skaneateles and was educated 
in the public schools there. He had been in 
the lumber business for many years and was 
an active member of the Skaneateles Presby- 
terian Church and a member of the local 
Yacht Club. Mr. Hoag had not been well for 
some time but had been seriously ill for only 
a week. Surviving are his widow, Mrs. Min- 
nie Spaulding Hoag, one son, Earl J. Hoag, 
two brothers, George and Clarence, and four 
daughters: Mrs. F. Walker Leonard, Mrs. 





Harry G. Polly, Mrs. John H. Gregory and 
Mrs. Lester W. Coons. 


MRS. CHARLOTTE BURR HARWOOD 
wife of W. S. Harwood, senior member of 
the Harwood Lumber & Fuel Co., Blooming: 
ton, Ill., died at the family residence in Bloom- 
ington Tuesday morning, Nov. 22, following 
an illness of a year’s duration. Mrs. Har- 
wood was a talented musician and accom: 
plished singer and prior to her illness wags 
prominently identified with musical interests 
of her home city. She was interested in al] 
good works in Bloomington and for a num- 
ber of years had been a member of the 
Mother Church, First Church of Christ Sci- 
entist at Boston. Those surviving besides 
the husband are two sons, 4 . Harwood, 
Bloomington, and A. B. Harwood, ‘Godfrey, Il. 


MRS. ANNA K. PAULSON, wife of P. A. 
Paulson, pioneer lumberman of Tacoma, Wash., 
died at her home at Spokane, Wash., Nov. 25. 
Mrs. Paulson was 68 years of age and is sur- 
vived by her husband, one son, one daughter, 
six grandchildren and one sister. Mrs. Paul- 
son, whose maiden name was Anna K. Ander- 
son, went West with her parents from Iowa 
in 1875. She was a teacher in the public 
schools of Tacoma, Olympia and Oregon City. 
She married P. A. Paulson at Tacoma in 1884, 
residing in Tacoma for many years where her 
husband was one of the proprietors of the 
Tacoma Lumber Co. 


JEFF ISON, familiarly known throughout 
eastern Kentucky as “Uncle Jeff,” one of the 
best known old time lumbermen in that sec- 
tion, was found drowned in the North Fork of 
the Kentucky near his home town, Blackey, 
on Dec. 1. Mr. Ison had been visiting his son 
Clint F. Ison, at Bluefield, Ky., and had started 
home on foot. The body showed some marks 
of violence and it is believed that he was 
robbed and murdered. Mr. Ison was in his 
74th year but was still vigorous and active 
in various enterprises in the Blackey section. 
A widow and several children survive. 


WILLIAM BYRON RUFE, secretary of 
Jenkins Bros., of New York City, and also of 
Jenkins Bros. (Ltd.), the Canadian branch of 
that concern, died in Brooklyn, N. Y., on Nov. 

at the age of 56. 
Mr. Rufe was born in 
Lehigh County, Penn- 
sylvania. He learned 
stenography from an 
uncle who was one of 
the first of the mod- 
ern stenographers, and 
started work as ste- 
nographer at the age of 





THE LATE 
WILLIAM B. RUFE 





15 in a lawyer’s office 
in New York. This 
work did not interest 
him and he answered an 
advertisement signed 
“J.B.” receiving the 
appointment which 
proved to be in the 
office of Jenkins Bros., 
valve manufacturers, 
He was the first ste- 
nographer employed by 
that firm and “*re- 
mained with the busi- 
ness until his death. 
He rose swiftly through various positions 
until in 1907 he became secretary when the 
company was incorporated, and in January, 
1928, would have completed 40 years of service. 
Mr. Rufe was widely known as a collector of 
stamps and had travelled extensively in pur- 
suit of that hobby. A man of sterling in- 
tegrity and engaging personality, Mr. Rufe 
will be mourned by a large circle of business 
and personal friends. 





C. P. ELLINGSON, head of the Island Lake 
Lumber Co., Northome, Minn., is dead at his 
home there following a brief illness. He was 
identified with lumber manufacturing in north- 
ern Minnesota for many years. For two years 
he was president of the Loggers’ Association. 


F. TILTON WILLARD, 28 years old, rep- 
resentative at Orlando, Fla., of the Huttig 
Sash & Door Co., was killed in Jacksonville, 
Fla., Nov. 24, in an accident. Mr. Willard 
was born Jan. 4, 1899, in Chicago. He is sur- 
vived by his mother, Mrs. Mary A. Willard, 
with whom he resided at Orlando. 
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POPLAR 


Cincinnati, Ohio, Dec. 5.—The following are 
average wholesalers’ carlot prices, Cincinnati 
pase, on poplar: 


Soft Texture— 4/4 5/4 6/4 8/4 
Panel & No. 1, 18” 
ee er ee $135 $150 $150 $160 
PAS .covctvcsescces 105 120 120 180 ° 
Saps & select........ 80 100 100 105 
Me 2 BOReecceseese 60 65 65 70 
No. 2 com. A....... 40 45 45 47 
No. 2 com. B....... 28 30 30 80 
Valley— 
7 $ 4 fe ¥100o te $105@110 
Saps & selects 66 70 70 75 80@ 85 


55@ 58 58 62 
41@ 43 43@ 45 
29@ 31 


No. 1 com... 48@ 50 
No. 2 com. A. 37 39 
No. 2 com. B. 27@ 29 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., Dec. 6.—Butter tub 
and egg container manufacturers are out- 
standing buyers of northern pine, with the 
railroads and retailers purchasing only in 
small quantities. Winter woods operations are 
under way. Prices are steady. 


BUFFALO, N, Y., Dec. 7.— Northern pine 
trade is called fair for this time of year. Cus- 
tomers are placing orders where stocks have 
run short and desire quick shipments. Some 
items are short in the wholesale yards, but 
they are keeping up their assortments by rail 
shipments. It is not always easy to supply 
the buyers with just the stock required. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 6.—Eastern spruce 
frames are firm at $40 base and producers are 
considering another advance. Demand is quiet. 
Only two of the large mills are now sawing 
dimension. Stocks of Provincial random are 
dwindling but quotations have not advanced. 
Boards are scarce and firm. Quotations on di- 
mension, rail shipments, 8- to 20-foot, 8-inch 
and under, $40; 9-inch, $41; 10-inch, $42; 12- 
inch, $44. Provincial random, 2x3 to 2x7-inch, 
$32@33; 2x8, $36@37; 2x10, $37@38. Covering 
boards, merchantable, 5-inch and up, 8-foot 
and up, D1S, $34; matched, clipped, 8- to 16- 
foot, $36@38. Furring, 1x2-inch, $31@33. 
Lath, 14-inch, $5.75, 15¢-inch, $6.50. 


HARDWOODS 


CHICAGO, Dec. 7.—Select and better birch 
is moving in fair volume to the interior fin- 
ish plants, and the furniture factories are 
taking small quantities of Nos. 1 and 2 com- 
mon birch. Good maple is moving to some 
extent to the automobile body plants. Some 
sales of flooring maple are reported. Dry 
mill stocks of No. 3 hardwoods are small, 
as industrial plants and box manufacturers 
have been taking these grades rather freely. 
Prices hold on a steady basis. 


ST. LOUIS, MO., Dec. 6.—For the first time 
in many weeks an improvement materialized 
in the buying of southern hardwoods. The 
betterment is attributed, in part, to the Henry 
Ford announcement. Both the automobile and 
furniture business picked up, the former de- 
manding thick elm and maple and the latter,. 
inch common sap gum. There was a fair de- 
mand for box-factory stock such as No. 2 
cottonwood and No, 2 sap gum. There was no 
change in the list. However, prices are ex- 
pected to advance and buying to increase on 
account of the curtailment of production. ‘It 
is believed a number of mills will shut down 
over the holidays for repairs and replace- 
ments. 


MINNEAPOLIS, MINN., Dec. 6.— Normal, 
although light, business is reported by north- 
ern hardwood wholesalers in this market. 
Factories are preparing for the annual shut- 
down before the holidays and they are buying 
— to meet immediate needs. Prices are 

rm. 


BUFFALO, N. Y., Dec. 7.—The demand for 
hardwoods is on a small scale. Prices on 
most woods are not much changed. The better 
grades of maple are showing a little more 
strength and are moving better. Wholesalers 
say they find indications that consumers are 


‘Knowrt the 





World Over” 








Home Office: 


New York, 350 Madison Ave. 





Meeting Individual Demands 


Often times a customer needs a special type of lumber in an un- 
usual width or length. With our six band mills scattered over 
the South’s hardwood area and producing a hundred million feet 


annually, we are always ready to meet individual demands. 
We solicit your inquiries and orders for 


OAK—ASH—GUM—ELM—COTTONWOOD— 
CYPRESS 


Turner-Farber-Love Company 


MEMPHIS, TENN. 
BRANCH OFFICES : 

New Orleans, Hibernia Bank Bldg. 

Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


Chicago, 612 North Michigan Ave. 

























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 











Quality 
NORTHERN 
HARDWOODS 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 











beginning to figure on their future require- 
ments, and that some appreciate the fact that 
prices are at low ebb. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 7.—There are more inquiries 
for fir from retailers, according to some of 
the local distributers, who express the. opin- 
ion that the yards are inclined to believe 
that the market is about as low as it will be 
this season and are eager to place orders for 
shipment after the first of the year. How- 
ever, the fir mills are not accepting any 
large volume of business on that basis. In- 
dustrial consumers are taking fair quantities 
of No. 4 Engelmann spruce, prices on which 
are steady. 


SEATTLE, WASH., Dec. 3.—Numerous fore- 
casts of the fir industry emphasize early 1928 
as a time of increased volume of business at 
improved prices. There is now noticeable cur- 
tailment of production. The industry through- 
out is dull and depressed. 


NEW YORK, Dec. 5.—Stocks in the harbor 
have increased in the last ten days, but the 
situation is not one to cause alarm though 
the movement of lumber has slowed up con- 
siderably. There has been no reduction in 
price and, it is predicted, none will occur. 
Cargoes are moving evenly for firms that get 
their stocks on consignment direct from the 
mills. 


KANSAS CITY, MO., Dec. 6.—From the 
manufacturer’s standpoint, the fir situation 
still is bad, with the volume of orders small 
and prices entirely too low. Buyers, however, 
are beginning to take advantage of it, and 
some of them have put out inquiry for consid- 
erable stock. 


BALTIMORE, MD., Dec. 5.—Fir distributers 
have found it inadvisable to mark up their 
figures, since competition with other woods 
continues keen, apart from the rivalry between 
fir sellers. Distributers in the East have found 
conditions such as to dispose them toward a 
narrowing of activities. Yet everyone feels 
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THESE 


Hardwood Operators 


tell their story of 


UNIVERSAL 
Vacuum DIRYEIR 


November 17, 1927 





Universal Vacuum Dryer Co., Kansas City, Mo. 

GENTLEMEN: With reference to the hardwood kiln you have converted 
to your type for us. We have now made the first pull from this, getting four 
trucks of oak in 144 hours drying time, the stock containing around 20 
percent moisture when put.in the kiln; but we believe that with proper 
operation of the kiln and by stacking our lumber in future as you rec- 
ommend that we can cut this drying time down to five days instead 
of six. 

Yours very truly, 
Temple Lumber er 
G. Temple 


Universal ss Dryer Company, Kansas City, Mo. 

GENTLEMEN: Replying to your letter of August 6th will mention a 
fact which we believe you already know and that is that Universal 
Vacuum Dryer equipment is standard equipment in our factory. It is the 
only method that we use in drying our package veneer. The system 
performs perfectly, dries to the moisture contents desired, brings the 
veneer out of the kiln perfectly flat without checks, warps or an? other 
defect. The material that we are drying is all the way from 1/32” thick 
to 5/16” thick, The species of wood is spruce. 

Our material is taken direct from the log to your dry kiln and the 
time required agrees with the thickness being dried. A 1/6” thickness 
5%” wide, 19%” long dries in as short a time as six hours. The 7/32” 
thickness will dry in from eight to twelve hours. 

ours very truly 
GR AYS. “HARBOR VENEER CO. 


Universal Vacuum Dryer Co., Gateway Station, Kansas City, Mo. 

GENTLEMEN: We are very pleased to state that the Universal Vacuum 
Dryer which we installed several months ago is proving highly satisfac- 
tory to us because of the simplicity of its operation and highly successful 
results obtained and considerable savings in cost in drying our lumber, 

We have successfully dried various kinds of hardwood lumber of 
several different thicknesses at one operation. This is a feature not often 
successfully handled by the average dryer. 

We are receiving favorable comment from our customers on the dry 
condition in which we are able to deliver them iumber as we are now 
sending out lumber with a very much lower moisture content than was pos- 
sible before the installation of this unit and dur business has increased ma- 
terially from this installation and we are now selling some customers 
lumber whom we could not a interest. 

You very truly. 
MISSOURI HARDWOOD LUMBER CoO. 
By Geo. H. Temple, Treasurer 


Send for more information about how The Universal 
Vacuum Dry Kiln can save money for you. 


UNIVERSAL VACUUM DRY KILN CO. 


Dry Kiln Engineers and Manufacturers 
417-21 City Bank Building, Kansas City, Missouri 














This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 















WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG: trailers and wagons as the best equipment obtainable. 
TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 


that a revision upward must be undertaken if 
the industry is to be put upon a sound basis, 


LOS ANGELES, CALIF., Dec. 5.—Douglas 
fir mills have been very conservative in quot- 
ing prices. Logs, especially in Grays Harbor 
district are very scarce, and prices are firm, 
The logging camps, according to reports, will 
go down within a week or ten days and re- 
main closed until about Jan. 15. 


CYPRESS 


ST. LOUIS, MO., Dec. 6.— Yellow cypresg 
demand continues extremely quiet, the only 
orders coming from a few coffin manufac- 
turers for No. 1 common. Trade from box 
factories and retailers is slow. Production is 
rated about normal for the season, and prices 
are held firm. Red cypress business continues 
fair at unchanged quotations. 


HEMLOCK 


CHICAGO, Dec. 7.—Country yard demand 
for ncrthern hemlock is keeping up in good 
volume at $4 off the Broughton list. Dry 
stocks at most mills are below normal for 
this season of the year. 


NEW YORK, Dec. 5.— Generally speaking, 
New York expects but little from its hemlock 
market. Prices hold well in eastern and 
western stocks. One leading distributer said 
today of western hemlock that November 
business had been above his expectations. Re- 
tailers buy only when the trade warrants. 


BOSTON, MASS., Dec. 6.—Very few eastern 
manufacturers have any dry hemlock boards 
for immediate delivery, and are asking very 
firm prices notwithstanding the few inquiries. 
Northern and eastern clipped are now firm at 
$32, and $30 is quoted for random. The mar- 
ket is very well supplied with western hem- 
lock and sellers are conciliatory. 


WESTERN PINES 


CHICAGO, Dec. 7.—Local distributers of 
western pines report a few orders from re- 
tailers to round out stocks. Prices are firm 
as mill stocks of items used mostly in this 
market, such as 12-inch No. 2 Idaho and Pon- 
dosa, are not in plentiful supply. There is 
a seasonal demand for California white pine 
from the sash and door interests and retail 
yards. Prices are steady, and mill stocks are 
in fairly good shape. 





SAN FRANCISCO, CALIF., Dec. 5.—There 


was some strengthening of the pine market ~ 


during the week, though demand has slack- 
ened. Rail shipments were sustained, and ex- 
port demand was normal for the week. Re- 
tailers report business below normal. 


NEW YORK, Dec. 5.—Western pines move 
slowly. This holds good for Pondosa items, 
in which prices are well up, and for Idaho, in 
which the prices are far down. Idaho dis- 
tributers say they are not expecting an im- 
provement in price. Wholesalers may be 
found who will say that business is “fair.” 
Generally speaking, distributers are not en- 
couraged. 


BUFFALO, N.- Y., Dec. 7.—A fairly good 
demand is reported by some wholesalers of 
California white and sugar pine, though a good 
deal of shopping is being done. Orders are 
being placed in some cases for shipment after 
Christmas. 


KANSAS CITY, MO., Dec. 6.—The market 
for western pines has begun to show a slight 
upward turn, and there has been a more active 
inquiry for both factory and yard stock. Buy- 
ers are realizing that the present are bargain 
prices and are wanting to get in before ad- 
vances are made, 


LOS ANGELES, CALIF., Dec. 5.—The Cali- 
fornia white and sugar pine market continues 
steady. The most active white pine items are 
shop, box, C select and No. 3 common. In 
sugar pine, the active items are No. 1 and 2 
clear and shop, with prices firm. Several of 
the mills are already closed down. 


REDWOOD 


LOS ANGELES, CALIF., Dec. 5.—The red- 
wood market continues satisfactory, with 
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prices firm. Mill stocks, especially of com- 
mons, are small, Retailers’ stocks are smaller 
than they were at the same time last year. 


SAN FRANCISCO, CALIF., Dec. 5.—Déemand 
for redwood was slightly slackened last week, 
put production was increased as stocks were 
padly cut into at several mills. Prices are 
firm and the outlook is good. Export business 
js sustained, and rail shipments are expected 
to show gains during the month. Retailers 
here report business dull. 


SOUTHERN PINE 


CHICAGO, Déc. 7.—The volume of southern 
pine business in local territory has been a 
little below that of last week. Most of the 
pig mills are holding to present prices, be- 
cause of the possibility of a considerably 
higher market early next year, based on re- 
ports of condition of retail stocks in all parts 
of the consuming territory. Retailers this 
year have held down stocks for inventory 
purposes to a lower level than in several 
years. A number of railroad inquiries are 
out for repair material. 


ST. LOUIS, MO., Dec. 6.—Trade in southern 
pine continues dull. Very few orders are com- 
ing through, as the trade is buying only abso- 
lute necessities. There is a slight demand for 
low-grade crating stock, but retail business is 
dull. Prices are unchanged. 


KANSAS CITY, MO., Dec. 6.—While the 
southern pine market was quiet again last 
week, it is beginning to show signs of re- 
newed activity. The inquiry is better. East- 
ern retailers are sending out some inquiry, 
and country yards in the middle West are ask- 
ing for prices for delivery after the first of 
the year. Some orders for deferred delivery 
on the present price basis have been turned 
down. 


BOSTON, MASS., Dec. 6.—Southern pine 
sellers are seeking business aggressively and 
frequently offering some concessions. Retail- 
ers are generally refusing to add to present 
light stocks. Longleaf and shortleaf 1x4-inch 
flooring are quoted: B&better rift, $69@85.50; 
C rift, $53@75; B&better flat, $45@48. Bé&bet- 
ter partition, 11/16-inch, is quoted $44.25@48. 
Roofers are dull and 8-inch air dried are 
quoted $28.50@29.50. 


SHINGLES AND LATH 


SEATTLE, WASH., Dec. 5.—Red cedar 
clears continue to show strength. Dimensions 
are strong. Perfections, XXXXxX and royals 
are weak and slow to move. Mills, are shut- 
ting down daily, with indications that practi- 
cally the entire industry will be inactive by 
Dec. 15. 


MINNEAPOLIS, MINN., Dec. 6.—Prices of 
red cedar shingles continue to drag. Whole- 
salers are emphasizing that present prices 
should encourage buying. Clears were selling 
at about $2.20 and stars at $2. Negotiations 
for next year’s supply of balsam lath are 
under way. The available supply is exhausted, 
but some mills have resumed cutting. Jack- 
pine and mixed lath are moving slowly. Prices 
have remained steady. 


KANSAS CITY, MO., Dec. 6.—Some of the 
more optimistic mills have notified their con- 
nections here to advance clears 5 cents to $2.25, 
but no orders have yet been placed at that fig- 
ure. Stars still are quoted from $2.05 to $2.10, 
with demand small. Lath demand is very light 
and there is little call for siding, though there 
is a better inquiry for wide items. 


NEW YORK, Dec. 5.—Eastern spruce lath 
are numerous as the first snow flies, and prices 
are weak. Retailers are poorly supplied and 
are unlikely to do much buying in the next 
few weeks. Shingles are where they were a 
week ago—stocks abundant and demand light. 


BOXBOARDS 


BOSTON, MASS., Dec. 6.—Box and shook 
manufacturers are ending the year with the 
best business they have handled for some 
time. Up around $48@50 has lately been se- 
cured for white pine box shook. Desirable 
round edge white pine boxboards, inch, are 
hard to find today at less than $28.- 
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This is just a commendation of you retail lum- 
ber merchants in painting “LUMBER” big, and 
the names of other commodities small, on the 
sign in front of your door. 


Lumber has made your living. Lumber has 
been the backbone of your business. The fact 
that you sell LUMBER is what attracts your 
customers—they know that where lumber is 
sold there too can be found the “accessories” — 
the other building materials, but it is LUMBER 
they think of first when they decide to build. 


Sell LUMBER - it’s the sale of lumber that 
makes your profit. And when the customers 
= — particular and nothing but the best 
will do— 


Sell them Peavy Pine Products and Satisfaction. 


Mills Nos. 19, 28,29 and 40. 


Peavy WitsonLuMBer Company, INC. 


Manufacturers of 


IRGIN LonG LEAF 
— and 
SHort Lear YELLOw PIne 


Shreveport , La. 







SAS 


SALES AGENTS FOR: 


Emad, Louisiana Peason, Louisiana Deweyville, Texas Texia, Texas 


BRANCH OFFICES: 


CHICAGO: FORT WORTH: NEW ORLEANS: 
1966 Conway Bidg. 209 Texas Nat’! Bank Bidg. 1826 New Canal Bank Bidg. 


PHILADELPHIA: 1203-04 National Bank of North Philadelphia Bldg., 3701 N. Broad St. 


Every stick of 1” and 2” lumber that we manufacture 
is scientifically steam kiln dried : 














Peavy-Byrnes Lumber Co. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Co., Ine. Peavy-Moore Lumber Co., Ine. 
































Seah idee 



















































ROE ce > in ten Rm 


AMERICAN LUMBERMAN 


DECEMBER 10, 192 , 





Seay | & 


V 
y 
¥ 
y 
y 
y 
n 
V 
n 
y 
n 
n 
y 
n 
y 
y 
‘ 
y 
y 
¥ 
n 
y 
y 
V 
y 
Y 
y 
¥ 


Chis Christmas— 


sive a remembrance that 
will last throughout the 
year and renew your best 
wishes every week. 


xkeaenwe Kk * 


on JOLVE that perplexing Christmas gift problem by 
§\) sending the AMERICAN LUMBERMAN for 1928 to those 
= friends who “have everything” and for whom it is 
most difficult to select gifts. They will appreciate the gift 
and will think of you every week during the year. No mat- 
ter what you paid for it you could not send a gift that would 
be of greater value to your lumbermen friends. 


“Shop Early” is the slogan this year. Don’t wait until the 
last minute and send the same old “stand-by” gifts. Send 
something different this year, something that will carry your 
personality during the whole year. All your Christmas shop- 
ping for your friends in the industry can be done right at 
your desk. (*ssPe2*). No waiting in line in crowded shops 
this year, 


A suitable Christmas Card bearing your name 
will be sent to each name you send so that it 
will be received by Christmas morning. 


Should any of the names you send be subscribers already 
their account will be extended one year and advised it is 
done with your best wishes. 


LUMBERMEN’S CHRISTMAS SHOPPING ORDER BLANK 


AMERICAN LUMBERMAN, 
431 So. Dearborn St. 
Chicago, Ill. 


Please enroll the names listed below for a one year’s subscription 
for the AMERICAN LUMBERMAN and send bill at the rate of $4.00 
for each name, $6.00 in Canada. 


If any of the names are already subscribers extend their account 
one year from expiration date. 


NAME 





ADDRESS TOWN STATE 
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CLAPBOARDS 


BOSTON, MASS., Dec. 
a fair business in clapboards last month, dys 
to mild weather. Snow this week has put g 
dampener on things. Eastern spruce and w 
pine are very scarce and firm. Redwood, § 
to 7-foot, clears, are offered at $24. Red ceday 
have been the best sellers of late at $17.25 for 
3- and 3%-foot, clears; $23.25 for 4- and 5-foot, 
and $28.25 for 6- and 7-foot, rebutted. 
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Hymeneal 


JONES - BEVERLEY. At Burdine, Ky, 
Wednesday, Nov. 30, Chester A Jones, for- 
merly of Akron, Ohio, and for several years 
engaged in the lumber business at Burdine, 
was married to Miss Willie J. Beverley, for- 
merly of Lee County, Virginia. The young 
couple will make their home in Burdine, | 


McLEOD-TEAL. John Frank McLeod, lum- 
ber dealer of Chesterfield, S. C., was married 
recently to Miss Eva Teal at the home of the 
bride’s parents in Chesterfield. Mr. McLeod, 
a native of McBee, S. C., has been engaged 
in the lumber business at Chesterfield for 
some time, and is well known in lumber cir- 
cles. Mrs. McLeod is a graduate of Lander 
college, and has been teaching for several 
years. 


BARNETT-CAUDILL. At Diablock, Ky., 
Friday evening, Dec. 2, Brownlow Barnett, a 
young lumberman of that section, was mar- 
ried to Miss Bertha Caudill, daughter of 
James Caudill, a lumberman of Buffalo, Ky. 
Elder J. S. Combs of the Baptist Church of- 
ficiated. After a few weeks in Florida and 
Louisiana the happy couple will be at home 
to friends at Diablock. 


GAY-BURNS. At Doorway, Ky., Thursday, 
Dec. 1, Hobart S. Gay, lumber and supply 
dealer, of Doorway, and sawmill operator, 
was married to Miss Gracie Belle Burns, 


Rev. Jones Williams officiating. Mr. and Mrs. 


Gay will reside at Doorway. 





Timber Land Sales 


TORONTO, ONT., Dec. 6.—The International 
Paper Co. has purchased 1,000 square miles 
of timber lands along the Restigouche River 
and will start construction early in 1928 of 
a new mill at Tidewater, N. B. The initial 
capacity of the mill will be 200 tons of news- 
print daily. The new timber lands are to be 
a reserve for the Restigouche mill and are 
mainly in Quebec and part in New Brunswick. 
The mill site permits of transportation of 
raw materials entirely by water for nine 
months of the year. 


A timber berth some 15 square miles in 
area, comprising principally spruce and bal- 
sam pulpwood, has been sold by the Provin- 
cial government to MacKenzie & Morrison 
(Ltd.), of Fort William, Ont., who were the 
highest bidders for the cutting rights. The 
berth is situated to the east of Lake Kasha- 
bowie, north of the Canadian National Rail- 
ways and in the vicinity of Kabaigon Station. 
It is in the district of Thunder Bay. The 
concessionaires will pay $11 per thousand feet 
for jack pine, 25 cents each for jack pine 
ties, and $3.10 per cord for spruce and balsam 
pulpwood. The price for the pulpwood is 
the highest which has been bid to the gov- 
ernment for some time on an area of this 
character. 


PIKEVILLE, KY., Dec. 6.—Goslin & 
Francis, lumber operators of Sidney, Ky., pur- 
chased 1,000 acres of timber lands along the 
headwaters of Hurricane Creek adjacent the 
West Virginia line, and announcement is 
made of the installation of sawmills and the 
development of the property as early as pos- 
sible in the new year. J. M. Francis of the 
firm will be superintendent of the new work. 
Preston Harvey, a lumberman of the Greasy 
Creek, Ky., section closed a deal on 800 acres 
of hardwood timber lands lying along that 
tributary. The timber consists mostly of oak 
and poplar. Mills will be installed within the 
next few weeks and the development started. 


G. H. Vansant, Abingdon, Va., purchased 
500 acres of timber lands on Millstone Creek 
in Letcher County, and will arrange to cut at 
once. There are thousands of yellow poplar 
trees on the tract, some of which are of un- 
usual size. These will be shipped in the 
log to the Cincinnati market. A good-sized 
sawmill will be installed for the manufac- 
ture of the other timber, consisting of oak, 
birch, beech etc. 

At Line Fork the Yost Stave & Tie Co. pur- 
chased 300 acres of timber land on Defeated 
Creek, and will start cutting at once, 


6.—Some yards did 
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